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Sthall- Town Jobber Does pulacetier till Secde 


Service it the keynote of Swary 
Service Co., successful oil job- 
bing company in the small 
town of New Bavaria, O., 
(population 112) and it is re- 
sulting in good business. From 
a humble start about 25 
years ago, Swary Service has 
expanded until this year it ex- 
pects to hit the 2,000,000-gal. 
mark in petroleum sales. What 
makes this family enterprise 
click is revealed in a special 
NPN story on p. 25. 


> 
Seated is Joseph Swary, who 
founded Swary Service Co. 
Standing at his back is Julius 
Swary, who with Hugo Swary, 
seated on desk, now operate 
this prosperous oil jobbing 
company. 


THE HARVARD REPORT —The problems of market- 
ing domestic heating oil were put under a micro- 
scope by Associate Professor Harvey P. Bishop 
of Harvard University’s Graduate School of Busi- 
ness Administration. The study was sponsored 
financially by several large oil companies and the 
Atlantic Coast Oil Conference, of which Clyde 


Morrill is executive secretary. 


The result is a comprehensive survey, a practical 
analysis of heating oil marketing and of the 
relationship between major companies and _in- 
dependents. While the study was made in New 
England and the Middle Atlantic states, the facts 
and conclusions are both interesting and valuable 
to oil men in all areas where domestic heating 
oil is sold. 


National Petroleum News publishes in this issue a 
review of the report, which was released this 
week. Included are several thousand words of 


See p. 16. 


direct quotations from it. 
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FARM MARKET FOR OlL—With farmers expand- 
ing their mechanized equipment, they are buying 
more and more petroleum products. As _ pur- 
chases increase in this field, the task of handling 
farm accounts will expand simultaneously for 
both independents and majors. The experience 
of one major oil company in the field of farm 
petroleum sales is told by a credit executive 


on p. 30. 


SAFETY FUEL—Low volatile aviation gasoline still 
in the “paper stage” but the oil industry is better 
equipped than ever before to go ahead with 
production of safety fuel due to wartime expan- 
sion. At present safety fuel is awaiting new 
engine designs before taking its place in the 
avgas field. Developments in this field and the 
future possibilities for its use are revealed on 


p. 36. 




















































































































Look beyond the initial cost of heavy oil equipment — figure on a 10- 
year, 20-year, 30-year basis. That’s when Inherent Toughness pays off 
in the oil business. That’s when the superior toughness of Morrison 
equipment will mean lower repair and replacement charges in your oil 
plant. Morrison toughness is in the blending of special alloys, in the 
microscopic tolerance of valve facings, in the excellence of basic de- 
sign. Specify Morrison and get the benefit of 90 years’ experience in 
the manufacture of heavy-duty oil equipment. 
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HOW BIG AND STRONG 
SHOULD A TRUCK BE? 


WHEN ASKED how long a man’s legs should be, Lincoln an- 





swered, “Long enough to reach the ground.” 
That same homely wisdom applies to motor trucks. A truck 
should be big enough and strong enough to do its job. 





“Under trucking” costs money. Every truck operator knows 
that. But every truck operator doesn’t act on what he knows. 

Now, how to get trucks that are big enough and strong 
enough? Any International Branch or Dealer will tell you. 

First, the Branch or Dealer will make a careful analysis 
of your transport problem—an analysis in terms of your loads, 
routes, roads, grades and other operating conditions. 

Second, the right trucks will be recommended for your 
work. The recommendation will be unprejudiced because 
the complete International Line includes a truck of the right 
type and size for every kind of job. 

And because top-quality maintenance and service are nec- 


essary to hold truck operating costs down, International 





Service will be recommended. This specialized service is sup- 


plied by the nation’s largest company-owned truck -service 


HLLTELLL LEE fie eB REL] 


* organization, International Branches, and by International 


Tune in “H f Stars” Dealers. You won't have to drive long distances to get your 
une in “Harvest of Stars 


Sunday, 2 p.m. Eastern Daylight 
Time. NBC Network 


- * 


trucks fixed. 


Motor Truck Division 
INTERNATIONAL HARVESTER COMPANY 
180 North Michigan Avenue Chicago 1, Illinois 
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Not Very Old but Cleveland Petroleum Club a Credit to Industry 
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These are the men who make the Petroleum Club of the 
Cleveland Chamber of Commerce tick. 
are: Hubert B. Fuller, attorney and general counsel for Ohio 
Petroleum Marketers Assn., director; J. 
manager Ohio division for Cities Service Oil Co., director; 
Howard H. Moore, regional wholesale manager, Sun Oil 


rhe Petroleum Club of the Cleveland 
Chamber of Commerce is not the oldest 
cil men’s club in the country, but after 
3% years its reputation for crystallizing 
good fellowship and closer acquaintanc« 
among those in the industry has spread 
far and wide, Oil men in other cities fre- 
quently write the club for information as 
to how to form similar organizations. 


The idea for the club started when a 
group of Cleveland oil company execu- 
tives at lunch hit upen the idea of form- 
ing some kind of local organization 
where oil men could get together and sell 
the petroleum industry during the war. . . 
and afterward to the community. The 
plan was to make arrangements with the 
Cleveland Chamber. of Commerce where- 
by that body would help form a liaison 
between oil men to work with other in- 
dustrial groups in the community as occa- 
sion might warrant. 


The Chamber of Commerce was agree- 
able to the idea, the only limitation be- 
ing that members of the proposed oil 
men’s club should also belong to the 
Chamber. It was agreed to limit the club’s 
membership to 100. This goal was passed 
long ago and there is a waiting list. The 
executive secretary, Charles J. Thomas, 
is a staff executive of the Chamber of 
Commerce and draws no. salary for 
handling other details of the club 


Membership is extended to producers 


Left to right they 


nd distributors of petroleum products 
and those handling lines associated with 
the petroleum industry in the Cleveland 
territory. The club was not formed for 
political or partisan purposes or pecuniary 
profit. Its budget is kept balanced. 


The club meets once a month, except 
during July and August, at a luncheon. 
Officers and directors meet when occa- 
sion demands. For the luncheons out- 
standing men from all branches of the 
petroleum industry, and from other in- 
dustries, give addresses, These are always 
well attended. The club holds two parties 
each year; a clam-bake in September, and 
a Christmas frolic during the holidays. 
The clam-bake, usually held at a country 
club, which includes many forms of en- 
tertainment not connected with clams, is 
rated by members as THE oil event of 
the year, exceeded only by the Christmas 
affair. 


Among the club’s activities during the 
past year was acting as hosts for the Na- 
tional Petroleum Assn. at a luncheon dur- 
ing NPA’s spring convention here. 


The work of the club’s committees and 
individual members in industrial and 
community affairs has resulted in a better 
understanding of the oil industry by the 
community. It has built a rare spirit of 
comradeship -by members, all to the 
mutual benefit of the oil industry in the 
Cleveland area. 





Co., director: A. L. Bailey, president, The Canfield Oil Co., 
director: Lester S. Auerbach, district manager, Gulf Refining 
Co., president; Rex S. Blazer, vice president, Allied Oil Co., 
H. “Jack.” Donley. first vice president: 


George J. Spellman, general agent, 


Sinclair Refining Co., second vice president: and George E. 
Read, manager, Calumet Refining Co., director (NPN photo) 
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OPA, Appeal Board to Decide Oil Decontrol 


Under House-Senate Conference Agreement 


Moore Amendment to Exclude Petroleum Industry from Price 


Regulation Loses as Senator 


NPN News Bureau 
WASHINGTON — Oil industry was 
mercy of OPA— 
and proposed price decontrol (appeal) 
under compromise version of 


left more or less at 


board —— 
OPA extension legislation reported June 
24 by joint House-Senate conference 


mmiuttee 


Last minute decision of Sen. Tobey 
R.. N. H.) to vote against decontrol 
f specihi ymmodities turned — tide 


which swept Moore amendment, provid- 

for removal of petroleum from price 
eilings, out of bill. Although measure 
still is subject to vote of both houses, 


amendment being restored 


prospe ct 
was Cc nceded slim. 


As it me 


tains good news for stripper well op- 


yw stands, however, bill con- 


erators in form of provision that sub- 
continued at not to ex- 
ceed the existing rates,” until April 1, 
1947, even though petroleum price ceil- 
suspended or eliminated. 


sidies “may ne 


ings «Aare 


No Objection on Oil Decontrol 


While none of conferees objected to 
decontrolling oil, House conferees and 
Sen. Barkley (D., Ky.) maintained there 
could be no justification for ending con- 
trols on petroleum and tobacco while 
retaining them on meat, poultry, eggs, 
and dairy products, which also had been 
Senate. 


proposed for decontrol by 


House conferees were opposed, 6-1, 
to decontrol of meat, poultry, eggs and 
dairy products, with Rep. Crawford (R., 
Mich.) the lone holdout. Up to time of 
Tobey’s switch, Senate conferees were 
1-3 in favor of decontrolling these items 
as well as petroleum and_ tobacco. 

Senate-passed legislation was used as 
basis for bill reported from conference, 
although amendments were 
written into it, and four conferees — 
Rep. Crawford and Sens. Radcliffe (D., 
Md.), Taft (R., Ohio), and Millikin (R., 
Colo.) did not sign report. 

Measure reported from conference ex- 
tends life of OPA for year, but provides 
that President Truman shall specify by 
January 15 what items will need to re- 
main under control after June 30, 1947 
ind what established government agen- 
cies shall administer such controls. OPA 


ended June 30, 1947. 


numerous 


is su h wi uld be 


Advisory Group May Petition 


Idea of price decontrol board, adopted 
by Senate, was retained along with pro- 
vision that industry advisory committees 
may petition OPA for decontrol of non- 
agricultural including oil, 
and that price administration must act 
upon petition within 15 days. 

If petition is not granted in full, ad- 


1946 


commodities, 
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Tobey Changes His Mind 


visory committee may ask for hearing 
before price administrator or deputy ad- 
ministrator and OPA is obliged to carry 
out request within 10 days. OPA’s con- 
sumers advisory labor 
to be given no- 
hearings and opportunity 
to present their views. 


committee and 
advisory committee are 
tice of such 


OPA must render decision within 15 
days, after which industry group has 30 
days to appeal to price decontrol board 
If OPA does not render de- 
within time 
committee still may 


for review. 


cision specified, advisory 
petition within 30 


days of expiration dat 


In addition, OPA is directed to de- 
control all non-agricultural commodities 
“not important in 


costs or living costs” by 


relation to business 
December 31, 
and to “provide for prompt removal of 
maximum 

agricultural 


prices in case of any non- 
whenever the 
supply thereof exceeds or is in approxi- 
mate balance with the demand therefor 
(including appropriate inventory require- 
ments).”” 


commodity 


May Restore Controls 


Price “when- 


ever, after reasonable test period, it ap- 


agency may recontrol 
pears that the supply of a non-agricul- 
tural commodity which has been decon- 
trolled is no longer consistent with the 
applicable decontrol standard,” provided 
price decontrol board gives consent in 
advance. 


Conferees agreed to provision that no 
maximum price applicable to any manu- 
facturer, shall be 
maintained or established for any prod- 


processor producer 
uct below base period price, increased 
by amount equal to increase in weighted 
average of per unit costs of reasonable 
number of typical producers, manufac- 
turers or processors with respect to such 
product since base period. 


If such produced, 
manufactured, or processed has different 
size, quality or other characteristic, how- 
ever, appropriate shall be 
made for such differences. Provisions do 


product as now 


adjustments 


not apply to new products not manufac- 
iured in base period—Oct. 1 to 15, 1941 
—or to any product where weighted aver- 
age of per unit costs has decreased since 
base period. 


Must Act Within 30 Days 


Producers, manufacturers and process- 
ors are authorized to petition price ad- 
ministrator through their industry ad- 
visory committees, for adjustments. OPA 
is directed to make determination within 
60 days of increase in weighted average 
of per unit costs for such product. 


Volume 38, Number 26 


NATIONAL 
PETROLEUM 
NEWS 



































































NEWSMAGAZINE 
FOR OIL 
MANAGEMENT MEN 


If this is not done, industry 


may petition to emergency court of ap 


group 
peals for relief, and court may direct 
price administrator to announce amount 
of increase within 30 days, or no maxi 


mum prige shall apply. 


Also retained from Senate version was 
amendment of Sen. Buck (R., Del.) whic! 
forbids OPA instituting or mai 
taining treble damage suits for violation: 


trom 


which arose because seller acted upon 
and in accordance with written advic« 
and instructions of OPA or which aros 
out of sale to government agency at com 


petitive bidding. 


Another same _ section ol 
bill provides that if defendant in trebl 


damage action proves that his violation 


portion of 


was neither willful nor result of failure to 
take practicable precaution against its 


shall he 


eliminates 


occurrence, damages assessed 
amount of This 


$25 minimum in such cases 


OV ercharge. 


OPA Plans to Suspend 
Oil Price Controls 


NPN News Bureau 
WASHINGTON — OPA has 


tively decided to suspend oil price con- 


tenta 
trols as soon as it can get enough an 


swers to its questionnaires showing 
changes in producers’ and refiners’ earn- 
ings positions since V-J Day and grant 
sufficient increase to keep general pric« 


level from rising after suspension. 


Price agency maintains it wants | 
get out of oil price control business, be- 
cause there no longer is any possibility 
of shortage, but that it cannot do so 
under existing regulations (principally 
OES Directive 68) unless it has assur 
ance that level of 
given commodity will not risé 


general prices for 

Convinced there will be some price 
rises—perhaps 25c per bbl. in case of 
crude—agency is planning to press for 
return of its questionnaires in order that 
it may know accurately how much prices 
can be expected to rise. Then it can 
grant price increase with assurance that 
prices will not exceed that level, and 
reinstitution of controls will not be ne 
essary. 

So far, however, OPA has received 
answers to only 78 of its 282 crude cost 
questionnaires, and to only 56 of ap 
proximately 400 refining questionnaires. 
This figure almost 23% of crude forrs. 


and 14% of refining forms 


National Petroleum Council Members at Their Opening Session 
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Members of National Petroleum Council interrupt their opening session to pose for NPN cameraman. Turning to look to- 
ward the camera, in the left foreground, is Walter S. Hallanan, president of Plymouth Oil Co. and temporary NPC chair- 


man. To his right is Ralph K. Davies, acting director of Interior Department's Oil 


formation of this new industry forum 


NPC to Mark Time Pending Further Clearance 


On Antitrust, Exploration of Group’s Aims 


15-Man Committee Named by Temporary Chairman Hallanan 
To Study Problems and Formulate a Plan of Action 


By Herbert Yocom 
Chief, NPN Washington Bureau 
WASHINGTON—A new 
in government-industry relations was 
launched this week, but with industry 
evidencing every intention of | sticking 
clese to port until some one produces a 
better set of charts. 


experiment 


Although Interior Secretary Krug was 
most reassuring that no harm would come 
from the co-operative venture, upshot of 
the first meeting of newly-appointed Na- 
tional Petroleum Council was that mem 
bers decided they needed more detailed 
proof plus a fuller statement of just what 
is hoped to be accomplished. 


Generally speaking, the 53 councilors 
who responded, on short notice, to the 
call to the initial session were favorable 
NPC 
They thought much good could come ot 
it, but they didn’t know quite what o1 
how and said so. Also, many thought that 
a letter from Attorney General Clark that 
Was supposed to give antitrust clearance 
left much to be desired, with two—both 
heads of major companies—even going 
so far as to express the fear that everyone 


to the idea of organizing into a 


would wind up in jail if that was all the 
issurance Mr. Clark had to offer. 


So the decision was to authorize nam- 
ing by Temporary Chairman Walter S. 
Hallanan of a 15-man committee to ex- 
plore the situation from A to Z, with 
special emphasis on the legal aspects, and 
to bring in a report, together with a plan 
f action, at the next meeting. 


transacted by 
council, in addition to installing Mr. 
Hallanan as temporary chairman and au- 
thorizing selection of the 15-man commit- 
tee, was to elect Russell B. Brown, Inde- 


pendent Petroleum Assn. of 
! 


Only other business 


America 
venera 


counsel, as its temporary secre 
tary. 


Hallanan Expresses His Views 


In the meantime. pending the outcome 
of the committee’s endeavors, NPC as 
such will just mark time 
as long as 90 days. 


pt ssibly tor 


The proceed-with-caution attitude of 
the industry representatives was exempli 
fied pretty adequately by Mr. Hallanan 

Responding to remarks of Secretary 
Krug, who had stated that he neither in 
tended nor desired to bring the industry 


and Gas Division who inspired the 


under federal control but sought only to 
preserve the wartime spirit of govern- 
ment-industry co-operation, Mr. Hallanan 
said that industry wanted that sort cf 
“full co-operation,” too, but felt it neces- 
sary to move “deliberately and = cau- 
tiously.” 


“We are anxious,” said the temporary 
chairman, “to give co-operation in every 
way to promote the public interest and 
for the attainment of those goals to meet 
every requirement which the petroleum 
industry will face in the years that lie 
ahead. 


‘That co-operation, however, must be 
on a basis that will at all times maintain 
the independence of the industry free 
from government control or domination. 
I speak with every confidence that both 
you and Mr. (Ralph K.) Davies would 
agree that the industry must at all times 
be alert to its responsibility to maintain 
its complete freedom from government 
control. 


“Through this National Petroleum 
Council and the Oil and Gas Division of 
the Interior Department, which you have 

reated, we can promote a co-operative 
effert that will at all times maintain that 
independence and at the same time, pro- 
mote the industry’s welfare and the gov- 
ernment’s understanding of petroleum 
problems in a way that will be enormous- 
ly helpful.” 

The “exploration” committee to be 
named by Mr. Hallanan will be called to 
meet within next week or so, with first 
contemplated move a conference with 
Acting OGD Davies. Later on, group may 


NATIONAL PETROLEUM NEws 








col 
the 

tio! 
lett 
lav 


len 
org 
on 


qu 


hit 
= 
ais 


Van 


of 


fra 


ne 
by 
mm 





ry 


id 
et 
im 
ie 


be 


Litt 
) 
th 


wld 


un 
nt 


ln 


E Ws 





confer with the attorney general, al- 
though negotiations looking to clarifica- 
tion and expansion cf antitrust clearance 
letter will mainly involve departmental 


lawyers, 


In addition to going into legal prob- 
lems, committee will develop a plan ot 
organization, including recommendations 
on subject of setting up a small head- 
quarters office in Washington. 


The June 21 meeting of NPC was be- 
hind Members willing to 
discuss what transpired there described 
vocal opposition to formation of council 
as surprisingly light, although president 
company told members 
frankly that he was afraid that inception 
of NPC marked beginning of federal 
regulation and didn’t like idea one bit. 


closed doors 


of one major 


Fears ‘Booby Trap’ 


Another used phrase “booby trap” in 
expressing fear that formation of NPC 
would iead members into certain involve- 
ments; a third said he had been advised 
by his attorney that council ought to get 
its antitrust protection through enact- 
ment of legislation by Congress, but that 
he intended serving anyway because he 
believed industry-government  co-opera- 
tion to be necessary, while a fourth said 
that he would resign from group if his 
advised him that he 
udequately protected. 


lawyers wasn't 


Through all of discussion, Mr. Davies 
held to view that the Clark letter should 
suffice, although agreeing that matter was 
one that members were entitled to develop 
more fully so that they themselves would 
be assured on all points. 


Mr. Davies also told group that he defi- 
nitely would not be available to head up 
OGD permanently, as he plans wind up 
own participation in agency affairs just 
as rapidly as possible. 


Justice Dept.’s Version 


In his letter to Secretary Krug, Attor- 
ney General Clark said that the Justice 
Department has no objection to formation 
of industry committees to advise and con- 
sult with government agencies, but that 
Getermination of policies ate sole responsi- 
bility of the agency served by the com- 
mittee. 


Pointing out that Justice Department 
recognizes that such committees may be 


valuable source cf 


information and ad- 
general said department 
never has taken position that consultation 


by any industry committee with govern- 


vice, attorney 


ment violates antitrust laws. 


He warned, however, that membership 
on such a committee could not be re- 
garded as conferring on participants any 
antitrust laws and_ thai 
authority to consult and advise should not 


immunity from 
he considered as implying that members 
of such committees are authorized to get 
together and reach an agreed position in 
anticipation of such consultations. 
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Texts of Letters on National Petroleum Council 


Exchanged Between Interior and Justice Dept. 


NPN News Bureau 
WASHINGTON—Following are texts 
of letters exchanged between Interior 
Secretary Krug and Attorney General 
Clark on scope of activities permitted 
National Petroleum Council under anti- 
trust laws: 


May 24, 1946 


Mr Dear Mr. Clark: 


Pursuant to the President’s letter of 
May 3rd to the Secretary of the Interior, 
I propose to establish an industry or- 
ganization to be known as the National 
Petroleum Council. It will be the pur- 
pose of this organization to provide a 
competent, responsible and_ representa- 
tive body through which the vast abili- 
ties and experience of the petroleum in- 
dustry will be conveniently available to 
advise and consult with me and with the 
Oil and Gas Division of the Department 
of the Interior. 


It will be the duty and function of 
the National Petroleum Council: 


(a) To advise or inform me or the 
director of the Oil and Gas Di- 
vision with respect to any matter 
relating to petroleum or the petro- 
leum industry submitted to it by 
the secretary or director, and 

(b) To raise on its own motion any 
matter relating to petroleum or the 
petroleum industry within the pur- 
view of the President’s letter of May 
3, 1946, and, after approval by me 

or the director of the Oil and Gas 

Division, consider such matter and 

advise and inform me or the director 

with respect thereto. 

In accomplishing its purpose the Na- 
tional Petroleum Council will be ex- 
pected to obtain, compile and analyze 
all pertinent and available facts, figures 
and other data wherever appropriak 
with respect to any matter which may 
be properly before it. In this connec- 
tion the council will be authorized: 


(a) To direct such inquiries and 
questionnaires to such companies, 
organizations, or persons as may be 
necessary or appropriate. 

(b) To ask and 
assistance from = any 
canization, or person. 
The council, after compiling and 

an’ lyzing all available and pertinent data 
with respect to any matter which may 
be before it will, if the council deems 
it necessary or advisable, reduce to writ- 
ing such specific proposal with respect 
thereto as it deems necessary or appro- 
priate and shall submit it with a state- 
ment of facts and reasons to me or the 
director of the Oil and Gas Division. 


receive expert 
company, or- 


The council will be expected to main- 
tain a small staff, with clerical and minor 
administrative duties, and to employ such 
persoris as it finds necessary for carrying 
out its duties and will be authorized to 
appoint such committees as it deems 
necessary for investigation and_ report 
on specific problems. The membership 
of these committees may or may not be 
drawn, in whole or in part, from the 
membership of the council. Minutes wili 
be kept of all meetings of the council 


and copies will be filed in the Oil and 
Gas Division. 

Operating expenses of the National 
Petroleum Council will be met from a 
fund to which voluntary contributions 
may be made by companies or in- 
dividuals engaged in the petroleum in- 
dustry upon solicitation by the council. 

I should appreciate an early expres- 
sion of your views with respect to the 
establishment of the National Petroleum 
Council and the functions, duties and 
authorities which it is proposed the coun- 
cil shall have, with specific reference to 
the relation of the anti-trust laws and 
the atitude of the Department of Justice 
thereto. 

Sincerely, 
(Sgd) J. A. Krug 


° oO ° 


May 27, 1946 
My Dear Mr. Secretary: 

I have your letter dated May 24, 1946, 
in which you indicate that you propose 
to establish an industry organization to 
be known as the National Petroleum 
Council. You state that the purpose of 
this organization will be to provide a 
competent, responsible and representa- 
tive body through which the experience 
of the petroleum industry will be con- 
veniently available to advise and consult 
with you and with the Oil and Gas 
Division of the Department of the In- 
terior. 

You indicate in your letter that the 
duty and function of the National Petro- 
leum Council will be to advise or inform 
you or the director of the Oil and Gas 
Division with respect to any matter re- 
lating to petroleum or the petroleum in- 
dustry submitted to it by you or the di- 
rector and to raise on its own motion 
any matter relating to petroleum or the 
petroleum industry within the purview 
of the President’s letter of May 3, 1946, 
and after approval by you or the direc- 
tor, to consider such matters and advise 
and inform you with respect thereto. In 
accomplishing its purpose, you state that 
the National Petroleum Council will be 
expected to obtain, compile and analyze 
all pertinent facts, figures and other data 
wherever appropriate with respect to any 
matter which may be properly before 
it. After compiling and analyzing all 
available and pertinent data, if the coun- 
cil deems it necessary or advisable, it 
will reduce to writing such specific pro- 
posal with respect thereto as it deems 
necessary or appropriate and shall sub- 
mit it with a statement of facts and 
reasons to you or the director. The 
council, which is expected to have a 
staft of its own, will also be authorized 
to appoint such committees as it deems 
necessary for investigation and report on 
specific problems. The membership of 
these committees may or may not bc 
drawn in whole or in vart from the mem- 
bership of the council. Minutes will be 
kept of all meetings of the council and 
copies will be filed in the Oil and Gas 
Division. 

You have asked for an expression of 
my views with respect to the establish- 
ment of the council and the functicns, 
duties and authorities which it is pro- 
posed the council shall have with specific 


5 





( 


6 


reference to the relationship of the anti- 
trust laws and the attitude of the De- 
partment of Justice thereto. 

The Department of Justice recognizes 
that committees such as you have pro- 
posed may be a valuable source of in- 


formation and advice. On April 26, 
1944, and again on August 7, 1944, the 
department issued public statements in- 
tended to clarify the relationship of the 
antitrust laws to such committees which 
were formed during the war. The sub- 
stance of those statements is equally ap- 
plicable to industry committees formed 
after the termination of hostilities. 
The Department of Justice has never 
taken the position that consultation by 
any industry committee with the govern- 
ment violates the antitrust laws. The 
department has no objection to the 
formation of industry committees to ad- 
vise and consult with government 
agencies. As a general matter, the forma- 
tion of such a committee to advise ‘any 
particular department of the government 
is the responsibility of that department 
As the department has 
stated, consultation, of course, does not 
involve the determination by the industry 
advisory committee itself of 
the administration of programs 
should be the responsibility of the gov- 
emment agency. The authority to con- 
sult and advise should not be considered 
as implying that members of such com 
inittees are authorized to get togethe1 
and reach an agreed position in anticipa 
tion of such consultations The deter- 


prey iously 


polic les OF 


which 


mination of policies are the sole re- 
sponsibility of the government agency 
served by the committee. 

Of course, membership on the council 
or on any of the committees cannot be 
regarded as conferring on the _ partici- 
pants any immunity from the antitrust 
laws. If apart from the legitimate activi- 
ties of the council or the committees 
the members thereof should agree on 
any private plan or program as a group 
or take part in any such plan or pro- 
gram, the department will feel free at 
all times to invoke, if necessary, the 
antitrust laws against the participants 
notwithstanding the fact that some or all 
of them may have been members of an 
industrial advisory committee. 

While membership on any committee 
matter for determination by the 
government agency sponsoring the com- 
mittee, the Department of Justice be- 
lieves that provision should be made so 
that all groups are afforded representa- 
tion on the committee and no group is 
prevented from bringing its grievances ot 
government. The ad 
visory committee should not be permitted 
to become the exclusive channel in the 
industry for the submission of the in 
dustry’s views to the government. 

I understand that you will inform per- 
sons appointed to the council and to the 
committees of the contents* of this let 


Is a 


suggestions to the 


ter 
Sincerely yours, 
(Sgd) Tom C. Clark 
Attorney General 


Form New Million-Dollar Co-Operative; 


May Enter Petroleum Marketing Business 


NPN N Burea 

CHICAGO—Co-op petroleum market 
ing in this metropolitan area may, in a 
year or so, grow out of organization ot 
new $1,000,000 citywide Chicago Con- 
sumers Co-operative. Organizers sav new 
co-op has been given green light by fed 


eral and. state authorities 


Temporary offices have been estab- 
lished at 6 North Michigan Ave with 
Harland Allen as president. Mr. Allen 


states he is an investment manager for 
individuals and was 
Stuart 


Jacob 


presic its. 1S 


corporations and 
formerly an economist for Halsey 
& Co., Inc., investment 
Linkku, one of two vice 
general manager of Co-Operativ« 
Co. at Waukegan, IIL, 
other activities, operates a service station 
there Other vice president oe. 3. 
Hayakawa, professor of English at Illinois 
Institute 
yp as public relations man in 


} 
Nouse 


Trading 


which wdhone 


of Technology, who serves co- 
ittracting 
new co-op memberships Thomas <A 
McBride, an attorney with offices at 
100 N. LaSalle, is secretary 

CCC, called the largest of any newly 
organized co-op in U. S., is to be pvi 
mided on smaller ones. Two smaller ones 
of long standing, Garfield Park and Peo 
ple’s already have voted to join [wo 
others, North and South Side 


Consumers 


Co-Ops, lately organized, now claim a 
membership of 1000. 
Starting with 10 retail food stores 


anticipated “horizontal” 
CC into non-grocery 


expansion of 


lines will includ 


membership 
A Tle nN 


said, “it probably will 


distribution — if 
wants it, according to Mr. 


petroleum 


“However.” he 
be a vear or so before we can take 
petroleum.” 

New retail co-op claims to have back 
ng ot 
dition to smaller co-ops and staff mem 
bers of Council for Co-Operative Ds 
velopment and Central States Co-Opet 
itive, Inc. Central States is a wholesale 
with capital of $85,000 as of March 31 
1946, and will do buying for CCC. 

Plans for CCC are said to be 
upon need for faster organization, ade- 


labor and civic leaders, in ad 


based 
quate capital and larger store units to 
compete effectively with privately owned 


food chains. Of $1,000,000 capital, se- 


curity issue of $350,000, CCC said, has 
been cleared with Securities Dept. of 
Secretary of State of Illinois, after hav- 


ing been previously registered with Fed 
Commis 
District 
Shares 


eral Securities and Exchange 
sion. Incorporation was under 
f Columbia Co-Operative Act. 


ire $20 each. 


Discontinues 73-Oct. Avgas 
NPN News Bureau 
CLEVELAND Manufacture f 
Esso Ethyl aviation gasoline, Grade 73, 
by Standard Oil Co. (Ohio) will be dis- 
continued June 30, company 


continue to make Sohio 


reports. 
Company will 
aviation gasoline clear, meeting 
AN-F-22, Amend. 1 (62 

grade will be 80 oct. 


Spec., 
oct.); next 


higher 


Federal Judge Holds 
Carolina Jobber Not 
Under Wage-Hour Law 


Special to NVN 
CHARLESTON, S. C.—Power Oil Co. 
at Orangeburg, S. C., is not subject to 
provisions of the wage-hour act because 
the company is not engaged in “interstate 
commerce” under the law, Federal Judge 
J. W. Waring has ruled in Federal Dis- 
trict Court Fred W. Herlihy is 
president of the company. 


here. 


No question was raised concerning the 
gasoline and other bulk fuels handled by 
the company, which constituted roughly 
£0% of its business, They were bought 
ind delivered from marine and pipe lin 
terminals located within the state. 


The other 20% of the company’s busi- 
ness Was made up of tires, batteries, motor 
il and ACCE ssoric S shipped to its war>rec- 
house from points outside the state. The 
court held that the flow of interstate com- 
was broken when the goods came 
to rest at the 


mecrcee 


warehouse because “ther: 


was no guarantee that any specific cus 
tomers were going to buy any specific 
eoods”. “Because the goods move so fast 


that they rarely spend more than a day 


or two in the warehouse does not mean 
ihat they are owing directly to any desig 


ited customers.” 


the plaintifi 
Admuinistrater 


A minor point raised by 
the Wage-Hour 
cerned the 
suppliers, but this also was held not to be 
interstate 


were few and sporadic 


con- 
return of empty oil drums t 
such in- 


commerce because 


stances 


In Washington it was indicated that 
th Wage-Hour 


Administration would 


appeal 
2 ° o 

RICHMOND, Va. — Suit has bees 
filed in Federal District Court here al- 
leging that Parker Oil Co., South Hill, 
Va., successor to Simmons Oil Co., is 
subject to provisions of wage-hour law 
because its employes at three servic 
stations service motor vehicles operat- 
ing in interstate commerce. 


Company caters to truck trade, doing 


large business as 


comparatively gaso- 
line retailer in this respect, but con- 
tends its sales are in intrastate con:- 
merce. All stations involved are in Vit 
ginia—at South Hill, Emporia and Rich- 
mond. Petition recites they are at 
South Hill, Richmond and Petersburg, 
Va 


former 
estate of 
compensation 


Plaintiffs—six 


administrator of 


dead—seek 


hour law and ask that penalties prescribed 
by it be invoked 
Wage-hour 


employes and 
seventh now 
under wage- 


against company. 
Labor De- 
yartment itself has instituted no action, 


chec ked om 


employes 


Division of 
] 
but representatives have 


pany records of individual 
six of whom were service station attend 
truck 


ants. while other was driver. 


Company has until July 2 to file an- 
Swel 
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API Expands Board of Directors to 133 


To Increase Independent Representation 


Presidents of 23 Trade Associations to Have Full Vote 
In Management of Institute; Jobber Council to Name 3 


Special to NPNion; Midcontinent Division, C. P. Dimit. 


DALLAS—Board of directors of API 
June 25 voted to enlarge membership on 
board from 110 to 133 by taking in presi- 
dents of 23 trade associations with full 

iting powers. API President Boyd told 
NPN enlargement should lay talk that 


API is an outfit of “big companies”. 


The new trade association group of 
directors will be composed of presidents 
of Pennsylvania Grade Crude Oil Assn., 
Natural Gasoline Assn. of America, West- 
ern Petroleum Refiners Assn., National 
Oil Marketers Assn., San Joaquin Valley 
Oil Producers Assn., American Assn. of 
Oil Well Drilling Contractors, Mid-Con- 
tinent Oil And Gas Assn., Independent 
Refiners Assn. of California, Inc., West- 


ern Oil and Gas Assn., Independent Pe- 
troleum Assn. of America, Gulf Coast 
Refiners Assn., Oil Producers Agency of 


California, National Petroleum Assn., Na- 
tional Council of Independent Petrole- 
um Assn Rocky Mountain Oil and Gas 
Assn American Assn. of Petroleum 
Geologists, National Stripper Well Assn., 
Petroleum Equipment Suppliers Assn, 
Other three members will be the heads 


of three of the state associations of pe- 


troleum marketers as may be nominated 


the governing body of Na- 


1 


innually D\ 


tional Council of Independent Assn., pro- 
vided that none of these shall be nomi- 
nated consecutively more than twice. 
There are some 25 state organizations 


Mr. Boyd said. 


in this gi uj 
Directors 


to provide that no vice president can 


serve over two years. 


also amended their by-laws 


Directors discussed new OPA setup as 
regarding petroleum, and Mr. Boyd said 
that as House bill now stands petroleum 
will come out from under control in near 
future unless delayed by red tape. In 
case cf abnormal delay industry would 
appeal to decontrol board and show that 
supply and demand of petroleum are in 
balance, he stated. 


On the 


institute’s agricultural development pro- 


genda for approval was the 


gram. Also on the schedule was a re- 
port on postwar activities by George A. 
Hill, Jr. of Houston, vice president of 
production 


An API spokesman said he doubted 
if directors would go into the “Mother 
Hubbard” suit since this has been trans- 
ferred to 


tor study 


At a meeting 


committee of five members 


preceding directors’ ses- 


sion, general committee, Division — of 
Production, elected four new regional 
Southwest- 
ern District, David Frame of Houston, 


Humble Oil and Refining Co., 


vice chairmen. They are: 
Hous- 


JUNE 26, 1946 


Phillips Petroleum Co.,  Bartlesvilk 
Okla.; Eastern Division, D. I. Ring, 
Preston Oil Co., Columbus, O., and 
California Divisicn, A. C. Rubel, Union 
Oil Co., Los Angeles. 


Production committee session was 
presided over by Mr. Hill, who said 
that although the oil industry has a tre- 
mendous building and expansion pro- 
cram ready, it cannot start “as long as 
federal price shackles the 
i materials hampers 


regulation 
incustry and lack 
building.” 


E. L. Smith, Dallas Independent, 
Ex-API Director, Succumbs 


Special to NPN 

DALLAS Directors attending API 
meeting here were shocked June 25 at 
sudden death of E. L. Smith, Dallas 
independent operator and former API 
director who succumbed from a_ heart 
attack while at dinner with Georg: 


Hill, William Boyd and other API men. 


Mr. Smith was a former president 
of Mid-Continent Oil & Gas Assn., Tex- 
as Petroleum Council, East Texas Cham- 
ber cf Commerce and a director of Dal- 


las National Bank. 


He is survived by his wife. mother 
and one son. 


Ethy! Official Dies 


NEW YORK—J. Coard Taylor, 45, 
vice president of Ethyl Corp. in charge 
of sales, died suddenly here June 25 
after a heart attack. 
Ethyl for 20 years. Funeral services 
were to be held June 28. 

(Other deaths will be found on yp. 
60.) 


He had been with 


WAA Sells Transmission Lines 
Serving ‘Inches’ Pipelines 


NPN News Bureau 
WASHINGTON—Two electric trans- 
mission lines erected to service Big and 
Little Big-Inch pipelines have been sold 
by WAA to their wartime lessees, sub- 
ject to guarantee of purchases to sup- 
ply power, when and if needed, to vari- 
ous pumping stations of pipelines at rate 
originally established for this service. 


Arkansas-Missouri Power Corp. paid 
$326,835 for 62 miles of 110 kv-H.frame 
transmission line extending from Wal- 
nut Ridge to Egypt, Ark., and Missouri 
Utilities Co. paid $215,489 for 55 miles 


of 110 kv-H. frame transmission line 
extending from Oran to Fagus, Mo. 

Purchasers anticipate providing elec- 
tric service to potential customers along 
present rights-of-way, and _ perpetual 
easements on rights-of-way are includ- 
ed in deal. 


7-Year Federal Aid Airport 
Program Funds Voted by Senate 


NPN News Bureau 

WASHINGTON —Funds for begin- 
ning the 7-year billion-dollar Federal- 
Aid Airport Program have been voted 
by Senate. 

Last week Senate amended the House- 
approved Commerce Department ap- 
propriations bill to include $52,000,000 
for the federal government's contribu- 
tion during the fiscal year 1946-47. CAB, 
a Commerce Department division, had 
asked for $100,000,000 but request was 
cut by Budget Bureau to amount ap- 
proved by Senate. 

Item now will go before a joint Sen- 


ate-House conference committee. 


Federal-Air “Airport 
Law, signed May 13 by President Truman, 
each will contribute $500,000,000 > with 
the federal government limited to a 
maximum contribution cf $100,000,000 
CAB officials testified 


to a Senate sub-committee that states 


Under terms of 


in any one year, 


already have indicated willingness to 
put up about $172,000,000 for participa- 
tion in program. 


New California Standard 
Pipeline to Open July 1 


NPN News Bureau 
NEW YORK — Standard Oil Co. of 
California has reported that its 176- 
mile pipeline, linking San Joaquin Valley 
oil fields to San Francisco Bay at cost 
of $4,000,000 is scheduled for opening 
approximately July 1. New line, cold- 
oil system, will handle only San Joaquin 
Valley light and kettleman-type crude 
oils, while heavy crudes, other oils and 
natural gasoline will continue to mové 
by pipeline west to Estero Bay for 
shipment by tankers to Richmond and 
cther consignment ports. 


New booster pump near Las Benos 
will increase line’s estimated pumping 
capacity from 85,000 to 110,000 b/d 
to be delivered to Standard’s Los Me- 
danos tank farm, which supplies crud 
to company’s Richmond refinery. 





Opposes Tidelands Bill 


WASHINGTON—Interior Sec- 
retary Krug, in first public com- 
ment on Tidelands oil contro- 
versy, said June 25 he was opposed 
to Congress acting on legislation 
conceding state ownership before 
Supreme Court has opportunity to 


decide title suit brought by U. S. 














ICC Gives Railroads 
Higher Rates on Oil 


F NPN News Bureau 
WASHINGTON—General freight in 


creases awarded over weekend by IC(¢ 
to rail and water common carriers in- 
clude following increases on shipments 
of crude petroleum, refined petroleum 
stocks and petroleum asphalt: 

11.3% in official territory (area 
rougaly east of Mississippi Rivet 
north of Ohio and Potomac Rivers) 

6% in remainder of U.S 
New rates apply to carload, less-than 

carload and tankear shipments. Freight 
forwarders also were authorized to charge 
the higher rates. 

ICC said rate order was temporary 
and that further hearings will be held 
later. AAR said it will seek full 25% 
increase asked in petition on which IC( 
held hearing here last month. 

Commission said in its order for tem- 
porary increase that free pick-up and 
delivery service “should not be afforded” 
when linehaul rate is less than 50c per 
100-Ibs* Present practice of carriers var- 
ies, it was explained, as some require 
minimum rate of 45c and others have 
no limitations. 

ICC order left way open for tank 
truck common carriers to seek highc: 
charges. NTTC said it was preparing 
statement of policy in regard to possibly 
rate changes. 


Votes More Antitrust Funds 
NPN News Bureau 

WASHINGTON Senate has ac- 
cepted amendment of Sen. LaFollette 
(Prog., Wis.), offered on behalf of him 
self and Sen. O'Mahoney (D., Wy: 
which would increase appropriation for 
Justice Department’s Antitrust Division 
from $1,700,000 to $1,900,000 for fisca! 
vear 1947, 

This restores Budget Bureau — esti 
mate, cut by House and untouched by 
Senate Appropriations Committee, but 
still is $100,000 less than department 
asked from budget. 


Present Housing Ban 
To Stay Until August 


WASHINGTON — Present throttling 
controls on non-housing construction will 
remain in effect at least until end of 
July, CPA Small says. 

He reports that during first 10-davys 
after drastic order reducing non-resi 
dential construction permits by 2/3. in 
dollar volume went into effect on May 
29, CPA cut its rate of authorizations 
by roughly $22 million per day to 
level of $7,552,000 per day 

“Business may be assured,” Small di 
clared, “that we will relax the present 
control as soon as it is safe to do so.” 

Meanwhile a plea to shut off all non 
housing _ construction until homes for 
veterans have been built was made June 
21 by chairman of combined veterans 
organizations’ committee who criticized 


a 


CPA for what he said was “wholesale” 
issuance of construction permits for fill- 
ing stations and “quick-lunch joints.” 
Committee Chairman Frazer Gardner 
of Washington claimed he saw 141 fill- 
ing station construction or remodelling 
jobs underway on recent trip from here 
to Key West, Fla., and that the same 
condition exists on all major highways. 


CPA said it is “entirely possible” many 
of the filling station projects were begun 
prior to March 26, date of VHP-1, and 
thus exempt from controls. 


Texas Pipe Line Co. Plans 
Products Line Construction 


Special to NPN 
HOUSTON The Texas Pipe Lin, 
( has announced plans for building 
a products line linking Hearne, Dallas 
Fort Worth, Austin and San Antonio, 
varying in size from 6 to 10 inches. 
B. E. Hill, president, said preliminary 
work will be completed in a few weeks 
so orders may be placed for materials 
end equipment. Actual — construction 
will be undertaken early in 1947. 


API Consent Decree Negotiations 
End; Industry to Stand Trial 
NPN News Bureau 

WASHINGTON—Negotiations with 
Justice Department looking to con- 
sent decree in API antitrust suit have 
been broken off by steering committee 
of industry lawyers and formal notice 
to that effect has been filed with At 
torney General Clark 

Committee informed Mr. Clark 
through Chairman Cosgrove, that de 
partment could go ahead with suit as 
it saw fit. Decision to break off talks 
was reached at recent meeting of group 
in New York, committee deciding that i 
was “hopeless” to try to carry negotia 
tions any farther. 

Robert H. Colley, president of Atlantic 
Refining Co, and head of committee 
that appointed steering group of in- 
dustry attorneys, said last week the oil 
industry is prepared to go to trial in 
antitrust suit. 

Mr. Colley said Justice Department 
had asked industry lawyers to prepare 
form of consent decree that would be 
satisfactory to API and that decision 


of most industry 


that such a decree would be unac- 
ceptable and it would be preferable to 


stand trial on the case. 


representatives Was 


SOCAL Vacation Plan Confirmed 


NPN News Bureau 

NEW YORK—Standard Oil Co. of 
California June 25 confirmed completion 
of agreement with Standard Sales Em 
ployes Council under which employes 
represented by council with 15 years or 
more of service will be granted thre 
weeks’ .annual vacation with pay insteac 
of two weeks previously granted, Agree 
effective 
Company also is extending longer vaca 


ment becomes immediately 
tion to all employes of 15 years’ or mor 
service not represented through collective 
hargaining. 


Certifications of NLRB Cases 
Involving Oil Companies 


NPN News Bureve 
WASHINGTON—NLREB has reported 
following recent developments in cases 


involving oil companies 


Certifications 


Cities Service Refining Corp. (Case _15-R 
1571), Lake Charles, La. Election held June 5 
and 6. Certified (all hourly paid employes in the 
mechanical and operations department, exclud 
ing cafeteria employes, technically trained lab- 
oratory employes, plant guards and all super 
visory employes) Lake Charles Metal Trades 
Council, AFL, which received 764 out of 1,400 
valid votes cast OWIU-CIO received 634 
votes, while 2 were for neither. 

Standard Oil Co. of Calif. (Case 20-R-1740) 
San Francisco. Election held May 29. Cer 
tified (All office and clerical employes on 
classified payroll and all technical employes on 
classified technical service payroll of the com 
pany, including any helpers or assistants on 
the classified operating and maintenance pay- 
roll assigned full time to assist such technical 
employes in the Manufacturing, Purchase & 
Stores and Motor Transport Departments xt 
the company’s Richmond Refinery, but exclud 
ing all employes represented by other labor 
organizations, employes having access to con- 
fidential labor relations matters, all employes 
of the Industrial Relations Division of the Man 
ufacturing Department, all confidential secr® 
taries, and all supervisory employes): Inde- 
pendent Union of Petroleum Workers, which 
received 84 out of 162 valid votes cast 


Dismissal of Petition 


The Texas Co. (Case 16-R-1238), Houston. 
June 11 Board dismissed petition tor invest! 
gation and certification of representatives filed 
by OWIU-CIO Local 367, following election in 
which 23 out of 53 valid votes cast were In 
favor of union and 30 votes were cast against 
it by drillers and head _ roustabouts Latter, 
“among others,” had been excluded from rep- 
resentation of production and maintenance em- 
ployes in producing department of company s 
South Texas Division in Board decision of Oct 
13, 1944 Board directed election be con 
ducted although it held drillers and head 
roustabouts are supervisory employes “‘within 
our usual definition.” It explained: “Having 
concluded that these employes may appropriate 
ly be represented in a separate bargaining unit, 
we would exceed our authority were we to de 
termine that the Union may not represent them 
in that unit because it separately represents 
rank and file employes of the Company.’ It 
grouped both “rotary” and “‘work-over’ drillers 


under general term, “drillers.” 


Gen. Walter Pyron Wed 


NPN News Bureau 
NEW YORK—Gen. Walter B. Pyron, 
vice president of Gulf Oil Corp. and 
that company’s representative in Britain, 
was married last month to Miss Gertrude 
M. Drach, it was revealed here this week. 
Miss Drach, recently with Standard Oil 
Development Co. and still later with 
Standard Oil Co. (New Jersey) as a 
geologist, is a sister-in-law of K. C. 
Heald, Gulf vice president. Originally 
employed by Gulf, Miss Drach joined 
Standard in 1944, 


Gas Pipeline Hearing Set 


NPN News Bureau 
WASHINGTON \ hearing has 
been set by FPC for July 1 in Minneap- 
olis on an application of Montana-Da- 
kota Utilities Co., of Minneapolis, for 
permission to construct and operate 28% 
miles of gas transmission pipeline in 
Valley County, Mont. Estimated cost 
ot the project is between $250,000 and 
$300,000. 
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Petroleum Council Delays 
Good Look at Dangers in 


Hl! plan of Chairman Walter S. Hallanan of the new Na- 

tional Petroleum Council, to proceed slowly in organiz- 
ing that council and to find out first where this new relation- 
ship with government may lead, is well warranted by the cir- 
cumstances and particularly by the last 13 years of oil and all 
cther industries’ experience with government. 

Chairman Hallanan expects to name a number of com- 
mittees to study various phases of the oil industry’s govern- 
mental problems. These will make further inquiry at Wash- 
ington of government officials as to just what those officials 
have in mind as to the future. 

The oil industry should not permit itself to be rushed into 
this new relationship. If it takes three months or six months 
or a year even for the industry to chart a sane course, one 
that will be to the best interest of the whole country, which 
is the final test, that delay is not too long nor should it be 
considered burdensome by any government officials. 

rhis new relationship will be for many years, perhaps for 
ill time. It decidedly is not a temporary one like the code 
under the Blue Buzzard insignia of the NRA code days, nor 
like the relationship through PAW which was limited to the 
duration of the war. These two periods had definite limits 
but even at that, and the oil industry might well take full 
cognizance thereof, the Truman administration was most re- 
luctant to discontinue the powers of PAW with the ending 
of the war. Deputy Administrator Ralph Davies had to put 
up a hard fizht to accomplish the pledge which government 
made at start of the war to end all government oil controls 
when the war stopped it appeared there were some in the 
lruman administration who wanted to play with these powers 
ind who were not the least concerned with making good the 
previous promise of the administration. 

While Interior Secretary Krug frankly disclaimed to the 
first meeting of the Council any intent to grab the oil indus- 
try, nevertheless it must be remembered that he is just a mem- 
ber of an administration that has loudly proclaimed it is carry- 
ing out the policies of the Roosevelt New Deal era and that 
those policies were decidedly totalitarian, not only as to the 
oil industry but as to all important industries. Krug will take 
orders undoubtedly just as did his predecessor in the Interiot 

ffice and just, seemingly, as Krug did in the New Deal's 
second settlement with John Lewis the other week. So Krug’s 
statements cannot be considered binding on the administra 
\t its special hearing last week to consider this council and 
the accompanying plan to centralize in the Interior Depart- 
ment all the federal government’s oil activities, Senator 
O'Mahoney, chairman of the special Committee to Investigate 
Petroleum Resources, undertook to pin Ralph Davies down 
is to the limits of the new plans. Davies, who has always 


contended in regird to this new arrangement that it is bet a 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, Penton Building, Cleveland 13, Ohio. 
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Organization to Take 


Proposed Relationship 


re-shuffling of present jobs within present activities and au 
thority, again stated those limitations. But Davies is not the 
man to pin down. He is leaving Washington and govern- 
ment for good in a few weeks. The questions should be 
asked of Krug and even Truman. But though they might 
answer -satisfactorily their commitments are not necessarily 
any real assurance of what this administration might finally 


do. 


The new National Petroleum Council is but an adjunct to 
a new plan to centralize all oil activities in a new Oil & Gas 
Division of the Interior Department. The council can be 
powerful as representing the industry, even against the new 
division and even against the Interior Department and the 
administration, but the real power, if any, will lie in that 
new division and in the hands of the Secretary of the Interior. 


Many questions remain to be answered. Such as— 


1—Just what are the present activities that would be con- 
solidated? Ex PAW Deputy Davies says there are 27 of 
them. What are they and what powers are in their present 
set-up? 

2—Are the other departments of government, in whom 
some of these activities now lie, agreed that they can better 
he done by transference to the Interior Department? Maybe 


tivere are two sides to the Interior Department's present story? 


3—Much is said in the outline of the new Oil & Gas Di- 
vision of further developing conservation of petroleum re- 
sources. Just how does the department intend to proceed? 
Is it going to try and ride rough-shod over the state oil con- 
servation officers and over the Interstate Oil Compact? The 
outline says this new department would be a “liaison agency” 
vith the states but when one recalls the vigorous, unfair, and 
utterly ruthless and even untruthful campaign put on by this 
same Interior Department a few years back to impose on 
the states absolute federal rule of all conservation, one can 
well ask, is that campaign to be repeated? Does it still rep- 
resent the aim of the administration? In asking this the in- 
dustry should recall that this campaign was backed by Roose- 
velt and Ickes and was carried on in their names just as the 
bill to bring ail this about bore their names as sponsors. Has 
the leopard changed his spots? The oil industry has worked 
well with the states. In fact only the states for years gave 
the industry any help on conservation. Ickes gave none 
until he finally saw conservation as a means of grabbing con 
trol of the industry, The oil industry does not want to set 
back conservation by having it get into federal hands for , 
purpose of totalitarian control and the self aggrandizement 
of high officials. 

How many other questions there are that should be asked 
iid complete answers insisted upon before the industry com 
mits itself to any particular form of co-operation with gov- 
ernment is indicated by the activities that Secretary Krug 
save this new Oil & Gas Division in his order creating it May 
7th. And Krug still insists that this is but a reshuffling ot 
existing jobs and powers. 

Here are the things this division is told to do, by Krug 

“The Oil & Gas Division with a view to the conservation 





of the oil and gas resources of the nation and the achieve- 
ment of petroleum security, shall; 


“I. Assist the Secretary in the execution « 
dent’s instructions to; 


f the Presi- 


“(a) Coordinate and unify policy and administration in re- 
spect to the functions and activities relative to oil and gas 
carried on by the several departments and agencies of the 
federal government; 

“(b) Serve as the channel of communications between the 
federal government and the petroleum industry; 

“(c) Serve as liaison agency of the federal government in 
its relations with the appropriate state oil and gas bodies; and 

“(d) Review technological developments in the field of pe- 
troleum and synthetic hydrocarbon fuels and coordinate fed- 
eral policy with respect thereto. 

“2. Obtain and analyze information as to oil and gas mat- 
ters in which the federal government has a proper interest 
and, in this connection, serve as the central federal clearing- 
house for statistics, technical data and other information re- 
lating to oil and gas. 

“3. Keep the Secretary informed with respect to the ade- 
quacy and availability of supplies of petroleum and its prod- 
ucts to meet the current and future needs of the nation, and 
with respect to significant developments in the petroleum 
field, and make recommendations with respect thereto. 

“4. Develop proposals looking to the centralization of fed- 
eral functions and activities relating to oil and gas in keeping 
with the President’s letter. 

“5. Coordinate all oil and gas policies and activities in the 
Department of the Interior.” 


These instructions open up a big field of possible activities 
and the oil industry should find out, if it can, just how big 
that field is. 


One interesting slant on it was given by Senator O'Mahoney. 
He had examined Davies and Undersecretary of the Interior 
Chapman particularly as to whether this division was going 
to set oil policy, They said no, but the Senator emphasized 
a number of times that while they might recommend policy 
Congress would determine it. As the senator from his inti- 
mate contact with oil affairs, must have had some basis for 
his question, the oi! industry may well study the fact that 
he turned to the two representatives present of the Army- 
Navy Petroleum Board and asked them for their views “with 
respect to the centralization in that (Oil & Gas) di- 
vision of supervision over the activities of the War Depart- 
ment as relates to petroleum.” 


The two representatives tactfully allowed that they thought 
they could work in harmony but left the main import of the 
question to their superiors and the future for answer. 

If Krug’s order contemplates his new department taking 
over Army and Navy activities on oil then just how far will 
that go? Would Krug reach to the determining of military 
supplies, to determining specifications of products, to procur- 


g¢ those supplies? In fact would he reach into the opera 


tion of the military handling of oil even within the services? 


These may seem screwy questions but the record of bu 
reaucracies is that they reach for everything they think they 
can get and they will do everything possible to expand and 
exercise more power. We don't think the military will give 
up any power over its petroleum supplies, but what the “com- 
mander in chief” may do for political reasons is known by 
him. 

There are really only two great points of interest to gov- 
ernment—or the people—in petroleum 

1—Conservation of its resources and intelligent manutac 
ture and use of its products. On these the states are doing 
a good job on conservation and competition is taking care of 
efficient manufacture and use. 


2—Supplies for the military. With the next war, it there is 


10 


one, in the next 25 years, based largely on petroleum and 
other products of the oil industry, the military will be the 
industry's biggest consumer and its contact with the industry 
will be the most important. It is logical to assume that a 
civilian bureaucracy might reach over for all or as great a 
part of this contact as possible. 


A civilian bureaucracy that had nothing whatsoever to do 
with the military requirements at any point, and nothing to 
do with conservation, that being left to the states, would not 
be much of a bureaucracy unless it found other things to do. 

What else this Oil & Gas Division might or will do should 
be well explored. Presumably it would run the Bureau of 
Mines’ $35,000,000 research program in synthetics. Since 
the Interior Department launched this with propaganda that 
gave the impression the industry had done nothing along 
this line, or what little it had done was mere chilid’s play, 
it might be safe for the oil industry to assume that a husky 
Oil & Gas Division might try to take over all oil research 
pretty much, 


The division is instructed by Krug to gather all data on 
the subject. Does that mean the division will demand that 
the companies turn over all.data they have or may develop, 
in the name of conservation, military defense and what not? 

We have seen a number of agencies of government these 
past 13 years attempt to do things just as cheeky. 

This National Petroleum Council is the most representative 
central group in the oil industry today, though it has its faults, 
and changes and additions should be made in its member- 
ship. For instance, three major companies seem to have two 
representatives each and there are individuals on the council 
that one wonders why they were selected. But in the main 
the council is the most representative group in the industry to- 
day. Hence it is in a position to do a real job of investigat- 
ing this problem of the industry's future relation with gov- 
ernment. Presumably Chairman Hallanan can go outside of 
the council, if necessary, for men to help its committees study 
the many angles to the main problem. 

When the studies have been completed the council might 
well consider sending the complete reports not only to all 
members, but to every association of oil men in the country 
with the request that extra copies be sent on to each mem- 
ber of each of these associations; that the associations canvass 
their members for their opinion and report to the council. 

This next move of the industry is far too important to 
every man in the industry whether employer, stockholder o1 
employe, for any limited group to undertake to speak for the 
entire industry. 

This next move will be for all time probably and every oil 
man, we know, will want to make as certain as possible that 
that “all time” won't lead him further down the road of gov 


ernment bossing of the oil industry. 


Bureau of Mines Takes Too Much Credit 
For Development of Synthetic Fuels 


:* WOULD be a fair thing if the new management of the 

Interior Department overhauled the Bureau of Mines and 
some of the statements being made by its employes. To hear 
some of these people talk the oil industry does not know that 
you can get fuels and lubricants out of coal, shale, gilsonite 
etc., but that only these very wise men from the Bureau of 


Mines are aware of such a possibility. 


The lately departed Ickes carried on quite a campaign of 
his usual loose statements in order to get an appropriation of 
$35,000,000 to put the Interior Department into the oil busi- 
ness via the research route. From his propaganda it ap- 
peared that if he did not get this money the country never 
would get anything out of its hard mineral resources in the 
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way of fuels because the oil industry was doing nothing as it 
did not want to spend the money. 

Unfortunately also some of the oil industry’s technical ex- 
perts, seemingly rather than get into a cat-and-dog fight with 
Ickes, supported his pleas for government research for fuels 
and lubes. 

One would think that when Ickes sounded off this way 
against the oil industry at least some of the major oil com- 
panies would have come out with the facts as to what they 
have done and are doing on synthetic products. They need 
not have gotten into an argument with Ickes, but they could 
have told about the large and highly intelligent research work 
the companies have done, the millions they have spent on 
such work, the progress they have made toward low-cost 
synthetic fuels and lubes and even how some of them have 
invested millions in shale lands against the future. 

At Washington two weeks ago evidence of oil company fore- 
thought and research efficiency was thrown into the govern- 
ment’s teeth, as it were, by the government itself. As part of 
the two-day meeting of old POL men, the A-NPB arranged 
for the Navy to put on a demonstration at Annapolis on strict- 
ly privately made oil industry synthetic fuels and lubes. The 
party of several hundred oil and Army and Navy men ran 
around the harbor at Annapolis on a half dozen boats from 
launches up to a good size captured German mine sweeper. 
\ll craft operated on synthetic fuels from coal, shale and 
natural gas and some used synthetic lubes. Even landing 
tanks pushed through the water and charged up the beach 
propelled by oil industry synthetic fuels. They all gave ex- 
cellent service. 

While the companies that contributed these fuels, and with 


which the Navy had been working for some time, would not 
release any cost figures, report was that at least one company 
had a cost on its fuel right down almost to the penny with 
similar fuel from crude oil. 


These fuels have been developed from work started even 
25 years and more ago by the oil companies, without ay 
urging by government and with their own processes and 
patents. 


The next day after this demonstration of the efficiency of 
private enterprise a representative from the Bureau of Mines, 
asked to tell the assembled POL men about how private in- 
dustry had developed fuels, spent all his time bragging about 
what the government is going to do and gave the impression 
that private industry is sound asleep. We found that even 
some listening military men had a false idea of the Bureau of 
Mines greatness and the alleged failure of the oil companies, 
evidently from getting only the government's socialistic type 
story. 


If Secretary of the Interior Kiug wishes to prove to the oil 
industry and to the rest of private industry, that the Interior 
Department has turned over a new leaf and is going to deal 
fairly and truthfully with and concerning industry, he might 
well call in some of his experts who have to do with this 
synthetic fuel program and instruct them to recognize and 
give full credit hereafter to what industry has done and that 
has made it possible for these experts to predict so glowingly 
what they are going to do with synthetic fuels—that is start- 
ing from way up ahead where the cil industry has put the 


art and technical know-how of synthesis. 





Cabin Creek Plant of Pure 
Closed by 2 Toledo Pickets r 


NPN News Bureau 
CHICAGO—Cabin Creek refinery of 
Pure Oil Co. was closed down June 21 
as result of picketing by two employes 
from company’s Toledo plant, which has 
been down since May 20, it was learned 
at company headquarters here June 25. 
Apparently the two employes were 
sent to Cabin Creek by Local 346, 
OWIU, following issuance of injunction 
by Judge Harvey Straub of Common 
Pleas Court here on June 19, restricting 
union to “peaceful and lawful” picketing. 
Picketing continues at Toledo plant 
but supervisory and maintenance em- 
ployes, under injunction provisions, are 
held June 26 to determine whether in- 
inction is to be made permanent. 
Closing of plant occurred when main- 


lance employes walked out following gasoline engine, 


iarges of abuses of privileges and viola- 
on of safety regulations. 

There is no dispute with union at 
Cabin Creek, company spokesman said. 
Union employes merely refused to cross 

e two-man picket line. 





permitted to enter. Hearing was to be Four small boats ond an unarmored LVT amphibious tank are shown here as 
seen during recent A-NPB seminar. Boats and fuels used are: German power 
boat, 100-h.p. M.W.M. Marine Diesel engine. using fuel produced from sale 
by Union Oil Co. of California; plane personnel boat, 105-h.p. Chrysler “Crown” 
using Standard Oil Development Co.'s synthetic gasoline: 
unarmored amphibious tank, LVT-4, one 250-h.p. Continental gasoline engine. 
using Standard Oil Development's synthetic gasoline; Navy 50-foot motor sailer. 
105-h.p. Navy Type “DD” Diesel engine, using a pure synthetic fuel oil manu- 
factured by The Texas Co., lubricating oil is French polyethylene type synthetic, 
SAE 30 viscosity: plane personnel boat, 150-h.p. Chrysler “Royal” gasoline engine. 


using The Texas Co.'s synthetic gasoline (See Editorial starting on p. 10) 


Reopening of du Pont Plant 


Would Aid Antifreeze Supply That was the possibility of operating Reports indicate the ethyl alcohol 
: NPN News Bureau the now closed du Pont-operated Mor- shortage, caused by the scarcity of 
CLEVELAND—The antifreeze situa- — gantown anmonia plant for menthanol grains and blackstrap molasses cannot be 


n, aggravated by shortage of both production. Hope was expressed that 
gredients and containers, and further this plant could be put back into pro- 
mplicated because cans for foreign duction if some temporary arrangement 
food shipments are being given priority, can be made for 


ontained this week one ray of hops Army: Ordnance 


for oil companies. commercial use. 
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made up in time to relieve the situation 


this coming winter, 


transfer of it from Barring further upsets, it will be the 
Reserve to regular end of August before the steel industry 


can catch up on. metal for containers 








WASHINGTON-—By Herbert Yocom 


Justice Department Blocks Good Government-Oil Industry Relations 


WASHINGTON—By and _ large, th 
most of the industry men who partici- 
pated in the first meeting of the new Na 
tional Petroleum Council seem to look 
with favor upon the idea of such a forum 

Indeed, were _ it 
not for the bitter 
experiences of the 
past and the cons¢ 
quent fear of pos 
sible involvement 
with the Justice De 
partment, I 
hazard a guess that 


would 


even the majority of 
those who are. still 
either totally or 
somewhat reluctant 
to go along wou'd 





Mr. Yocom 


confess that much 
that is good could 
result from this, for peacetime, unique 
government-industry venture, and that 
they would like it to succeed 

One thing always to be remembered, 
in this connection, is that we are her 
dealing with perhaps the most vital of 


ATLANTIC COAST—By Frank P. 


Farm Organizations Back 


NEW YORK—The API intends t 
threw its full support behind the program 
of its recently-tormed agricultural devel 
opment committee, headed by Gecrge 
Krieger of Ethyl Corp. The committe 
met in Chicago two 
weeks ago, and M1 
Krieger was sched 
uled to submit a for 
mal progress repert 
to the API board 
meeting im Dallas 
this week 


One reason fo1 
the enthusiasm ex- 
pressed here on the 
committee's possibil 
ities is the whol 





a 


Mr. Glassey 


hearted response 
from farm publica- 
tions and organiza 
tions to the description of tentative plans 
Photographs and material “were sent t 
about 400 farm leaders; more than 200 
letters and telegrams of congratulation 
were received by Mr, Krieger and Wil 
liam R. Boyd Jr., Institute president. Just 
a few examples of these messages 

From J. M. Tucker, vice president, 
Massey-Harris Co., Racine, Wis.: 


“Establishment of an agricultural de- 
velopment committee of American Petro 
leum Institute is surely a step in the right 
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ull resources, and that there is and will 
ntinue to be a natural and growing 
public concern as to the future oil supply 
of the U. S. Whether the industry likes 
it or not, this very decided national in 
terest thus assures that government, in 
the future, will be even more active pe- 
troleum-wise than ever before. 


This being so, why js it not the sensible 
thing—the only thing—for industry to 
take a hand in the show, thereby assuring 
that government will have the benefit of 
sound advice instead of that kind of ad- 
vice which led to the Ickes “oil grabs” 
of recent years? 

Isn’t there more that can be accom- 
plished by travelling the co-operative 
route than by industry and government 
going their separate ways, with the 
former never knowing until too late the 
trend of Federal thinking and planning? 


And, isn’t this ultimately the best pos- 
sible guarantee against attempts at fed- 
eral control? 


Ralph K. Davies thinks so—and with 


S. Glassey 


him this corner agrees. Time will prove 
him right, however, only if industry and 
the other agencies of government join in 
the spirit of the undertaking and support 
it wholeheartedly. 

Judging by the comments of those who 
attended the NPC meeting here last 
week, industry already has demonstrated 
that it is willing to meet government at 
least half way. The same, however, can- 
not yet truthfully be said with respect to 
all branches of the executive arm of gov- 
ernment. 

We have reference, of course, to the 
Justice Department, whose letter to Sec- 
retary Krug shows that it, for one, is un- 
willing to budge even one little bit from 
its historic distrust of this great industry 
And until it does budge, by being more 
specific and more liberal, even, in_ its 
statement of the rules of the game, per- 
haps it is too much to hope that anything 
constructive will ever emerge from. this 
new experiment in the realm of govern- 
ment-industry relations, because you just 
can’t blame a fellow for not wanting te 
wind up in the jail house 


API's Agricultural Development Committee 


dire ( tion and has been needed for a long 
tnx 

From Ray Yarnell, editor, Capper’s 
Farmer, Topeka, Kan.: 

“You know how thoroughly I approve 
the cbjectives of your committee. Petro- 
leum companies deserve great praise for 
this effort. They and the farmers have 
many common interests. The program 
you propose will help bring them closer 
together. Strength to you!” 

Those who wired to express their sup- 
port jncluded Milton S. Eisenhower, presi 
dent of Kansas State College and brothe 
of the general, and Commerce Secretary 
Henry A. Wallace. Secretary of Agricul 
ture Clinton P. Anderson telegraphed: 

“IT am very glad indeed to see that the 
American Petroleum Institute is taking 
up the need for expanded research int 
products that combined those of the farm 
ind the oil field, and that it is studying 
insecticides, weed destroyers and similar 
products. Most of all, I am happy that 
it is looking to the furtherance of soil ccn- 
servation and that it will also learn what 
it can about efficient, profitable, farm 
mechanization.” 

Indicative of the interest aroused by 
the new committee is the fact that Mr 
Krieger planned late this week to accept 
an invitation to attend the annual board 
meeting of the Progressive Farmer in 
Birmingham, Ala. This magazine is one 


of the most widely circulated among 
southern farmers, and its editors intend 
to cooperate fully with the API. Com 
menting on this devel pment, Mr. Krieger 
said: 

“There’s a big south coming up for oil 
consumption. In the next four years, the 
southern states will add 300,000 tractors, 
plus a huge amount of other machinery 
This will make a new market for petro- 
leum products that did not exist before. 
There will also be an enormous outlet 
for asphalt in the comprehensive road- 
building programs now being consid- 
ered,” 

6 ° ° 

Plans for nationalizing the oil industry 
are progressing rapidly in many European 
countries, despite various denials by semi- 
official spokesmen. Latest nation to re- 
veal such intentions was Britain, at the 
recent Bournemouth conference of the 
dominant Labor Party. The proposal was 
not reported in the American press, but 
London newspapers, just received here, 
make interesting reading. 

The London News Chronicle reported 
on June 12 that Emmanuel Shinwell, 
Minister of Fuel and Power, had told the 
delegates at Bournemouth that he is pre- 
paring plans for replacing the British Pe- 
troleum Board “in due course of time.” 
Mr. Shinwell was said to have declared 
that his difficulties in dealing with oil 
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were the “stickiest problem” confronting 
him and were “two-fold: financial and 
diplomatic.” 

The London Times said that Mr. Shin- 
wel, speaking of nationalization, “hinted 
at the possibility of international compli- 
cations.” The Times said that Mr. Shin- 
well said the question of oil production 
and oil interests was “just about as sticky 
as any function of the government.” The 
paper's reporter added: 

“When the Petroleum Board is aban- 
doned, it js his intention to put some- 
thing in its place to avoid the effects of 
inequitable and inefficient distribution. In 
particular, he hopes to bring workers and 
trade union representatives into closest 
possible consultation.” 

Nationalization of the British oil in- 
dustry, if it occurred, would directly af- 
fect only a few large American com- 
panies. But its indirect influences could 
be tremendous. It might mean a tie-up 
of the entire Middle East in a tight com- 
bine that would either link Britain with 
Russia or provoke a fight with the Soviets 
on the territory they have recently en- 
tered. 

In either event, United States interests 
would be adversely affected unless the 
State Department chose to go to the fore 


MIDWEST—By Earl Lamm 


in defense of American-controlled petro- 
ileum fields in the area. It may be a battle 
of nations, instead of competition between 
individual companies. That is what it will 
be if Britain nationalizes her oil. 


UNRRA representatives have taken 
some exception to criticism in these 
columns a few weeks ago of relief dis- 
tribution of petroleum products to Yugo- 
slavia, in which it was pointed out that 
country is presently receiving between 
3 and 4 times the amount it obtained 
before the war. 


W. B. Uderski, recently named as head 
of UNRRA’s oil section, said that the 
agency's shipment of POL supplies to 
Yugoslavia are required to operate equip- 
ment furnished for rehabilitation of in- 
dustry and agriculture. He noted that due 
to the destruction of livestock, which had 
to be replaced with mechanical equip- 
ment, the current number of vehicles and 
tractors is much higher than prewar and 
that “it is only natural that UNRRA’s aim 
to bring the liberated countries back to 
normal conditions is illustrated by im- 
ports of motorized transport, mechanized 
road-building equipment, industrial ma- 


chinery, fishing boats, tugs, engines and 
even spraying planes for malaria control.” 

Mr. Uderski added that UNRRA’s ship- 
ments to Yugoslavia for the next 3 months 
approximate 25,000 tons of POL prod- 
ucts monthly and will “decrease in the 
last quarter of 1946 to an average of 
15,000 tons per month.” 

“In the first 3 months of 1946,” he 
said, “Yugoslavia received practically no 
POL from UNRRA. The increases at 
present are due to increased agricultural 
activities during the season, and for the 
next 3 months, for the harvest, threshing, 
road building and other preparations for 
the winter to come. These quantities do 
not cover all the needs for our own 
equipment, and it is only natural that 
Yugoslavia receive the balance and the 
quantities for other than UNRRA needs 
from different sources, such as Rumania, 
Hungary and Russia.” 

Mr. Uderski does not believe that any 
of UNRRA’s oil shipments are being 
diverted to the Communist Yugoslav 
army of between 700,000 and 800,000 
men. But it is interesting that last 
week Fiorello LaGuardia, director general 
of UNRRA, urged a reduction in the 
size of that army, which he termed 
“unnecessarily large.” 


Keen Competition Has Kept Co-ops Out of Chicago Gasoline Market 


CHICAGO—Co-ops have so far avoid- 
ed retail petroleum marketing in this 
metropolitan area because of its long 
vecord as a hot-bed of competition, where 
prices can be anything and the netback 
nothing. They are 
still cauticus but ap- 
pear to be ready to 
break the ice. The 
new Chicago Con- 
sumers Co-op is 
planning grocery 
super-markets (see 
om Sy. 

“Later, if our 
members want __ it, 
well take on petro- 
leum,” various co-op 
men say. 

Ovly a handful of 
lecal co-op members 
have be en sec ured for CLAL to date, bur 
the recruiting drive is under way, and the 
new organization of CCC is expected to 
hasten it. Out of about 30 small co-ops 
here, only two of the old ones in the 
grocery business so far have voted to 
join CCC. The nearest co-op service sta- 
tion is now at Waukegan. 





Mr. Lamm 


° o ° 
Another big co-op expansion is increase 
of capitalization of Howard Cowden’s 
Consumer Cooperative Assn. at Kansas 
City—large handlers of petroleum—from 
$2,000,000 to $12,000,000, which has 
been voted by the shareholders. The 


JUNE 26, 1946 


number of common shares authorized is 
being jumped from 24,000 to 120,000; 
and preferred, from 56,000 to 360,000 
shares, both at $25 par value. CCA had 
previously issued its authorized limit of 
the 4% preferred shares. 

In addition to expanding its refiners 
facilities, CCA has been considering pur- 
chase from War Assets Administration 
of the big Iowa Ordnance plant located 
10 miles from Des Moines. The plant's 
1,800,000 sq. ft. would give ample elbow 
room for figuring out more income tax 
exempt profits from oil and other opera- 
tions. 

° oJ oc 

High prices being quoted by contrac- 
tors for construction of new service sta- 
tions in the Midwest are indicative of th« 
increased replacement cost of present 
puildings. 

This brings up the matter of insurance. 
Building values vary in different localities 
but most all are higher than prewar and 
this would be an appropriate time for 
independent jobbers and cthers to again 
examine their insurance policies on sta- 
tions, bulk plant tanks, warehouses and 
office buildings to see that they are well 
protected on the higher replacement cost 
basis, 

© oo © 

There is no doubt but that oil jobbers 
would be welcomed by the liquefied pe- 
troleum gas industry as distributors of 
butane and propane, provided they prop- 


erly prepare for handling the  bott'ed 
gases and the equipment and appliances 
for their use. Gasoline and oil jobbers 
are already familiar with the explosive 
qualities of petroleum products and are 
that much ahead of hardware dealers, 
who are compelled to start from scratch 
when they take on LPG. 

LPG is destined to be a leader in pe 
troleum product sales, since it is used 
domestically nation-wide. 


° © ° 


Jobbers who want to increase custome: 
satisfaction and incidently add something 
to the cash till, should suggest that their 
mechanically minded service station men 
inspect the shock absorbers on customers’ 
cars. Most motorsts in old cars realize 
they ride like log wagons, without know 
ing the shock absorbers have gone out 
und can be replaced with an inexpensive 
set. They blame the jolt on the car's old 


age. 


on 





Can You Top This? 


Special to NPN 

BALTIMORE, Md. — The first 
100 Sherwood Brothers, Inc., 
service stations checked here have 
scored an 82% rating on NPN’s 
Inspection Form, according to 
G. R. Dehoff of Sherwood Broth- 


ers. 
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Virginia Petroleum Jobbers Assn. 


mn 


Officials Get Together 





Official huddle following Virginia Petroleum Jobbers Assn. election last week brought together (left to right): M. B. 
Whiting. president of Whiting Oil Co. of Clifton Forge. and Gilbert Campbell, Albemarle Motors, Charlottesville, direc- 
tors; W. H. Curtis, Curtis Oil Co., Newport News, president; Benjamin Dennis, Jr., Dominion Oil Co., Richmond, retiring 
president and new director; A. L. Tenser, Pump and Tank Co., Inc., Richmond, secretary-treasurer, and L. S. Hodges. 
James River Oil Co., Richmond, director. Not present when photographer snapped picture were Vice President Guy M. Tim- 
berlake, National Oil Co., Roanoke, and Directors E, J. Schul, Virginia Home Oil Co., Norfolk, and Otis Minitree, Delta 


Oil Sales Co., Petersburg 


Tax-Free Co-Ops Rapped, Virginia ‘Gas’ Tax Increase Blasted 


Jobbers Assn., Oil Men’s Group 
Hold First Meet in 4 Years; 
Both Plan Membership Drives 


By Raymond E. Bjorkback 
NPN Staff Writer 

RICHMOND, Va.—Virginia Petroleum 
Jobbers Assn. and Virginia Oil Men’s 
Assn. emerged from comparative inactiv- 
ity of the war years here last week to 
register indignation over price and gaso- 
line tax squeezes and tax privileges of 
co-operatives, and laid plans to make 
their weight felt as well as make their 
voices heard. 

Intensive membership drives will be 
the first steps in their postwar programs, 
both groups agreed as they chose officers 
promising aggressive leadership. 

W. H. Curtis, Curtis Oil Co., Newport 
News, was elected president of the job- 
bers” organization, while John T. Cottrell, 
Morgan Oil and Supply Co., Richmond, 
was named head of VOMA, which em- 
braces not only jobbers and representa- 
tives of major companies but equipment 
people also. 

First stirring of new life in the associa- 
tions was evoked when M. B. Whiting, 
president, Whiting Oil Co., Clifton Forge, 
a past president of VPJA, declared to 
the jobbers June 20: 


“Unless the tax freedom of co-opera- 
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tives is abolished—and soon—the small 
businessman will be out of business for- 


ever - 
Vote to Petition Congress 


The group resolved to petition Con- 
gress “to pass such laws as are necessary 
to require the co-operatives to pay fed- 
eral income taxes on their earned profits 
on the same basis as is required of private 
or free enterprise.” 

Irritation at inequities jn ceiling price 
adjustments led to expressions favoring 
removal of all OPA controls except those 
on rents, and a jobbers’ committee was 
named to draft a resolution recommend- 
ing such decontrol, 

VOMA on June 21 viewed the one- 
cent-per-gal. increase in Virginia’s motor 
fuel tax, which went into effect two days 
before, as “unwarranted and unwise” and 
recommended, by a resolution directed 
to Gov. Tuck, U. S. Sens. Byrd and 
Burch, the Virginia delegation in the 
House of Representatives and all mem- 
bers of the Virginia General Assembly, 
that the increase be repealed “as soon 
as possible.” 

An assertion to voters by Gov. Tuck 
that “distributors will absorb the tax” 
rankled members, who explained the 
state has a surplus of almost $14,000,000 
in its highway fund, no tax diversion and 
no bond issues, 


Also, there was indignation at the fact 


state police had been assigned to gauge 
tanks a couple of days before and a couple 
of days after inventory forms are com- 
pleted for the tax collector. 

A visitor to the jobbers’ meeting, W. A. 
Parker, Raleigh, N, C., secretary of the 
North Carolina Oil Jobbers Assn., re- 
ported that major companies are setting 
an example all should follow in emphasiz- 
ing clean service stations, adding that oil 
men generally would do well to press 
their state legislature for related health 
law Bs 

Further, he warned that only by 
scrupulously keeping records under the 
wage-hour law could the man with serv- 
ice stations avoid difficulty in that de- 
partment. He declared also that the co- 
operative movement is “the fastest-grow- 
ing industry in the world today”’—that 
“something ought to be done about it 
soon because it will be competition in a 
short time all over the country.” 


In general discussion by the jobbers, 


apprehension was voiced also over the 


danger to service station locations in re- 
viving highway construction programs. 


Whiting Raps Co-op Tax Set-Up 


Mr. Whiting, citing the rapid rate at 


which co-ops are spreading—“and we 


go broke paying taxes to support an ex- 
travagant bureaucratic government for 
the benefit of the co-ops”—declared: 

“I see no reason why one service sta- 
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tion operator should pay a federal in- Directors Discuss Expansion of Virginia Oil Men’s Assn. 


come tax, and at the same time a service 
station operator across the street should 
be exempt from paying federal income 
tax, as is the case under the co-ops tax- 
iree policies of the U. S. Treasury. 


“Our good thinking people in Wash- 
ington are asleep when it comes to mat- 
ters of fairness in taxation. We have, in 
addition to co-ops, our wealthy colleges 
to worry about, which also come under 
the tax-exempt class, Frank & Sedar Dept. 
Store of Philadelphia was recently pur- 
chased by Yale University at $1,550,000: 
Ramsey Accessories Mfg. Co. of St. Louis 
was purchased by New York University 
for $3,500,000. Both of these concerns 
were taxpayers, now the government gets 
no tax from them. Your taxes are going 
to be higher in the future, because of this 
loss in federal revenue. 


“If co-ops distribute profits to their 
members, that dividend is subject to tax, 
but co-ops themselves pay no tax; how- 





An expanded and influential Virginia Oil Men's Assn. is the subject as a group 
of VOMA’s directors gathers. Left to right: are: Leon Landauer, vice president of 


ever, if a company pays dividends, both Colonial Oil Co., Norfolk; Ben F. Morgan, president of Morgan Oil and Supply Co., 
company and stockholder pay tax on the Richmond; H. F. Fitchett, president of Clark Oil Co., Danville; E. J. Schul, presi- 
same monev. dent of Virginia Home Oil Co., Norfolk. and Joseph Conway, district manager for 


“Private business is not unfair when it 


Gulf Oil Corp., Norfolk. Other VOMA directors are; E. T. Lemmon, divisio.. man- 


asks that the income of co-ops be taxed ager for Standard Oil Co. of New Jersey: C. C. Martin, division manager for 
in the same way as that of a corporation, Simelair Refining Co.; C. W. Hopkins, division manager for American Oil Co., 
which is owned by investors or an indi- and W. A. Stokely, district manager for Continental Oil Co., all of Richmond. 


vidual operating his own business. : 
Do not attempt to operate your business 


with one less man than you need, but add 
an extra person if possible, in order to 
improve your service. 

Ben F. Morgan, president of the Mor- 
gan Oil and Supply Co., urged the VOMA 
to “take a real interest in politics” and 
“see that all of your employes are 
registered.” 


“We once thought of a co-op as a local 
farm benefit organization; but it has be- 
ome a racket without benefit to farmers 
ind a big business without taxes. The 
co-ops borrow your taxes from the federal 
treasury at a low rate of interest to form 
i sort of big business with which to put 
you into bankruptcy.” 

VPJA’s new President Curtis spoke in 
the VOMA meeting of the importance of 
guarding against tax fund diversion. He 
pointed out that diversion means not “pay 
as you go” but “pay before you go,” and 

“We must accept as our responsibility suggested: “Let’s see that our gasoline 
the necessity for providing employment. tax money goes to roads.” 


Calling for joint effort “to defend and 
preserve our free enterprise and the small 
business man,” Mr. Whiting said at the 
same time: 


New Officers of Virginia Oil Men’s Assn. 





New officers of Virginia Oil Men’s Assn. are (left to right): Charles A. Parker, 

vice president of Handy Oil Corp., Newport News, second vice president; Robert 

©. Goodykoontz, Standard Oil Co. of New Jersey, Richmond, first vice president: 

John T. Cottrell, Morgan Oil and Supply Co., Richmond, president; E. Craig Wil- 

ton, Shell Oil Co., Inc., Roanoke, treasurer, and Glen Pierce, Pure Oil Co., Rich- 
mond, secretary. 
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Elected vice president of VPJA was 
Guy M. Timberlake, National Oil Co.., 
Roanoke, while A. L. Tenser, Pump and 
Tank Co., Inc., Richmond, was re-elected 
secretary-treasurer. Named to the job- 
bers board of directors were Retiring 
President Benjamin Dennis, Jr., Dominion 
Oil Co., Richmond; L. S. Hodges, James 
River Oil Co., Richmond, and Gilbert 
Campbell, Albermarle Motors, Charlottes- 
ville. Holdover directors are: Mr, Whit- 
ing; E. J. Schul, Virginia Home Oil Co., 
Norfolk, and Otis Minitree, Delta Oil 
Sales Co., Petersburg, Va. 


New VOMA Officers 


VOMA’s new officers, besides President 
Cottrell, are Robert O. Goodykoontz, 
Standard Oil Co. of New Jersey, Rich- 
mond, first vice president; Charles A 
Parker, vice president of Handy Oil Corp., 
Newport News, second vice president; 
E. Craig Wilton, Shell Oil Co., Ine., 
Roanoke, treasurer; Glen Pierce, Pure Oil 
Co., Richmond, secretary. 

Directors of VOMA are: Mr. Morgan; 
Mr. Schul; Leon Landauer, vice president 
of Colonial Oil Co., Norfolk; retiring 
President H. F. Fitchett, president of 
Clark Oil Co., Danville; Joseph Conway, 
district manager for Gulf Oil Corp., Nor- 
folk; E. T. Lemmon, division manager for 
Standard Oil Co. of New Jersey, Rich- 
mond; C. C. Martin, division manager for 
Sinclair Refining Co., Richmond; C. W. 
Hopkins, division manager for American 
Oil Co., Richmond, and W, A. Stokely, 
district manager for Continental Oil Co., 
Richmond. 

Oct. 17 and 18 were chosen as dates 
for VOMA’s fall meeting, which will be 
held at the Cavalier Hotel, Virginia Beach. 

Date of the jobbers’ association’s next 
meeting is yet to be determined. 
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Independents Best for 


Heating Oil, Harvard 








Author Is Businessman Who 
Turned Research Professor 


Special to NPN 
BOSTON—Harvey P. Bishop, who 
supervised the special study on retail 
marketing of furnace oil under the 
auspices of the Atlantic Coast Oil 
Conference and a number of major 
petroleum companies, has had much 
practical business 
bined with his professorial career. 
Born in South Paris, Me., the son 
of a Baptist clergyman, Mr. Bishop 
through the medium of Fuller brushes 
paid his expenses through Bowdoin 
College, where he obtained an A.B 
in 1923, and two years’ graduate work 
at the Harvard Graduate School of 
Business, Harvard University, wher« 
he was given the dezree of Mastei 
in Business Administration in 1925. 


experience com- 


After graduation, he worked for 
several months for the Bureau of 
Research at the Harvard 
Business School, and then went to 
New York to join the export depart- 
ment of the Royal Baking Powde1 
Co. In 1927 he was sent to the 
Union of South Africa as a sales rep- 
resentative, and in 1928 he formed a 
subsidiary company to manufacture 
and sell the Royal product in that 
market. He was named managing di 
rector of that subsidiary, and_ th 
project became a substantial and suc 
cessful branch of Standard Brands, 
Inc. In 1943 Mr. Bishop returned to 
New England, after 16 years in the 
foreign field. 


Business 


He joined the faculty of the Har- 
vard School of Business Administra 
tion, with the rank of associate pro 
fessor, and has been engaged in re- 
search activities for the last thre 
years. He assisted Professor John C 
Baker (now president of Ohio Uni- 
versity) in his book “Directors and 
Their Functions,” and then was mem 


ber of a group assigned a special re- 


search project on behalf of the U. S. 


Navy and Maritime Commission, to 


prepare a report on the disposal of 
surplus shipping and shipyards. In 
1945 Mr. Bishop began the prepara- 





Mr. Bishop 


ion of his special study on the retail 
narketing of furnace oil. 


“This project,” he said, “which 
represented a co-operative effort be- 
tween the large oil companies and the 
independent dealers, was of special 
interest to me in view of my past in- 
terest in marketing, and although I 
was engaged by a large food corpo- 
ration, in actual practice the opera- 
tion in South Africa had most of the 
characteristics of an independent 
small company, and so I felt that I 

mild see the problem from the point 
of view of both large and small busi- 


Hess. 


Mr. Bishop is currently attached to 
the dean’s office, and this fall will 
have an active part in planning work 
for the advanced management train- 
ng program, which will be attended 
by junior executives from some of 
the major oil companies. 


Commenting on the oil report, Mr. 
Bishop said that it has “many inade- 
quacies,” which “may partly be ex- 
plained by the fact that the work was 
compressed within a period of slight- 
ly over seven months, and the budget 
ind the shortage of manpower made 
I will. 
however, be satisfied if it prepares a 
way for further research which I be- 
lieve could be mutually beneficial to 
both large and small segments of the 
industry.” 


it necessarily a one-man job. 
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Distributing 


Report Says 


Independent distributors are the most 
efficient outlets for fuel oil, on the basis 
of past performance and present en- 
trenched position. They have taken the 
lead in selling completely automatic oil 
heat, merging burner sales and service 
with fuel oil distribution. 

This is one of the main conclusions in 
the report on Retail Marketing of Fur- 
nace Oil, just published by the Division 
of Research, Graduate School of Busi- 
ness Administration, Harvard University. 
The study was sponsored financially by 
several of the larger oil companies, and 
by the Atlantic Coast Oil Conference, 
a conference of independent oil dealer 
issociations of which Clyde Morrill is 
executive secretary. 

The research was conducted by As- 
sociate Professor Harvey P. Bishop, au- 
thor of the report. His investigations 
covered New England and the Middle 
Atlantic States, an area in which 55% 
of the furnace oil is sold. The report 
defines “furnace oil” as “the middle dis- 
tillate grades of fuel oil actually mar- 
keted for domestic heating”. 


Information was secured by means 
of personal interviews and_ discussions 
with marketing officials of major oil 
companies, large independent wholesal- 
ers, furnace oil retailers of various sizes 
and types, plumbing and heating con 
tractors, executives of coal and manu- 
factured gas companies and consumers 


Advantages of Independent 


Chief advantages possessed by inde- 


pendents, Professor Bishop said, are: 


1. Better equipped to furnish complete 
heating service. 
2. Better able to make instant decisions 

3. More flexible in 
conditions. 

1. Wider 
munity. 


meeting changing 
acquaintance in local com- 


Principal conclusions from the survey 

are summarized by the author as follows: 
1. In the years immediately ahead, 
most of the major oil companies 
should find it advantageous to rely 
primarily upon independent dealers 
for the retail distribution of their 
furnace oil. If the independent deal- 
ers, either in particular communities 
or in the nation as a whole, should 
fail to carry out their job effectively, 
the oil companies may, of course, 
have to take over a larger share of 
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The Harvard Report 





the home delivery function. But the 
record of the past indicates that the 
local dealers have existed not mere- 
ly by sufferance of the oil produc- 
ing companies but rather because 
they are better able to perform 
many of the functions which the in- 
dustry requires. 

2. A steadily growing and very 
successful group of independent 
dealers have offered customers a 
complete line of all the products 
and services necessary to provide 
automatic oil heat, That is, in ad- 
dition to selling furnace oil, they 
also sell and service oil burners and 
in a growing number of instances 
offer fairly complete heat engineer- 
ing services to their customers. 
Available evidence indicates that in 
most communities the continued 
growth of dealers capable of selling 
“automatic heat” will afford one of 
the best bases for future expansion. 
This job has in the past been done 
by independent dealers rather than 
by oil companies, and independents 
will presumably be in the best po- 
sition to do this very specialized 
selling job in the future. 

3. The future growth potential 
and the future opportunity for suc- 
cessful promotion of “automatic 
heat” typically appear greater in 


History of Domestic 


The evolution of the oil heat industry 
is divided by the author into three 
periods: 

Period 1 (1920-1930) was marked 
by aggressive sales of oil burners by 
burner manufacturers and dealers. 

Period 2 (1931-1938) in which 
the emphasis was on the sale of fur- 
nace oil, 

Period 3 (1939-1945) when fur- 
nace oil, burners, and service were 
being marketed together to give the 
consumer dependable automatic 
heating, which was what household- 
ers really wanted to buy. 


Emphasis on Sale of Burners, 
Approximately 1920-1930 


In the ten years from 1920 to 1930 
a lot of missionary work was done by the 
oil burner manufacturers and dealers. 
It was a pioneering job “to convince the 
public that an oil burning furnace could 
work continuously and efficiently.” Many 
plumbing and heating contractors, origi- 
nally expected to be the logical sales 
outlets, “lacked confidence in the prod- 
uct and became order takers rather than 
aggressive specialty salesmen.” 

In addition breakdowns were common 
and here too, plumbers and heating con- 
tractors were of little help. They were 
unfamiliar with electrical controls which 
were a frequent source of trouble in 
the early days. Other obstacles were 
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suburban, small town, and_ rural 
areas than in large metropolitan cen- 
ters. In large population centers 
where major oil companies already 
possess a substantial number of con- 
sumer accounts, the oil companies 
will probably prefer to continue 
some direct selling as well as wide- 
spread sale to a large number of 
qualified dealers. In many subur- 
ban and rural areas, on the other 
hand, the use of carefully selected 
exclusive dealers may be advanta- 
geous. 

4. Particularly in communities 
where selective distribution is used, 
the major oil companies have an 
opportunity to utilize their extensive 
resources and skills in giving valu- 
able assistance to their dealers. This 
assistance can be more effectively 
implemented through a policy of 
mutual cooperation rather than com- 
petition in retail marketing. 

The report is divided into four sec- 
tions. In this review of the report the 
first section, dealing with a history of 
domestic oil heat since 1920, and the 
second section, dealing with the Market 
for Furnace Oil, are summarized. 

The third section, devoted to Channels 
of Distribution, and the fourth section, 
containing Suggestions for Independent 
Retailers, are quoted extensively. 


Oil Heat Since 1920 


high prices ($800 to $1000 installed) fire 
ordinance restrictions, and the necessity 
of “inducing someone to deliver furnace 
oil.” 


Emphasis on Sale of Furnace Oil, 
Approximately 1931-1938 


In the depression period from 1931 
to 1938 competition for the fast rising 
volume of fuel oil became serious. The 
gallonage was equal to only 10% of 
the gasoline gallonage in 1930, but rose 
to 30% by 1940. (In New England it 
rose to 70%). Many bumer dealers took 
on the sale of furnace oil, as did many 
coal dealers. Likewise many unemployed 
individuals went into the business in a 
small way. 

The increased competition brought a 





Need Independents 

There would also be advantages 
to a major in having a strong, arti- 
culate, loyal group of independent 
resellers who share the responsi- 
bility for defending the industry 
against unnecessary restrictions and 
unsatisfactory legislation. |The 
current public attitude favoring 
small business is likely to continue, 
and this factor should be appraised 
by a major oil company in making 
decisions as to the channels of 
distribution that it will employ in 
the marketing of furnace oil. 














Direct Sales Decrease 

During the early years the 
major oil companies were respon- 
sible for approximately 90% of 
the retail marketing of furnace 
oil. During the middle period the 
proportion of direct consumer 
sales made by the majors steadily 
decreased until they were respon- 
sible for about 30%. During the 
period when the emphasis shifted 
to the sale of automatic heat the 
percentage still further decreased 
to approximately 25%. 











number of changes, the first of which 
was frequent price cutting. 
Other changes were: 

1. More efficient delivery, includ- 
ing adoption of the degree-day sys- 
tem, and devices to permit tanks to 
be filled without entering the home. 

2. Closing an oil contract with 
each burner sale. 

3. More burner service by oil mar- 
keters, sometimes offered free. 

4. More burner sales by oil mar- 
keters, sometimes at cost, to build 
oil sales. 

5. Oil heat no longer a luxury due 
to drop in burner prices to less than 
$250, installed. 


Emphasis on Sale of Heating, 
Approximately 1939-1945 


The years 1939-1945 saw increasing 
emphasis on the sale of automatic heat. 
During the prewar years 1939-41 the 
movement began among many independ- 
ents to combine burner sales, burner serv- 
ice, and the delivery of furnace oil, In 
addition many became heating con- 
sultants, made heat-loss surveys, pushed 
the sale of integral, or complete home 
heating units, the replacement of ob- 
solete burners, and the sale of other 
equipment such as, “boilers, furnaces, 
heating ducts, grills, and radiators 
water heaters, humidifiers, room coolers, 
and attic fans . . . gas burners, and coal 
stokers.” Some planned to enter the 
air conditioning field. 

During these years also burner service 
was further improved, more emphasis 
was placed on summer overhaul. Service 
crews were better equipped and better 
trained. Much attention was devoted 
to automatic delivery, and the quality of 
furnace oil improved, However, not 
many major oil companies sold burners 
or enlarged burner service departments, 
and their share of retail sales declined 
to 25%. 

During the war it was necessary for 
the majors to concentrate on other ob- 
jectives. The independents meanwhile 
coped successfully with shortages, and 
increased service demands arising from 
uncertain quality of wartime fuel oil. 
They emerged with their position defi- 
nitely strengthened. 

(Continued on p. 18) 
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The Market for Furnace Oil 


discussing the market for furnace 
oil, Professor Bishop says: “The petro- 
leum industry points with justifiable 
pride to its achievements in meeting 
the greatly accelerated demand for 
gasoline with improved quality at lower 
prices. It may therefore be a source 
of surprise to realize the extent to which 
the consumption of furnace oil for do- 
mestic heating is approaching in cer- 
tain areas the volume of consumption 
of gasoline by passenger cars.” 


In the two charts shown below on this 
page he shows that the rate of in- 
crease in fuel oil gallonage has been 
even greater than the increase in gaso- 
line gallonage. 


While the replacement market for oil 


burmers ranges from 15% to 25% it 
does not expand the market for furnace 
oil, the author points out. New oil busi- 
ness will come from oil burner sales for 
conversion from other fuels, chiefly 
coal, and burners installed in new 
homes 

The largest group is the “conversion 
from coal market,” and it is expected 
this will continue to be the largest field 
in the immediate future. However, new 
residential construction is expected to 
take place largely in suburban, small 
town and rural areas, rather than in 
large cities. 

The further fact that oil burner sales 
in the past have been concentrated 
largely in the big cities, makes them a 
less fertile field for future expansion 


CHART I—Total Consumption of Gasoline by Passenger Cars and of Furnace 
Oil by Domestic Burners for Central Heating in the United States 
1927-1940 and 1950 (estimated) 


Gasoline 

Year (in gallons) 

1927 . 8,812,104.000 
1928 ... ; 9, ee thy 
1929 : : 10,95 I1,610,000 
1930 ; 11,433,996,000 
1931 ; 33. 754036000 
eee 10,902 ,066,000 
1933 ; ‘ 10 908,954,000 
1934 . 11,672,598,000 
1935 12,254.928.000 
1936 13,483,848 000 
1937 14,444,472,000 
1988 : 14,627,760,000 
1939 15,490,650,000 
1940 16,392,306,000 
19: 50 (Est.) 20,903,400,000 


Source: Gasoline consumption, 1927-1940 
7th edition, p. 42. Furnace oil consumption, 


Refining, API, November 15, 1945, by Arthur E 
Oil Company; 1950: Estimates by Stewart Coleman, 


Percentave 
of Furnace Oil 
Consumption \o 
Gasoline Consumption 
1 


Furnace Oil 
(in gallons) 


539,700.000 6 

722,526,000 7.4 

972,174,000 8.8 
1,208,298 000 10.6 
1.302,840,000 11.8 
1,519,938,000 13.9 
1,759,674,000 16.1 
1,788.150,000 15.3 
2,259,474,000 18.4 
2,916,018.600 21.6 
3,411,870.000 23.6 
3,460 296,000 23.7 
4.079.502 000 26.5 
4.852.386,000 29.6 
7,256,928,000 34.7 


Calculated by API, Petroleum Facts and Figures, 
1927-1940: From paper presented to Division of 
Pew |jr., J. Bennett Hill, and John B. Bates, Sun 


Director of Coordination and Economic Devel- 


opment of Standard Oil Co. (New Jersey); National Petroleum News, October 10, 1945, p. 19. 
Testimony before the Senate Petroleum Resources Committee 


CHART 2—Consumption of Gasoline by Passenger Cars and of Furnace Oil for 
Domestic Central Heating in New England and the Middle Atlantic States 
1939 and 1950 (estimated) 


Percentage of 
Furnace Oil 
Consumption 


Gasoline Furnace Oil to Gasoline 
Year Region (in gallons) (in gallons) Consumption 
1939 New England 1,086,800,000 746,500,000 58.7 
Middle Atlantic 3,127,430,000 1,575,484,000 50.4 
Total 4,214,230,000 2,321,984,000 55.1 
1950 New England 1,589,648,000 1,483, 648,000 93.3 
Middle Atlantic 4,934,563,000 3,127,430,000 63.4 


Total 6,524,211,000 


Source: Gasoline consumption, 1939: from 


4,610,711,000 70.7 


Automobile Facts and Figures, 23d edition, 1941, 


p. 46. (Based on the estimate of 76.5% of total motor vehicle consumption of gasoline by passenger 


cars. See 24th edition, 


p. 44.) Furmace oil figures, 


1939, from Petroleum Facts and Figures, 7th 


edition, 1941, p. 52. Estimates for 1950 based on Coleman, op. cit., forecasting increased consump- 
tion of gasoline of 146% and furnace oil of 192.4% (1939 = 100%). 


Channels of Distributions for Furnace Oil 


In discussing possible future market- 
ing methods, Professor Bishop said (the 
remainder of this article consists of di- 
rect quotations from the report): 

The major oil companies now have 
an opportunity to reappraise their fur- 
nace oil marketing methods and to de- 
cide upon the changes that they want 
to attempt over the first five or ten 
postwar years. Realizing that the sale 
of furnace oil will become more im- 
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portant in volume and profits, and ap- 
preciating that an increasing number of 
consumers are purchasing automatic 
heat, most major oil companies will pre- 
sumably find it desirable to reexamine 
the channels of distribution through 
which furnace oil passes to the ultimate 
consumer, 

basic pattern of distribu- 
tion, a major oil company has three al- 


In se ‘ecting a 


ternatives: (1) The major can perform 


all the retail functions itself. (2) The 
major can depend entirely on independent 
resellers. The term “independent re- 
sellers” is used in this report to designate 
the independent retailers who purchase 
furnace oil exclusively from a particular 
major. (3) The major can continue to do 
part of the job itself but rely primarily 
on independents. 


Direct Sale to Consumers 


No major has in recent years in any 
substantial market concentrated on exclu- 
sive direct sales to consumers. This fact 
would indicate that there have been some 
disadvantages to the adoption of this 
policy which the managements of the 
major oil companies have _ considered 
fundamental. During the early years the 
major oil companies were responsible for 
approximately 90% of the retail mar- 
keting of furnace oil. During the middle 
period the proportion of direct consumer 
sales made by the majors steadily de- 
creased until they were responsible for 
about 30%. During the pericd when the 
emphasis shifted to the sale of automatic 
heat the percentage still further decreased 
to approximately 25%, 


If the independent oil dealers continue 
to sell the greater proportion of new 
burners, and such an assumption appears 
probable, it may be anticipated that the 
larger percentage of total retail sales of 
furnace oil will also be made by the in- 
dependent retailers. It might be feasible 
for a major oil company to increase its 
proportion of direct sales from 25% to 
10%, but it would certainly be extreme- 
ly difficult, if not impossible, to increase 
it to 100% 


If a major oil company attempted to 
rely exclusively upon direct consumer 
sales, it would face a large immediate loss 
of business. In no important metropolitan 
area has a major oil company in recent 
years derived more than 25% to 45% 
of its sales volume by its own retail mar- 
keting. The bulk of the volume has been 
achieved through its wholesale - sales. 
Elimination of direct sales to independent 
dealers would result in immediate loss 
of more than 50% of its sales volume, 
and since the acquisition of new con- 
sumer accounts is a relatively slow proc- 
ess, several years of extremely aggressive 
sales promotion activities would be neces- 
sary to regain even the present volume of 
sales. 


To secure new furnace oil accounts, it 
would be necessary for a major oil com- 
pany to secure new users by converting 
customers to automatic oil heat. These 
new cil customers will be more difficult 
for a major to obtain than in the early 
davs of oil burner sales when burner 
dealers transferred the function of retail 
delivery to the major companies. 


It was estimated that during 1945, 
60% of all burners sold in New England 
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New Fuel Oil Customers 


It was estimated that during 
1945, 60% of all burners sold in 
New England and 85% of all 
burners sold in the Middle Atlan- 
tic states resulted in a new furnace 
oil customer for the seller. 











and 85% of all burners sold in the Middle 
Atlantic states resulted in a new furnace 
oil customer for the seller, Even the sell- 
ers who do not deliver furnace oil de- 
mand a commission for the new  fur- 
nace oil custcmers that their selling ef- 
forts create. This commission frequently 
amounts to % cent a gallon. In some in- 
stances when competition is especially in- 
tense, it runs as high as 1 cent a gallon. 
This is a very substantial figure, since 
the average gross margin in the retail sale 
of furnace oil approximates 2 cents a 
gal'on. 

If a major oil company undertook to 
make all retail oil sales itself, it might 
consider that its brand prestige, its ad- 
vertising, and other sales promotion ac- 
tivities could influence the purchaser of 
a new oil burner to become a direct cus- 
tomer, in spite of efforts of the sel'er of 
the burner to divert the furnace cil busi- 
ness to other sources of supply, This type 
of se'ling would be expensive, and the 
major oil company would probably find 
it necessary to secure new customers pri- 
marily by taking on the job of direct sale 
of new burners. A large number of new 
burners would have to be sold and new 
furnace oil customers created to compen- 
sate for the loss occasioned by the elim- 
ination of its wholesale sales. 

The disadvantages discussed above 
present such serious difficulties that the 
management of a major is not likely to 
decide on the early adoption of a policy 
of exclusive direct sales to consumers 
ynless the independent resellers fall down 
completely in the task of satisfying the 
consumers, 


Sales Through Independents 


It was not found to be common in any 
important market for a major to confine 
itself exclusively to wholesale sales, mak- 
ing independent resellers solely responsi- 
ble for retail sales. The definite adoption 
of an exclusive wholesale sales policy, 
however, would not be so drastic a 
change as the policy of the major’s con- 
fining itself to exclusive direct sales to 
the consumer. This is because 70% to 
80% of the retail marketing has in re- 
cent years been performed by the inde- 
pendent dealers. It would be less hazard- 
ous to attempt to transfer the remaining 
20% to 80% to the resellers than to 
endeavor to secure by direct sale a vol- 
ume previous!y equal to 70% to 80% 
of total sales. The transfer of the direct 
sales to resellers would not necessarily 
mean that the major’s total sales would 
be lower, for arrangements probably 
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could be made for the transfer of retail 
accounts to independent distributors who 
would purchase from the who'tesale de- 
partment of the major. 

A closer relationship between a major 
and its resellers should be possible if 
the major refrained from retail sales. 
There is a definite possibility of conflict 
when a large supplier competes in the 
same market with its resellers. It mav 
develop that a reseller needs advice and 
assistance, which its supplier is in a po- 
sition to render, but because they are 
competitors, absolute frankness may be 
impcssible, 

Loyalty on the part of the reseller to 
its supplier should be a valuable asset 
to a major, but when there is competition, 
this is much more unlikely to prevail. 
Exclusive reliance upon resellers might 
therefore be advantageous to both the 
major and the resellers because they 
could cooperate more effectively for the 
future expansion of the industry and for 
the improvement of their relative position 
in that industry. 

There would also be advantages to a 
major in having a strong, articulate, loyal 
group of independent resellers who share 
the responsibility for defending the in- 
dustry against unnecessary restrictions 
and unsatisfactory legis'ation. The cur- 
rent public attitude favoring small busi- 
ness is likely to continue, and this factor 
should be appraised by a major oil com- 
pany in making decisions as to the chan- 
nels of distribution that it will employ 
in the marketing of furnace oil. 

Finally, if a major oil company placed 
exclusive reliance on independents for 
the retail marketing of furnace oil, it 
could concentrate on various other ac- 
tivities which it alone can perform effi- 
ciently, Of particular concern to the fur- 
nace oil industry are the following ac- 
tivities which only the majors can under- 
take: 

1. Improvement in quality of furnace 
oil. 

2. Better correlation of furnace oil 
with oil burners to reduce improved com- 
bustion. 

3. Increases in bulk supply to eliminate 
fears of seasonal shortages. 


Dual Marketing 


While 100 per cent reliance on resellers 
would have the outlined 
above, the oil companies would encounter 


some very real offsetting risks by adopt- 


advantages 





Could Sell LPG, Too 


There is the possibility that 
many of these rural areas may be 
prospects for liquid petroleum gas, 
and since this is a product sup- 
plied by several major oil com- 
panies, it might with advantage be 
distributed by the local reseller, 
in conjunction with his furnace oil 
and range oil business. 














Rural Area Problem 


Probably the greatest problem in 
these rural regions is for a reseller 
to secure the two or three hundred 
furnace oil accounts that are neces- 
sary to support an efficient service 
mechanic. 











ing such a policy. For example, to the 
extent that an oil company makes some 
retail deliveries, it is, in effect, insured 
against sudden huge losses of business. 

A major oil company might, for in- 
stance, lose two important customers 
within a short period whose combined 
purchases aggregated 10 million gallons 
of furnace oil a year. A major would 
have to lose about 5,000 direct consumer 
accounts to equal this gallonage, and 
such a possibility would be much more 
remote. 

A major oil company needs to know 
that its resellers are economically and 
efficiently performing the retail delivery 
function, since otherwise their survival 
in th's competitive market is doubtful. 
The failure of its resellers is very serious 
to a major oil company. By engaging 
in the direct marketing of furnace oil 
it is sometimes claimed that a major 
provides itself with a yardstick to evaluate 
the marketing efficiency of the independ- 
ent resellers and to ascertain that their 
profits and marketing costs are reason- 
able. For this argument to be valid, a 
major must keep its marketing costs on 
a comparable basis with those of its re- 
sel'ers, and the lack of specific records 
indicates that considerable analysis of 
accounting costs will be necessary before 
this yardstick will provide an accurate 
measurement. 

The possibility of reducing seasonal 
expense in marketing furnace oil, because 
of the contrasting seasonal demands of 
furnace oil and gasoline, has been cited 
as an advantage to the major in retail- 
ing furnace oil. This advantage was 
probably of considerable importance in 
the early days of retailing furnace oil, 
when the emphasis was on the delivery 
function. The marketing of automatic 
heat, however, is much more complicated 
than the retail delivery of furnace oil 
and requires specialized equipment and 
personnel, which for the most part can- 
not effectively be transferred to market- 
ing gasoline during the summer season 
when furnace oil consumption is low. 


For instance, large transport trucks 
used in supplying gasoline filling sta- 
tions cannot be used in household de- 
livery of furance cil, nor are the special- 
ized trucks used for furnace oil with 
special hoses, pumps, and printing meters 
suited for bulk transport. Moreover, many 
of the drivers engaged in bulk trans- 
portation of gasoline cannot be readily 
transferred to the more complex job of 
retail furnace oil delivery. The specialized 
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personnel, such as burner salesmen, serv- 
ice mechanics,. heating engineers, and 
degree-day clerks, are obviously not 
needed in gasoline marketing. 


Wage Rate Advantage 


There is also the possibility that the 
wage rates of the independent reseller 
may be less than the wage rates for 
the employes of a major oil company 
performing the same function. The truck 
drivers and to a lesser extent the burner 
service emplcyes of all the majors and 
most of the larger independent resellers 
are unionized, and the wage scales of 
these companies have in the past typically 
been higher than those of the smaller 
independent resellers. There is reason 
to believe, however, that, at least in the 
metropolitan markets, the wage scales of 
independent resellers will in the future 
more closely approach those of the ma- 
jor oil companies. 


Interviews in various markets revealed 
conflicting opinions about the effective- 
ness and the desirability of “retail mar- 
keting” by major oil companies. The 
managements of the major oil companies 
expressed widely divergent views, and 
simi'arly divergent were the views of 
many independent retailers. The avail- 
able evidence rather indicates that two 
Gifferent systems of distribution should 
probably be selected for two different 
types of markets. 


First, in those markets in which the 
emphas’s is on the economical delivery 
of furnace oil, rather than on complete 
heating service, competition between the 
major and its resellers will probably re- 
sult in increased consumer satisfaction 
because of an improved delivery service. 


Second, in markets where the con- 
sumer requires a complete heating service 
from his supplier of furnace oil, an effi- 
cient independent reseller is probably 
better equipped to do the job than is 
a major cil company. In addition to the 
advantages of relying on dealers out- 
lined above, an independent typically 
has such intangible but real advantages 
as the following in selling complete heat- 
ing service: (a) more complete control 
with the advantage of power to make 
instant decisions, (b) greater flexibility 
in meeting changing conditions, and (c) 
wider and more intimate acquaintances 
in the lecal community. Of perhaps even 
greater importance is the psychological 
advantage that automatic oil heat is a 
main product to the independent retailer, 
whereas with a major oil company a com 
plete heating service is ari adjunct to 
its primary interests, which will always 
be the sale of furnace oil. 


It is therefore important to a major 
considering alternative channe!s of dis- 
tribution to study different markets with 
the purpose of ascertaining in which 
markets the consumers are principally 
interested in purchasing furnace oil and 
in which markets in purchasing automatic 
heat. In the following section, three 
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Seli Automatic Heat 


In view of the desire for com- 
plete automatic heating service 
which consumers in such markets 
have expressed, a major will want 
to select a reseller capable of be- 
coming an effective marketer of 
automatic oil heat. at least 
one oil company is emphasizing 
not just its brand of furnace oil but 
the quality of all the services which 
its selective resellers are offering 
to users of automatic oil heat. 











types of markets will be briefly discussed. 
Three Types of Markets 


In the central areas of metropolitan 
cities it is not so necessary to market 
automatic heat, The various elements 
comprising a complete automatic heating 
service can be purchased from several 
sources. There are many types of re- 
tailers of furnace oil, cf burners, and of 
heating service. With adequate supply 
and numerous dealers there will be in- 
tense competition in the retail marketing 
of furnace oil within central city limits 
with the emphasis on price rather than 
on service. Since service can be procured 
as a separate unit from several outside 
sources, the undivided responsibility for 
burner sales, service, and furnace oil 
delivery will not be so effective a slogan 
and many consumers will shop around 
for these functions. 

In cities where it possesses a sub- 
stantial number of consumer accounts a 
major will probably prefer to continue 
marketing to these accounts, particularly 
if it considers its retail delivery organi- 
zation economical and efficient. For ad- 
ditional volume it will probably depend 
upon widespread sale to any retai'er of 
furnace oil who possesses adequate finan- 
cial ability to pay for the oil. It may not 
be desirable to attempt to build up a 
retail organization to market automatic 
oil heat, since typically the cream of the 
“conversion from coal” market has _al- 
ready been skimmed in metrcpolitan 
centers, and little new residential build- 





How to Co-operate 


This policy of cooperation re- 
quires that both the major and its 
resellers give up a strictly trading 
attitude in their transactions. The 
independent might with advantage 
enter into lonzer-period contracts 
with his supplier and tie in directly 
with the advertising and promotion 
efforts of the major. He should 
be ré ceptive to the selling assistance 
made’ available through the head 
office staff of the major, and should 
utilize as fully as possible the bene- 
fits of the market research activi- 
ties of the major company. 











ing is anticipated. A major may logically 
decide in some central areas to continue 
its practice of simultaneous sale to both 
resellers and ultimate consumers. It has 
in these markets primarily a furnace oil 
delivery problem to solve in order to 
retain its share of the existing vo'ume. 

In most suburban areas, on the other 
hand, the selection of exclusive resellers 
may be advantageous to the major oil 
company. In these markets, typically, the 
greatest growth potential exists. It is 
here that the effective marketing of auto- 
matic heat should prove particularly 
helpful in expanding the industry. It has 
been pointed out before that the re- 
seller has specific advantages of owner 
viewpoint, geographical location, flexi- 
bility, and immediate service. With a 
long-term contract the major is more 
likely to be certain of sharing in the ex- 
pansion of the business of its suburban 
reseller. 

Such an intimate relationship, how- 
ever, probably cannot be obtained if 
the major sells indiscriminately to sever- 
al retailers of automatic heat in that 
suburb. It would seem desirable for a 
reseller to be a 100 per cent customer 
of the major and for the major, in turn, 
to support one selected reseller in every 
way possible so that he mav do a more 
effective job to the benefit of both. There 
have been irstances in a suburb of under 
3,000 dwelling units where a retailer 
has drawn supplies from two or three 
majcr oil companies, A major would 
not be disposed to support this type 
of reseller with advertising and _ sales 
promotion assistance, to train his service- 
men, or to extend accounting assistance. 
In a period of short supply the 100 per 
cent selected resel'er could expect greater 
protection from one major than could a 
reseller purchasing from several majors. 
There may be instances where a large 
suburban area can be zoned so that each 
selected reseller may concentrate on de- 
veloping a particular section which he 
can cover most economically. 


Bettzr Location 


The independent resellers are frequent- 
ly located in a more favorable geograph- 
ical situation with respect to economical 
retail delivery to their local customers; 
for instance, in coastal areas the tank 
trucks of the major oil companies usually 
make their retail deliveries from the 
ocean tanker terminals, and frequently 
a long trip through congested city streets 
is necessary in order to reach the sub- 
urbs where the retail market is Iccated 
An indeperdent reseller with his bulk 
station strategically located in the center 
of the area where his customers live has 
expensive delivery trips 
to supply their tanks. 


shorter and less 


In the event of the necessity for render- 
ing emergency repair service on an oil 
burner located in a suburban home, it 
is probable that quicker service can be 
rendered by an independent reseller lo- 
cated in the suburbs of the metropolitan 
area. Such location factors often provide 
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an independent resel!er who concentrates 
his activities in one suburb with advan- 
tages which more than compensate for 
an oil company’s theoretical advantage 
of a large number of direct accounts. 

In the smaller towns that are not 
suburbs and in the country areas there 
is a substantial potential market where 
close joint relationship between a major 
and a selected reseller is most necessary. 
Here, greater assistance is needed by 
the reseller, and it is more important 
for a major to provide territorial protec- 
tion. Probably the greatest problem in 
these rural regions is fcr a reseller to 
secure the two or three hundred furnace 
oil accounts that are necessary to support 
an efficient service mechanic. This num- 
ber has been estimated as the minimum 
needed to make the service department 
self-sustaining without spreading exces- 
sive service charges over a small num- 
ber of custcmers. 

To increase his reseller’s business, 
therefcre, a major might make him a 
distributor of kerosene or range oil. There 
is the possibility that many of these rural 
areas may be prospects for liquid petro e- 
um gas, and since this is a product sup- 
plied by several major oil ccmpanies, 
it might with advantage be distributed 
by the local reseller, in conjunction with 
his furnace oil and range oil business. 


Support of Selected Resellers 


In view of the desire for complete auto- 
matic heating service which consumers in 
such markets Have expressed, a major 
will want to select a reseller capable of 
becoming an effective marketer of auto- 
matic oil heat. It may be desirable to 
select and assist a newcomer to the in- 
dustry rather than an established retailer 
of furnace oil who is not convinced of the 
necessity of rendering heating service. 
The reseller selected must, of course, 
have confidence in the major and be 
convinced that the major is anxious for 
him to build up a permanent retail busi- 
ness. The fear that the major may later 
decide to engaze in retail marketing in 
that community should be eliminated if 
the best type of cooperation is to be 
secured. 

One reseller in a small community is 
probably all that should be assisted by 
any one major. In several of the smaller 
s udied, a single dealer has 
been primarily responsible for swing- 
ing a large part of the community to the 
use of oil heat. The success of these 
enterprising dealers has been due in large 
measure to their interest in and ability to 
provide ull the 
necessary to give the users automatic oil 
he at, 

One additional factor has been impor- 
tant and is likely to be increasingly im- 
portant in the future—that is, the extent 
to which the major oil companies actively 
assist their dealers. For example, a 
major can assist the reseller by aiding 
him to secure the franchise for an oil 
burner, by training service mechanics in 


communi 


products and_ services 
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its central schvol, or by helping him to 
set up an adequate but inexpensive re- 
cord-keeping system. 
He!p On Advertising 

If selected resellers are used, a major 
cil company will presumably decide up- 
on a brand advertising and sales promo- 
tion program specifically directed to help 
the personal selling efforts of his dealers. 
This form of assistance, not highly im- 
portant in the past, is likely to be one of 
the most important phases of oil com- 
pany-dealer cooperation in the future. 

There is a recent trend, however, to 
give greater recognition to the fact that 
a primary selling job has to be done to 
incuce users of coal and other forms of 
heat to shift to automatic oil heat. Two 
particular lines of attack on this primary 
selling job appear promising. First, co- 
operative advertising campaigns have 
been discussed in which the major oil 
companies, burner manufacturers, and 
retail dealers may coopeiate in advertis- 
ing domestic oil heat as compared with 
other fuels. Second, at least one oil 
company is emphasizing not just its brand 
of furnace oil but the quality cf all! 
the services which its selective  re- 
sellers are offering to users of automatic 
oil heat. This form of advertising ap- 
pears to offer attractive possibilities, par- 
ticula:ly if the oil companies cooperate 
in other ways to help their dealers offer 
the best possible services to their custom- 


ers. Tlis advertising and other forms 
oi assistance are likely to become an in- 
tegral part of any system of distribution 
involving the use of selected resellers. 

The author found in all interviews with 
the managements of major oil companies 
a desire to extend greater assistance to 
their resellers with the object of helping 
them to become efficient. The follow- 
ing quotation from a speech by R. T. 
Haslam, a director of Standard Oil Co. 
(New Jersey) reflects the current trend 
in the marketing plans of the major oil 
companies: 

The chief difficulty faced by small 
business is lack of knowledge—the 
kind of knowledge which a large organ- 
ization with its greater resources ap- 
plies daily in its research, manufactur- 
ing, marketing and_ record-keeping. 
So elementary a matter as lack of 
proper accounting is often the reason 
for small business failures. On the 
other hand, small concerns can exercise 
a closer control over their operations 
—a real advantage over the larger 
organizations. The way to help small 
business, therefore, is not to destroy 
biz business, but rather to find ways 
of making the advantages which big 
business enjoys available to small en- 
terprises. 

What the small businessman wants 
is not some form of hand-out, but as- 
sistance in becoming more eflicient. 


Suggestions for Independent Retailers 


If the management of a major oil com- 
pany adopts as a general policy coopera- 
tion rather than competition with its 
independent resellers, it does not mean 
that inefficient marketers will be pre- 
served, The decision of the major wiil 
be made in expectation that its resellers 
can do a better job in marketing of auto- 
matic oil heat. A definite challenge is 
thereby given to the independent retailers, 
and their prosperity and even survival are 
at stake. They would do well to capitalize 
on their favorable marketing character- 
istics and to cooperate with the major 
to secure those contributions to improved 
oil heating that only a major can make. 

This policy of cooperation requires 
that both the major and its resellers give 
up a strictly trading attitude in their 





Serv:ce Important 


The acceptance of automatic 
oil heat depends to a large degree 
upon the skill and integrity of the 
serviceman. Now that the war- 
time manpower shortages are de- 
clining, it would undoubtedly be 
false economy for a retailer to be 
niggardly with his service depart- 
ment, for satisfied customers are 
still the best advertisement for the 
expansion of the industry. 











transactions. The independent might with 
advantage enter into longer-period con- 
tracts with his supplier and tie in direct- 
ly with the advertising and sales pro- 
motion efforts of the major. He should 
be receptive to the selling assistance made 
available through the head office staff 
of the major, and should utilize as fully 
as possible the benefits of the market 
research activities of the major com- 
pany. 


Service Must Be Good 


The role of the service department is 
of the utmost importance in the develop- 
ment of automatic heat. With the increas- 
ing use of automatic delivery the truck 
driver does not have the personal contact 
with the consumer that he had formerly. 
The service mechanic, however, usually 
enters the home at least two or three 
times a year. The acceptance of auto- 
matic oil heating depends to a large de- 
gree upon the skill and integrity of the 
serviceman. 

During the war some consumers com- 
plained that service departments and 
service organizations were overzealous 
in selling spare parts because of their 
desire to make the income of the service 
department compensate for the loss of 
sales of new burners. Most of these com- 
plaints were made about companies in 
which the practice of paying service- 
men a commission on sales of spare parts 
and equipment had been adopted. Gener- 
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Copies Available 


Copies of the Harvard report on 
“Retail Marketing of Furnace Oil” 
may be secured for 50 cents from 
the Division of Research, Graduate 
School of Business Administration, 
Harvard University, Soldiers Field, 
Boston 63, Mass. It is copyrighted 
1946 by the President and Fellows 
of Harvard College. 











ally, however, the service departments 
did an excellent wartime, job under great 
difficulties. Even though many service- 
men were deferred, there was a shortage 
of experienced personnel. Probably be- 
cause many service departments had 
operated at a loss prior to the war, the 
wages paid had not been generally at- 
tractive, and when war came many service 
mechanics were drawn to war industries 
because of higher wages. Whereas, 
normally, a serviceman could efficiently 
take care of 300 customers, those who 
were left in the industry were often 
forced to do what they could for 600 
or more customers. 


Urges Salaries for Service Men 


Not that wartime manpower shortages 
are declining, it would undoubtedly be 
false economy for a retailer to be nig- 
gardly with his service department, for 
satisfied customers are still the best ad- 
vertisement for the expansion of the 
industry. An adequate salary on a year- 
round basis would seem more desirable 
than part-time employment with addi- 
tional remuneration derived from com- 
mission on the sale of parts. Summer 
preventive service should be sold to as 
many customers as possible, and this work, 
together with the installation of new 
burners, should provide year-round em- 
ployment for high-caliber servicemen. 
Increasing competition with gas heating, 
which includes free service in its rates, 
will force the oil heating industry to 
market its service functions efficiently 
and economically. Of great importance 
to a retailer are the proper organization 
and supervision of his service department. 
Probably more than any other factor, an 
efficient service department will insure 
him an important place in the retail 
marketing of automatic oil heat. 


Finally, more and more independent 
furnace oil dealers are likely to find that 
the marketing of furnace oil is only part 
of the marketing of automatic oil heat. 
The provision of a complete heating serv- 
ice is essential for the maximum expan- 
sion of the industry. Experience indi- 
cates that dealers who offer most or all 
of the products and services required foy 
automatic heat have the best opportuni 
ty to capitalize on the marketing ad- 
vantages inherent in small business. In 
an increasing number cf communities, 
the most effective dealers are likely to 
be those who aré selling not only a com- 
modity but a service. 
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Oil Burner Design 
Features ‘Economy 
Clutch’ Operation 


NPN News Bureau 

NEW YORK—An oil burner of new 
design, featuring an “Economy Clutch’ 
operating by centrifugal force, and 
credited with fuel savings of from 10 
to 24% in a group of test installations 
in typical homes, was demonstrated pub- 
licly here for the first time last week 
by engineers of the Gilbert & Barker 
Manufacturing Co., subsidiary of Stand- 
ard Oil Co. (N. J.). 

Company technicians said that a 
burner equipped with the new clutch 
is “an important forward step in the 
American householder’s desire for lower 
heating costs and greater cleanliness.” 
The clutch is designed to eliminate heavy 
deposits of soot and smoke which rob 
ordinary home oil-heating plants of con- 
siderable efficiency. 


Engineers said the fuel saving figures 
were based on a comparison of two 
heating seasons in an average group of 
nine After accurate fuel con- 
sumption figures were tabulated during 
a recent heating season on conventional- 
type bumers, the same bumers were 
then equipped with the new clutches. 
Records for the following heating, season 


showed savings ranging from 10.9% to 
24.5%. 


homes. 


For more than two years the new 
burner, developed by Gilbert & Barker 
engineers, has been under exhaustive 
tests by Esso Laboratories at Bayway, 
N. J. It will be distributed and sold 
with the “Esso” label in 18 Eastern and 
Southern states comprising the Esso ter- 
ritory, and will be marketed throughout 
the remainder of the United States as 
the “Gilbarco” bumer. First of the new 
burners came off the production line last 
week, but volume output was reportedly 
handicapped by lack of electric motors. 


Stanley C. Hope, president of Gilbert 
& Barker, said that impartial heating 
engineers and experts have described the 
clutch as “the most important contribu- 
tion to oil burner operation made by a 
company or individual during the last 
25 years.” Walter C. Leitch, sales man- 
ger, said all domestic bumers built by 
the company in the future will contain 
the clutch, which has been patented. 


Company engineers said that with the 
operation of the conventional gun-type 
the usual fan and fuel pump are 
attached directly to the motor shaft. Un- 
der this arrangement, when the thermo- 
stat calls for heat, all units 
ignition 


burnei 


oil, air and 
start simultaneously. Thus fuel 
oil reaches the combustion chamber be- 
fore the had enough time to 
attain full speed and deliver a sufficient 
quantity of air to assure complete, 


fan has 


even 
combustion. As a result, the engineers 


there is created smoke and 


said 


cor ting 





of heating areas within the furnace or 
boiler and, when the thermostat turns 
the unit off, smoking and sooting again 
occur, 


The new burner supposedly eliminates 
these costly and objectionable “soot-and- 
smoke” factors. Like other burners, the 
burmer’s motor operates the oil 
pump and the air fan from the motor 
shaft, but the new burner’s motor shaft 
is in two sections, with the “Economy 
Clutch” separating the pump from the 
fan and motor. 


new 


Starting of the burner motor simultane- 
ously sets the air fan in motion. An 
instant later, when the fan is delivering 
enough air for complete and even com- 
bustion, the clutch goes into action and 
engages the fuel pump by centrifugal 
force. The delayed-action operation 
guarantees an abundance of air when 
the fuel and air mixture is ignited, thus 
eliminating smoking and sooting from 
unburned oil. 


When the 
clutch action is reversed. 


bumer is turned off the 
The fuel pump 
is first to stop operating, while the fan 
is still rotating for several seconds after 
the flame is out, thus assuring complete 
combustion of the last drop of fuel with- 
out smoke. 


April Orders for Oil Burners 
Increase, Hit 590,942 Mark 


NPN News Bureau 
WASHINGTON—Unfilled orders for 
oil burner units soared to 390,942 at end 
of April with addition. of 127,285 new 
orders during month, Commerce Depart- 
ment reports. 

Department listed shipments of 34,943 
oil bumers during April, an increase of 
8% over number shipped in March. Of 
total April shipments 92% resi- 
dential types with only 8% des'ined for 
commercial or industrial use. Manufac- 
turers’ stocks of finished burners at end 
of April totaled only 5,785 units 
production was 36,037. 


were 


April 


Of total unfilled orders at close of 
April, only 17,907 were for commercial 
and industrial units while 573,035 were 
for residential bumers of various types, 
such as general burners, 
bumers, water heating units, etc. 


use furnace 


Commerce prepared report from data 
submitted by 116 bummer manufacturers 
on units consuming fuel oil of commer- 
cial standard No. 1 
used in central heating plants and in 
certain industrial 
Report did 


“range type. 


grade or heavier, 
process equipment. 


not include burners of 


Offers Preservative Oil for Sale 


WASHINGTON—WAA is offering for 
sale through its Philadelphia office 800,- 
000 2-0z. cans of light preservative oil 
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at fixed price of 2%c per can. 
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convenient. 


arator and the strainer 1s made ot 
special aluminum alloy, to withstand 
150 psi working pressure. The light 
weight of this housing, plus compact 
space-conserving dimensions reduce 
both the dead weight of the complete 
unit and the area that it occupies 
Such savings materially increase tank . 
loads. 
lel 





A meter, with either Main 

1-4" or 1-! 2" connections and a pump- buildi 

ing capacity of 50 gpm is recom- 

mended ca anal and epilane sized _ ' 
Model B is furnished with 2”, tional 

2-15" or3"*connections. It has a max: 

imum capacity of 200 gpm on pump 

and extremely low pressure loss for 

gravity operation. These meters a 

engineered for installa 
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tlon ease ana S 
all parts are fully accessible. e 


cr 
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Model A (shown on front) Maximum Capacity 50 gpm. Se ee eee ee Inc 
Model B (shown above) Maximum Capacity 200 gpm. 
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building is a modern bulk plant, warehouse and garage. 


The second floor includes showers, lockers and other recrea- 


tional facilities for employes. 


Main office and plant of Swary Service Co. 


Dances, parties and business 





Behind this 


meetings are held here. 


Three of company’s fleet of metered 


delivery trucks are in the lubritorium for service while the 
driver of the transport awaits his turn. Company plans to 


replace all its trucks when new ones are available 


Service Is Keynote of Ohio Jobber in Town of 112; 
Goal Set at 2,000,000 Gals. in ‘46 


Independent Has 


By Herbert Taylor 
NPN Staff Writer 


NEW BAVARIA, O.—Oil 
or economists looking at a map would not 
be likely to select this town with a popu- 
lation of 112 as a very promising spot for 
volume business. Unless it was a rather 
complete map, the town might not even 
be shown. It 


executives 


is 50 miles southwest of 
Toledo in the rich Maumee Valley farm- 
ing section of Ohio. It is not even on a 
The city, De- 


fiance, is 15 miles away, 


state highway. nearest 


Yet in this with no passenger 
train service, is a successful independent 
company. The company, 
Swary Service Co., has grown successful 
of a combination of able man- 
agement, hard work, watching for “penny 


town, 
oil jobbing 
by virtue 


leaks” and by activities in the affairs of 


the community it serves. 


There are hundreds of these independ- 
ents off the beaten path. Like the opera- 
tors of Swary’s Service Co.—they are go- 
ing about their business, making money 
and living graciously. They are generally 
little 
munities, and have no desire to be. But 


known outside of their own com- 


their combined strength is an important 
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factor in the great independent division 
of the oil industry. 

The story of Swary Service Co. is one 
of hard work since 1921 when its founder 
Joe Swary, $5000 in the hole, unable to 
work his farm accident 
and with a family to raise, opened a little 
oil warehouse on the site of the present 
three-story combination warehouse, office 
and service station. 


because of an 


Before his accident, Mr. Swary had 
dabbled in oil to a small extent. He would 
buy 10 or 15 drums and deliver it by 
wagon to his neighbors. When he opened 
his warehouse in New Bavaria he started 
buying carloads of drums and cans, driv- 
ing from farm to farm with his team and 
wagon to dispose of his products. He 
added a canopy and some pumps to his 
warehouse, put in a storage tank, bought 
a second-hand truck and attached a 300- 
gal. tank to it. Thus was born the Swary 
Service Co, . 

It was necessary for Julius, his son, then 
16, to leave high school to assist in the 
enterprise. He took charge of the truck, 
while his father solicited business among 
the farmers of the community. The first 
year’s business produced sales of 56,000 
gals. of kerosine, 56,000 gals. of gasoline 


und four carloads of motor oil. Later a 
nephew, Hugo, was employed at a salary 
of $4 per week. Today Julius and Hugo 
operate and own the company. Mr. Swary 
has retired to his 480-acre farm on the 
edge of New Bavaria. He is paid rental 
on his jobbing property on a gallonage 
basis. 

Julius and Hugo acquired the business 
two years ago, signing a note for all of 
the inventory and equipment except the 
buildings. These consist of the bulk plant 
with storage of 41,000 gals. and ware- 
house, six service stations and some 15 


outlets, such as garages, located in the 


towns of Ottana, Kalida, Defiance, 
Napoleon, Hamler and Holgate. Hol- 
gate, incidently is the birthplace of 


comedian Joe E. Brown. 

In a little more than a year, Julius and 
Hugo paid off the note. In addition they 
have bought and paid for two new trucks, 
and have two more on order, and plan to 
replace the entire fleet when equipment 
is available, 

The each draw a very 
modest weekly salary. All profits after 
operation expense is banked in a special 
“nest egg account.” This is to be used if 
buying new equipment, trucks, facility 
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new owners 
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‘ ANCHOR GAS AND FUEL CO.@ 9 


INFLAMMABLE 
s 


“ORR. MINN. 


“ADMIRABLE PERFORMANCE OVER 
TOUGH WOODS ROADS” 


“The 1945 Ford heavy duty truck, 
equipped with twin high-pressure 
tanks for propane gas, regularly car- 
ries a gross weight of around eight 
tons,”’ wrote Mr. Roy A. Johnson, 
general manager of Anchor Gas and 
Fuel Company, of Orr, Minnesota 
and Tulsa, Oklahoma, recently. 


‘*‘We find this unit meets our needs 
most admirably,’ continued Mr. 
Johnson. “We drive this truck daily 
over difficult roads in and out of the 
woods, and are quite proud of the 
way it is performing and giving us 
service.” 
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There are hundreds of truck trans- 
port operations in the petroleum 
products industries where Ford 
Truck fleets are performing splen- 
didly. From the oil fields straight 
through gasoline, lube and fuel oil 
marketing to the consumers’ doors, 
sturdy Ford Trucks have been prov- 
ing their stamina and economy for 
years. Now, they’re better than ever 
in history, with more than thirty 
important engineering advance- 
ments, designed to save you money 
and give you better service for more 
years. Call in your near-by Ford 
Truck Dealer soon, and get the full 
facts. They’re real truck news! 


FORD TROCKS 


MORE FORD TRUCKS IN USE TODAY THAN ANY OTHER MAKE 


NATIONAL PETROLEUM NEws 











FORD ADVANCED 
ENGINEERING! 


THE FAMOUS V-8 ENGINE, for 
toughest service, now 100 HP, with 
NEW steel-cored Silvaloy rod bear- 
ings for trebled endurance « NEW 
Flightlight aluminum alloy 4-ring 
pistons for added oil economy e 
Tougher, rust-proofed valve springs 
e NEW moisture-sealed distributor e 
NEW coolant-saving radiator closure 
e Auto-balanced carburetion for still 
more thrifty power e Servicing 
simplified still further. And the 
rugged, thrifty 90 HP Ford six- 
cylinder engine, for stop-and-go jobs, 
with many important advancements, 
available in all except C.O.E. chassis. 


Ford Truck rear axles— world-famous 
for load-lugging—provide generous 
reserve capacity e Light duty 
chassis have sturdy %4-floating axles 
with triple-roller-bearing, straddle- 
mounted pinion; full-floating axles 
in all other chassis ¢ 2-speed axle 
and vacuum power braking for 2-ton 
rating ¢ Improved 4-speed transmis- 
sion at extra cost in light duty chassis, 
standard in all others. 
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expansion and the like. It is kept entirely 
separate from the operating account 


Continued Gains Shown 


In the entire history of the company, 
there has not been a single year when 
gains were not made over the previous 
years business. This year will be no ex- 
ception unless there is some upset not 
ipparent at this time. 

The Swarys, including Joe, the founder, 
who finds time to keep an eye on all the 
operations, seemed surprised at the ques- 
tion as to what they attributed their 
success. 

“Why there is not much to it, except 
work like hell, stay on the job, give service 
and treat folks right,” about sums up 
their reply to this question. 

Joe, the founder, intimated that less 
successful jobbers might have been better 
off if they had worried more about taking 
care of their customers instead of 
“beefing” about their difficulties. 

But there is other evidence to answer 
the success part of this jobbing company, 
which in 25 years has grown from a 
broken shoestring to a quarter of a million 
dollar rating 

Part of the answer is found in the truck 
operations. The speedometer on the 3560- 
cal. International 
hauling products to the plant from Lima, 
has just turned over 200,000 miles. A 
casual glance at the job would ‘give the 
impression of a fairly new truck. No truck 
is ever put away until it is cleaned, re- 
gardless of the time it comes to the plant. 
Although this truck is to be replaced, it 
still looks and runs well. 

The balance of the fleet, three Inter- 
nationals, one Ford, one Chevrolet and 
one pickup job, present an equally pleas- 
ing appearance, Their capacities are from 
800 to 1250 gals. 


Drivers on Commission ‘Basis 


Perhaps this jobber’s compensation plan 
for driver-salesmen has something to do 
with the efficiency of the fleet. These 
driver-salesmen are all paid on a com- 
mission basis, made possible in part, they 
are told, by economical truck operation 

The drivers are given a territory, which 
includes any stations or dealers on the 
route, and paid 0.75c per gallon for all 
fuel delivered. In addition they are paid 
6c per gallon on motor oil, the equivalent 
on grease and approximately 15% on 
uccessories delivered. At present they are 
earning from $75 to $100 or more pet 
week. The Swarys point out that this 
plan works only with thrifty and business- 
minded driver-salesmen, since in winter 
their earnings drop and they must save 
during the good season to take care of 
lull times. When the drivers wish a day 
ff, or a vacation, they arrange with an- 
ther driver to take care of the truck 
while they are off. 

Since the business has been built on 
service, the Swarys say, it is up to the 
driver to give it. On occasion they have 
worked 15 or more hours to clean up the 
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transport, used for 


day’s work. On one day the company re- 
ceived a total of 112 telephone calls, 
many of them involving deliveries. When 
the last driver checked in, every order 
had been filled. 

But the time of making deliveries has 
been cut 40%, the Swarys declare, since 
equipping every truck with meters. One 
1%-ton truck dumped 3800 gals. in one 
day—no mean job when it is considered 
that deliveries are made to farms in any 
quantity—sometimes as little as five gal- 
lons, if it is an accommodation. But the 
average dump is around 80 gals. 

The Swarys have little equipment 
loaned to farm customers, Only excep- 
tions are cases where they took over an 
account and purchased equipment from 
competitors. They find no trouble in sell- 
ing farmers skid tanks and other equip- 
ment at their cost. 


Oil Ratio Is 5% 


The company’s oil ratio is 5%, the best 
of any of Fleet Wing’s jobbers, whose 
products are sold exclusively by Swary 
Service Co. One feature of the business 
is selling farmers oil in five-quart cans. 
For years tractor owners have been edu- 
cated by the Swarys to buy their oil in 
five-quart cans. They are shown that 
while the oil costs a little more in cans, 
it prevents contamination and _ resulting 
expensive repairs because of dust and dirt 
getting into the oil drums. The handling 
of oil in five-quart cans eliminates many 
drum headaches, bookkeeping and other 
details, the Swarys say. They make no 
attempt, however, to sell customers on 
using cans except where the oil is to be 
used in tractors. 

Good housekeeping has long been a 





Here is a typical retail outlet of Swary Service Co. 


business re'igion with Swary Service Co 
They follow good housekeeping practices 
not only in their stations, but carry it to 
the bulk plant and dealer cperations as 
well. They read Mr. Bean’s article on 
sloppy housekeepi- g conditions he found 
on a tour and said he would not have 
found conditions half as bad if he had 
visited their outlets. The restroom at the 
New Bavaria station came up with a 
100% score on NPN’s Housekeeping In- 
spection Form at the time of our visit. 
And they hadn’t expected a check. Other 
Swary outlets visited rated just as well. 
The general overall score on all the out- 
lets would easily bring a score of 90%. 


The bulk plant and warehouse were 
neat and clean, And it has always been 
that way. “It is just good business to 
keep things clean,”. Julius Swary re- 
marked. His beautiful home next door to 
the plant, with well trimmed shrubbery 
and flowers in front and neat rows of 
vegetables in the back, indicates that 
Julius is naturally orderly minded. Julius, 
the son of the founder, is the field man 
for the organization. It is his job to con- 
tact the accounts, make collections, keep 
the drivers in line and handle other out- 
side activities. His partner, and cousin, 
Hugo, takes care of the plant, the book- 
keeping and handles other business de- 
tails. 


Julius is New Bavaria’s town marshal. 
He has a uniform and badge which he 
wears on special occasions. His almost 
300-Ib. weight gives him an impressive 
official appearance. But during his four 
years in office he has made only one 
arrest—an_ out-of-the-state drunk, who 
was throwing bottles around and messing 














At this station in Defiance, 


Ohio, as at other Swary stations. good housekeeping is a business religion that 


has paid off in folding money. Restrooms rated 100% in cleanliness and every- 


thing is neatly arranged and kept in its place throughout the stations of this 
company which aims at 2,000,000 gals. in 1946 
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up New Bavaria’s orderly streets. New 
Bavaria does not have a jail, but plans 
to include one in a new town hall to be 
built when the building material situation 
clears up. 

Partner Hugo is the town mayor. Joe 
Swary and another member of the or- 
ganization, Waiter Sheler, are on the town 
council. Paul and Bob Swary, cousins of 
the owners, have recently returned from 
over three years service each overseas 
and rejoined the organization as driver- 
salesmen. These ex-GI’s probably will 
join in the activities of New Bavaria, as 
will Urb Badenhop, who has also returned 
to the organization from the service. Thus 
New Bavaria, founded scme 100 
ago, by a Mr, Horning who came from 
Bavaria, and for a generation “ran” the 
town, will be pretty well dominated by 
oil men. 

The Swary Service Co. is not incor- 
porated and never has been. “Just a lot 
of extra bookkeeping and a method of 
creating a lot of fancy titles,” Julius 
Swary says. 

Julius is a member of the Ohio Petro- 
leum Marketers Assn., and was recently 
made a director of the Maumee Valley 
Petroleum Club. He and the others, 
take part in various civic affairs in New 
Bavaria and in the small towns in their 
operations territory. One of the  pro- 
motions they sponsor is a free community 
outdoor picture show each week. These 
affairs are well attended, and the com- 
munity spirit that prevails makes them 
preferred to driving to regular picture 
shows in Napoleon, Bowling Green or 
other large centers. Expense of operating 
the show is met by selling advertising 
slides to the general store, the hardware 
store, the flour mill, the principal other 
industries, who pay $5 a week to ad- 
vertise. 

July 4 Swary’s Service Co. will cele- 
brate its 25th anniversary with its em- 
ployes, dealers and neighbors. This an- 
nual affair, started several years ago, 
would not have been held had the com- 
pany’s seven driver salesmen failed to 
deliver 712,000 gals. of gasoline the first 
six months of 1946. 

January 1, as is the custom, the com- 
pany’s six-month quota was given the 
driver salesmen. They were told that if 
they delivered as much as the equivalent 
of 200 transport loads of gasoline the first 
six months of 1946, the party would be 
given. They exceeded this quota by 12 
transport loads of 3560 gals. each. 

The Swary parties—perhaps one of 
the reasons why they keep old customers 
and add new ones—are looked forward 
to with as much anticipation as children 
who wait for Santa Claus. They are held 
above the company’s office and ware- 
house. There a recreation hall has been 
set up. In addition to a dance floor, there 
is a shower room for the drivers, tables 
where the drivers can check their reports, 
or perhaps play a bit of rummy if they 
have time. Tables are used also for meals 
at the annual Swary party, 

At the party there will be dancing to 
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years 


suit the taste of all comers from boogie 
to waltzing and old-time square dancing. 
The orchestra is composed of players 
using instruments made by a brother of 
the founder of the company, who makes 
them as a hobby. 

There will be chicken, fried, baked and 
cold. From the community deep freeze 
lockers will come choice cuts of meat, 
strawberries and other delicacies. There 
will be plenty of bread and butter. The 
bread from local grain crops 
ground locally and made into delicious 
“light bread” by the housewives. There 
will be sugar from local sugar beets, 
and cider from nearby orchards. There 
might also be a keg of beer for the en- 
joyment of this settlement of 
ancestry. 


comes 


German 


Shortages? 

This self-sustaining section of the 
country never heard of them. That is ex- 
cept for such things as gasoline pumps, 
trucks and merchandise that come from 
the cities. 

The Swarys will be mighty .proud to 
have you stop in to see them. They like 
to find first hand how things are going 
at other points. They will show you one 
of the nicest service stations in the 
country, equipped with every modern 
service device available. They will tell 
you about their expansion plans from their 
“nest egg account.” 

This will include a revamping of their 
display room along modern lines for the 
display of their accessories. At present 
their accessory inventory, spark plugs, 
batteries, oil filters and other items “only 
amounts to around $8000.” But they have 
plans of doubling this, and carrying a 
complete line of accessories right on the 
trucks, “We're just a little outfit trying 
to get by,” they'll tell you. 

But that statement seems a bit incon- 
guous as you watch their sleek trucks 
leaving the plant working toward a 2,000,- 
000-gal. goal this year. 


Compact Commission Program 
For Quarterly Meet Drafted 


GRAND RAPIDS, Mich.— Tentative 
program for the quarterly meeting of the 
Interstate Oil Compact Commission to be 
held Aug. 8-9-10 at the Pantlind 
Hotel, has been approved by the com- 
mission, subject to change as follows: 

Aug. 8 

9:30 a. m., meeting of standing and ad- 
visory committees. 

3 p. m., joint committee meeting and 
roundtable discussion. 


here 


7:30 p. m., business session. 
Aug. 9 
General sessions from 9 a. m. to 12 
noon, and from 2 p. m. to 5 p. m. 
Aug. 10 
General sessions from 9 p. m. to 12 
noon, 
The will three 
speakers, not vet announced, reports of 


program consist of 
committees and an open forum, . during 
which the Anglo-American Oi] Agree- 
ment will be discussed. 


Skelly Adds Manpower 
To Wholesale Sales 


Special to NPN 

KANSAS CITY, Mo. —Skelly Oil Co. 
is reorganizing territories in each of the 
six wholesale divisions, effective June 1, 
1946, in a move designed to give better 
service to its jobbers. Company says that 
with the return of veterans it has as- 
signed men to 24 territories, covering the 
same states handled by 16 men during 
the war. 

All of the new Skelly salesmen are be- 
ing given a thorough training, including a 
course in the Skelly Marketing Institute. 

The company has created the 
position of TBA supervisor in four divi- 
sions. These appointments, made from 
among Skelly wholesale salesmen, are: 
W. Don Reed, Chicago division, O. E. 
Reinhardt, Kansas City division; N. J. 
Omaha division; and J, N. 
Minneapolis division. 


new 


Johnson, 
Springfellow, 
Don H. Miller has been named as- 
sistant sales manager, wholesale sales. 
Formerly he was special representative, 
wholesale sales. He succeeds Ellis H. 
Wiet, who has a new assignment in the 
real estate department. J. S. Trowbridge, 
who has been assistant manager, whole- 
sale sales, and Mr. Miller will both act as 
general assistants to E. F. Underwood, 
manager of wholesale sales. 

George E. Kerr, formerly 
manager of Chicago division, succeeds 
Mr. Miller as special representative at 
Kansas City while George F. Kurtz 
succeeds Mr. Kerr at Chicago. R. E. 
Cunningham has been appointed assist- 
ant division manager, Minneapolis divi- 
sion. 

Other wholesale salesmen appointments 
are: 

Minneapolis division—L. G. Tiffany, 
east territory; Geo. W. Barker, central 
territory; F. F. Oliver, northwest territory; 
J. W. Rudolph, southwest territory. 

Kansas City division — L. P. Rein- 
hardt, assistant division manager; A. M. 
Henderson, northwest territory; R. D. 
Nellis, north central territory; G. W. 
Mast, northeast territory; Milo Sekavec, 
southwest territory; L. S$. Bustard, south 
central territory; A. H. Howell, southeast 
territory. 

Omaha division—C. G. Roush, assistant 
division manager, D. R. Luke, east terri- 
tory; C. H. Larson, east central territory; 
A. T. Pearson, central territory; K. D. 
Moon, central territory; L. W. 
Martin, northwest territory; J. H. Champ- 
lin, southwest territory. 

Chicago division—M. M. Kennedy, 
north territory; T. C. Clancy, south cent- 
ral territory; Paul north 
territory: D. R. south 


assistant 


west 


Henderson, 
central Nelson, 
territory. 

Dallas division—Travis De Witt, newly 
established west territory; and Harry H. 
Jones, who has been covering the entire 
division, to newly established east  terri- 


tory. 
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A mazing discoveries are made when science 
takes a hand in exploring the make-up of petro- 
leum. And nowhere is this fact more in evidence 
than in the Physics Department of the UOP 
Research Laboratories. 


Projected through prisms of rock salt or crystal- 
line quartz, infrared and ultraviolet light rays, 
that cannot penetrate the clearest glass nor be 
seen by the human eye, are daily identifying 
and analyzing liquid and gaseous hydrocarbon 
mixtures. The secrets they reveal continually 
add to the knowledge of petroleum and methods 
of obtaining the greatest use of it. 


of ght. 


THROUGH A LUMP OF SALT! 





These invisible rays bring to light important 
characteristics that cannot be discovered by any 
other method, and they permit many of the 
standard determinations to be made in a frac- 
tion of the time previously required. 


This,and many other types of scientific apparatus, 
are the tools which, in the hands of UOP technolo- 


gists, have made possible the development of many 
of the major improvements in the petroleum proc- 
essing,and UOP licensees are today enjoying more 
profitable operations as a result. And, as UOP re- 
search continues, still further developments and 
improvements can, with a certainty be expected. 


UOP builds for today ...and tomorrow. In your plans for improved production, 
expanded markets, and accelerated demands, we suggest that you give careful 
consideration to the processes, services, and products which UOP has to offer. 





The Farmer and the Oil He Buys 
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Expanding Postwar Market Seen in Agricultural Field 


For Petroleum Industry; Personal Contact to Develop 


Farm Accounts Urged by Major Oil Company Credit Man 





By B. H. MORSE 
Regional Credit Manager 
Cities Service Oil Co. 
Cleveland, O. 


I see a future in the agricultural in- 
dustry for the petroleum business, both 
in stabi'ity and ever enlarging markets 
that will require more and more of ow 
attention. The mechanization of the coun- 
try’s farms is just getting under way 
compared to what it can and will be 25 
years herce. As this grows, so will ou 
market for petroleum products grow, 
and we of the credit profession, will 
have more and more direct contact with 
this customer, handling more accounts 
and larger amounts. 


In considering farm business, let us 
appreciate that we are considering a 
customer whose total cash income for 
1945 was nearly 21 billion dollars, whose 
approximately 6 million farms comprising 
more than 1 billion acres of land repre- 
sents assets in land and buildings alone 
of more than 45 billion dollars. At the 
end of the Civil War half of our popula- 
tion was on farms. By the end of World 
War 1 this had declined to 30% and 
by 1944 was 18%. It is estimated the 
15% (21,000,000) of our present 140 
million population live on farms. They, 
in turn, provide direct employment for 
over 10 million others in the agricultural 
industry. : 

Total farm cash income in 1910 was 
6 billion dollars—the highest during 
World War I was 14% billion and at 
present it is nearly 21 billion, Until fairly 
recent times the farmer was not known 
to big business as a direct customer. Our 
experience on the whole does not extend 
back very many years. With his growth 
in purchasing power, however, he has 
become the center of competition in 
many fields—including our own. It will 
behoove any credit man working with 
this class of customer to get’ out into 
the territory and meet his customer 
Through knowing him, he will find it 
easier to understand him and the local 
as well as national conditions that will 
affect him. 

With the invention of the automobile, 
the development of our highway sys- 
tems, the coming of the tractor and power 
drive machinery; our customer, who a 
few years ago bought a few gallons of 
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The farmer as a customer of the 
petroleum industry is gaining sta- 
ture in the eyes of independent oil 
marketers and jobbers. With an esti- 
mated 21 billion cash income, this 
customer is expanding his mechan- 
ized equipment and buying more 
The task of 


handling farm accounts will ex- 


petroleum products. 


pand simultaneously for majors and 
independents alike. What one com- 
pany is doing in this respect is told 
herewith in a condensed version of 
a paper by B. H. Morse, regional 
credit manager, Cities Service Oil 
Co., Cleveland, presented at a re- 
cent Petroleum Group session of 
National Retail Credit Assn. 


kerosine and a little axle grease, has 
blossomed into one of our largest con- 
sumers. The rate of mechanization of 
our farms can be judged by Department 
of Agriculture figures which estimate a 
decline in population on farms of _ 5,- 
000,000 since 1939; but a productive 
increase of nearly one third for the same 
period. 

Vhat of the financial status of this 
customer? 

[I have mentioned the almost 21 bil- 
lion dollars total cash income for 1945. 
The net income for that period was 
ipproximately 11% billion dollars. As 
credit men we quite naturally ask what 
did he do with the money? We know 
that little of it went for personal effects 
or new machirery, as there has been 
none available for purchase. Some went 
to acquire additional land and to make 
what repairs were possible with the ma- 
terial available. 

A chart titled, “Farm Mortgage Debt, 
Real Estate Taxes, and Real Fstate Val- 
ues” covering the years 1910-44 and 
extended to 1945, published by the Bu- 


reau. of Agricultural Economics, tells 


us where a large portion of these earn- 
ings went by showing a reduction in 
mortgage indebtedness per acre from 
the peak of 270% in the early 20's to 
an estimated 120% in 1945, with the 
vears 1912-14 taken as the base period. 
There is no overlooking the additional 
stability this adds to our customer, es- 
pecially when we consider the increases 
in land values which have accompanied 


this decrease in indebtedness. 


Farmers’ Savings Have Risen 


Federal Reserve records indicate that 
savings of farmers in banks have risen 
steadily over the past 6 years—from an 
estimated 5 billion dollars in 1940 to 
over 16% billion at present. Treasury 
Department records also show him to be 
a large purchaser of War Bonds. From 
this, I believe it fair to assume that the 
unprecedented high income of the past 
few years, for the most part, has been 
used to reduce mortgage indebtedness or 
else is still available in the form of sav- 
ings or securities. The 13,511 foreclosures 
involving some 42 million dollars in 
1936 fell to 3270 foreclosures represent- 
ing 11 milion dollars in 1942 and stiil 
less in the past 3 years, 


What of our credit terms to this custo- 
mer? 


The problem of financing agriculture 
goes back as far as history. In medieval 
times the owner and tenant settled their 
shares at harvest time. Most of the older 
petroleum credit men familiar with farm 
accounts can remember when the _ in- 
dustry settled with the farmer once a 
year, at harvest time. This was _ later 
broken into a twice a year settlement 
on the basis of spring and fall dating. 
These terms were undoubtedly picked 
up from those then existing with other 
suppliers. How prevalent they are today 
I do not know; but I doubt if they are 
anv longer widely used among major 
companies, as long terms are no longet 


necessary for this customer. 


Our problem is not financial, but 
educational; to eradicate the practices 
of the past and get our customer to 
pay his obligatiors in accordance with 
“regular terms”. From my own experi- 
ence, I know it is possible to convert 
one’s farm accounts from. delinquent 
habits to that of prompt pay. It requires 
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Good merchant? 
Certainly, but more—good citizen. 





Many Shell Dealers have discovered that it pays to 
be active in the affairs of their local communities. . . 
and Shell naturally prefers representation by such 
men — businessmen capable of shouldering their full 
share and more of the responsibility for civic work. 


This kind of business philosophy is good for a 
man, but more important, it is good for his business 
... his family . . . his community. It is good for the 
future. 


But he must know his business, too. 


To help the progressive dealer know what 
his customers want, Shell asked 180,000 motor- 
ists — received 40,000 replies with over 2,000,000 
answers to individual questions. 


SHELL OIL COMPANY, Incorporated ~ 


JUNE 26. 1946 


How a Good Merchant 
Gets Ahead... 


Replies were received and tabulated on questions 
like: 

1. Which among the following services will you buy 
from the man who sells you your gasoline and oil? 


a. Lubrication 
b. Car Washing 


c. Motor tune-up 
d. Replacement of worn parts 
2. Do you prefer to patronize a station near 

a. Where you work? b. Where you shop? 

c. Where you live? 

For the answers to these and other important 
questitons— ask the Shell representative in your 
community. This is one kind of basic business 
information that helps Shell Dealers to be better 
merchants. 


a 


re 


- 
SHELL, 


aS 43 


en 
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The Farmer and the Oil He Buys 





patience and a different type of individual 
finesse however, than normally given to 
the retail account. Personal 
of the account by a trained company 
representative, normally the delivery 
man, will go the furthest towards obtain- 
ing the best results. 


servicing 


From an operating standpoint it is 
important that this customer be sold 
generally on credit, due to long hauls 
and the fact that often no one is avail- 
able at the time of delivery to pay. 
With a proper understanding at th 
time of opening the account and a per- 
sonal follow up, if and when needed 
this customer can usually be prevailed 
upon to pay in accordance with terms 
In the past we have seen credit terms 
used indiscriminately by the sales  or- 
ganizations to the point where, as an 
industry, we were selling terms rather 
than merchandise to 
is not 


this customer, This 
good business, and I certain), 
hope that as an industry we do not re 
vert back to that. It will be our jobs 
representing the financial interests of 
our various companies to see that w 
do not. It will require us 
the power of our 


following 
convictions  simi'ar 
to the little girl who was saving her 
prayers. After having asked the Lord 
to bless mother and father and grand- 
mother she ended up by saying “and 
Lord, take care of yourself too becaust 
if you don’t we are sunk.” 

During the latter part of 1944 a sur- 
vey was made of banks in the Dakota 
area, the results, while now a little over 
a year old, would certainly be the same 
had the survey been made today. The 
majority of banks did not think it was 
necessary to extend credit for longer 
than 60 days in their trade areas. They 
were unanimous in saying that farmers 
in their area were generally able to 
pay cash 

In answer to the question if it was 
necessary to extend credit for longer 
than 60 days, only one said this credit 
should be extended b: suppliers. All 
but one was of the opinion that material 
suppliers should charge interest) when 
credit was extended for longer than 60 
days. 

One banker said this, “In the past. 
farmers in our territory have needed 6 
months credit from suppliers; however, 
they now have their houses very much 
in order and we believe the suppliers 
would be doing the territory a favor if 
they restricted credit. requirements.” 

Another banker said, “If a farmer 
cannot borrow from a bank now, he is 
such a poor credit risk he would not bé 
good for the supplier.” 

Methods: 

\s for our own methods and routines. 
we open the account in the usual wav: 
from an application originating wit! 
the field representative who will handk 
or be responsible for the handling of 
the account. While we use but one ap- 
plication for all of our accounts, it carries 
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certain questions specifically referring 
to the farmer. In addition to information 
as to identity, banking and trade refer- 


ences, we desire to know the following: 


A) Is he owner or renter? 
Number of acres? 
(B) If owner state value? 


Mortgaged? $ 
(C) If renter; terms of rent? 
Cash Shares Rate 
(D) What is principal crop? 
Other crops 


(E) Nature of improvements and con- 
ditions? 


F) Purchases will be for what pur- 
pose. Personal car? Truck? 
Tractor? Other? 

(G) Personal Property—Description 
Valuc Mortgaged 
H Are crops mortgaged? 
Amount? 


This information is supplemented with 
one ofthe usual credit reports. 

Maximum Terms the Usual 30 Days 

In basing our decision as to whether 
or not to accept the account, we attempt 
to keep in mind the estimated total re- 
quirements of the customer, as shown 
on our application and insofar as _pos- 
sible to 


open 


authorize a regular monthly 
account to meet the customer's 
total requirements. Failing to find justi- 
fication for this, we can usually at least, 
solve the problem of delivery and opera- 
tions by authorizing a load to load ar- 
rangement. In any event, our maximum 
terms extended to this class of customer 
are the usual 30 days—payable not later 
than the tenth of the month following 
purchase. 

Payment failing to reach us promptly 
when due, subjects these accounts to 
the same follow up 
as other accounts. 


reminder notices 
Notices failing to 


bring in the money, we revert to indi- 
vidualized letters. Nothing having de- 
period of 60 days 
delinquency on the account, the company 


veloped within a 
representative on the ground is asked to 
make a personal call and render us a 
report, This usually “has the results of 
securing the payment. 


If and when collection effort becomes 
necessary, we prefer to place the ac- 
count with a central agency, who in 
turn places it with a local representative 
in the customer’s vicinity. Here again 
we find that personal contact from the 
agency’s local representative is much 
more productive than anything of a 
remote nature handled through corres- 


por dence only. 


In summary: 


The basic precepts of credit apply 
to this customer the same as any other 
Those customers who pay promptly buy 


more and are the mest profit ible. 


Farmers have profited — extensively 
through higher prices. 

Farm mortgages have been reduced 

Bank deposits he'd by farmers have 
materially increased 

Farmers holding of government se- 
curities have increased. 

Oil companies- have to put out in cash 
. substantial portion of the amount billed 
each month in the way of state and 
federal taxes. Distribution and _ refining 
costs have gone up substantially. Prices 
have. for the most part, been forced 
to remain at about the same level. The 
only means of compensating for these 
higher costs is througn greater efficiency 
in all branches of the industry. Our 
contribution should come through the 
efficient collection of our accounts, par- 
ticularly the farm accounts, which in 
the past have represented a large por- 
tion of those delinquent. 





Indiana Standard Plans Refinery Headquarters Building 





Architect's drawing of the new headquarters building for Standard Oil Co. of 


Indiana's refinery at Whiting, Ind. Construction will begin as soon as conditiens 
permit and is expected to require a year. The new structure replaces the old 


main office building and will house administration, engineering and engineer- 
ing research staffs of the refinery 
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Neptune uses the word accuracy to blanket 
more than the performance of the dependable 
Red Seal Meter that goes into every Red Seal 
Pump. Accuracy in the application of sound 
engineering principles, in the specification of 
all materials, in machining, in assembly, in 
Sule oinsanicrandian tes testing, in every step of production—these 

SE ne are the factors that Neptune strictly controls 
to assure you of the best value for your money. 

So if you want all around accuracy—if you want a real payoff in accuracy— 
choose the Red Seal Pump. With it Neptune offers an exclusive Single Unit 
Replacement Plan that saves real money. Under this Plan, your old Red 
Seal Compact Unit, motor, register, or hose reel can be exchanged at low 
cost— permitting you to eliminate expensive servicing and repairing in the 
field. 

All the facts about Red Seal Pumps are yours for the asking. A phone call 
or letter to the nearest Neptune office or petroleum equipment jobber will 


bring fast action. 


Red Seal Compact Unit contains a complete assembly 
of precision-engineered pumping and metering 
equipment. No other pump has anything like it. 
Cuts maintenance costs—saves money for you! 








Self-Winding Hose Reel is concealed in pump base. 
Hose is easy to pull, returns quickly. Speeds service, 
helps prevent accidents—stays out of reach of car 
bumpers. Ask for complete details. 





Al. BUMES 
NEPTUNE BED See don 


NEPTUNE METER COMPANY 
A-185 50 West 50th Street New York 20, N. Y. 


Branches and Warehouses: Atlanta, Boston, Chicago, Dallas, Denver, Kansas City, Mo., Los Angeles, 
Louisville, Philadelphia, Portland, Ore., and San Francisco. 


JUNE 26, 1946 
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All Neptune Red Seal Pumps have a con- 
cealed Globe Holder, and a Station 
Lighter, which fits directly into the 
Globe Holder, is available. Color and 
trademark designs to meet your speci- 
fications. All models fit the require- 
ments of your service station layouts. 
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Safety Fuel Awaits Engine Designers 


Before Taking Its Place in Avgas Field 


Postwar Commercial Airline Use Awaits Changeover 


Of Engines; Oil Industry Prepared to Meet Demand 


NPN News Bureau 

NEW YORK-—Safety fuel, the low 
volatile aviation gasoline relatively free 
trom fire hazard, is still in the “paper 
stage.” It has not been tried commer- 
cially. 

However, largely as a result of war- 
time expansion, it appears that the oil 
industry is better equipped than ever be- 
fore to go ahead with production of safe- 
ty fuel, according to a detailed report 
prepared by Socony-Vacuum Oil Co. But 
the market for the item, it is evident, will 
only develop as far as airplane engines 
are equipped to handle a low-volatile 
fuel. 


As yet there are no commercial plans 
c{fered which are designed to utilize 
this fuel. The design of such aircraft 
engines, however, is being exhaustively 
studied and properly equipped planes 
may soon be available. 


The intense development of aviation 
to meet wartime needs should make post- 
war airlines very competitive. Everything 
possible is being done to convince the 
public that airplane travel is safe. If 
one airline features safety fuel, others 
will no doubt be forced to follow. So, 
it may happen that, once safety fuel is 
successfully applied, its use will spread 
very rapidly among commercial airlines. 


One thing should be made clear, Safety 
fuel is not feasible as a motor fuel, not 
so much because of the high manufactur- 
ing cost but rather for the reason that 
present motors are not adaptable to its 
use and the cost involving such an indus- 
try-wide changeover would be too great 
to warrant the shift. Furthermore, there 
is no special point in changing since the 
safety factor in fuel is not of paramount 
importance in automobiles. In airlines 
the safety factor rates high. 


Safety Fuel Not New 


Any impression that safety fuel is new 
is erroneous. 


Back in 1926 a Frenchman named Fer- 
rier proposed the use of low-volatile 
gasoline for aircraft engines to reduce 
fire hazard, Socony’s report states. As 
early as 1930 samples of hydrogenated 
“aromatic” type safety fuel were sub- 
mitted to various organizations. The U. S. 
Navy expressed greatest interest in pro- 
moting this fuel for lighter-than-air craft. 
The Army also experimented, but on a 
limited scale, with safety fuel in its pur- 
suit planes. By 1932 production of safety 
fuel reached tank car scale. However, 
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shortly thereafter, the development pro- 
gram for lighter-than-air craft was greatly 
curtailed and utilization of safety fuel 
was held back because of two limitations: 


1—The conventional method of car- 
buretion was found unsatisfactory for 
handling fuels that did not readily volatil- 
ize. Some radical change had tc be de- 
signed in the manner of introducing fuel 
into the cylinders of airplane engines. 


2—Limitations in refining technique 
were such that the petroleum industry 
was not in a position to produce suffi- 
ciently large quantities of non-volatile 
high octane fuel to meet possible demands 
of airplanes. 

Although there have been many im- 
provements in the conventional method 
of carburetion during recent years, it is 
now generally agreed that, to obtain best 
performance from low volatile safety 
tuel, it will be necessary to replace the 
central carburetor with a system of direct 
fuel injection to each cylinder. As a matter 
of fact, such an injection method is now 
successfully used to replace the carbure- 
tor on B-29 Superforts, using regular 
aviation gasoline as fuel. 

As for refining technique, Socony’s 
report states that recent developments 
have partly overcome the production 
handicap that faced refiners in 1932. 
Progress has been made in two directions: 


1—Application of so-called “alkyla- 
tion” reactions has made it possible to 
form high boiling “iso-paraffinic,” or 
branched chain fractions, of good anti- 
knock quality, by selecting and combin- 
ing simpler hydrocarbons, In addition, 
another method has been developed for 
producing “iso-paraffinic” fractions, which 
employs catalytic polymerization  fol- 
lowed by hydrogenation. As yet, this 
latter method has not been as _ widely 
used as “alkylation” to form iso-paraffins. 


2—Introduction of catalytic cracking 
has made possible substantial yields of 
non-volatile “aromatic,” or ring-type, hy- 
drocarbons with excellent antiknock quali- 
ties. The antiknock qualities of “aro- 
matics” are particularly noticeable in 
“rich-mixture” conditions of operating. 

Altogether, Socony-Vacuum points out, 
it is apparent that, since 1932, grea’ 
strides have been made both in engine 
design and refining technique. As a result 
of these developments, industry is now 
better equipped to cope with the present 
renewed interest in safety fuel. 

How safe is safety fuel? 


For the sake of convenience the prod- 


uct may be compared to kerosine from 
an inflammability viewpoint. However, 
it must also be pointed out that safety 
fuel more closely resembles so-called 
“mineral spirits” in boiling range and 
flash point. 


Like kerosine, safety fuel will have a 
relatively high initial boiling point and, 
consequently, a high flash point. Like 
kerosine, it will not show any appreciable 
evaporation at room temperature. 


However, there the comparison ends. 
Unlike kerosine, safety fuel must have 
a high octane number. Therefore it is 
necessary to employ special refining meth- 
ods such as those described previously 
to yield high stocks of high antiknock 
quality. 


Safety fuel probably is “safe” to about 
the same extent kerosine is safe. There 
have been many household tragedies 
where persons have burned to death 
because their clothing was wet with 
kerosine. On the other hand, there have 
been very few cases where the fumes 
from kerosine caused an explosion or 
even supported a sweep of flame through 
the air, In short, large quantities of vapor 
will not form from kerosine at room tem- 
perature. 


Conventional gasoline behaves quite 
differently. It forms a vapor so fast that 
there may easily be enough vapor present 
to support combustion, Although the 
exact volatility of safety fuel has not 
been agreed upon, it will certainly be 
much less volatile than gasoline, perhaps 
more like that of kerosine. 


There still will be accidental fires, 
just as there have always been with 
kerosine, but it is believed that such 
fires will not spread so rapidly or be so 
hard to get under control as those which 
result from ignition of conventional gaso- 
line. 


On such characteiistics as octane rating, 
stability, water tolerance, freezing point, 
etc., engine requirements will dictate that 
approximately the same specification be 
met in both safety fuel and present 
aviation gasoline. 


The question may be asked, why is it 
that safety fuel cannot be used in a 
standard aircraft engine with its central 
carburetor, plus intake manifolds leading 
to various cylinders? 


Carburetors are capable of handling 
only fuels of the volatile type. The stand- 
ard carburetor arrangement is unsatis- 
factory because of unequal delivery of 
low volatile fuel to various cylinders. 
To eliminate this problem, engineers have 
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Its great to know that 


your business is under control ”- 


“In operating a 24-hour service station, I realized 
the need for some way to control transactions; not 
only during my time on duty, but especially during 
the many hours I am gone. 


‘My new separate-drawer National Cash Reg- 
ister has completely solved my problems. Each 
attendant has his own drawer, and makes a correct 
accounting of his money at the end of his shift. 
The individual sales totals are an incentive to each 
attendant to constantly strive to improve his sales 
record. I don’t see how anyone employing more 
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than one person can get along without a multiple- 


drawer National.”’ 


To this statement may we merely add that this 
National Cash Register can also provide you with 
accurate records to point the way to new profits, 
and to help you to keep non-profitable departments 
from eating up your earnings. Your local National 
representative will be most happy to show you just 
how the right National Cash Register System can 
increase the profits and step-up the efficiency of 
your service station. 


@ See the National Cash Register for service stations 


ments, attendants, and transactions. 


CASH REGISTERS * ADDING MACHINES 
ACCOUNTING-BOOKKEEPING MACHINES 





It prints and issues an itemized and totaled receipt, or it prints a record on the 
original and duplicate sales-slip. It provides separate cash drawers and totals 
for recording sales made by each of four attendants. It provides a mechani- 
cally added total of purchases of more than one item and automatically dis- 
tributes item amounts into five department classification totals locked inside 
the register. At the end of the day, or at any time, its printed audit strip gives 
complete information in detail and total form, showing activity by depart- 
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developed a method of injecting fuel 
directly into the combustion chamber of 
each cylinder. 

2 Manufacturing Processes 

Refinery technique for safety fuel has 
now progressed to the point where it 
would be possible to manufacture it by 
two distinct processes: 

1—Alkylation—two light gases are used 
as a starting point: naturally occurring 
gas known as isobutane, plus refinery 
by-product gases of the olefinic type. 
By the process of alkylation, these small 
gaseous molecules will combine, in the 
presence of certain catalysts, to form 
larger liquid molecules of the iso-paraf- 
finic type. From the total “alkylate” so 
produced, it is possible to recover a por- 
tion that is suitable for use in making 
safety fuel. This material has especially 
good tetraethyl lead susceptibility. And, 
when leaded, it has an octane number 
of about 100 under “lean mixture” condi- 
tions. Its “rich mixture” performance, on 
the other hand, will probably require 
some improvement, 

In order to improve the “rich mixture” 
octane rating, it will no doubt be advis- 
able to add some aromatic blending stock, 
Socony-Vacuum points out. Catalytic 
cracking units yield stocks that are high 
in the desired aromatic hydrocarbons. 

2—Polymerization (plus hydrogena- 
tion)—This process differs from alkyla- 
tion in that the “olefinic type” gases only 
are used as a_ starting point, and that 
hydrogen gas is added and made to com- 
bine with the liquid molecules formed 
from the gases. By the polymerization 
method, it is possible to produce a non- 
volatile fuel having better all around 
antiknock properties than that produced 
by alkylation. However, at present. it 
would be possible to manufacture only 
a very small volume of safety fuel by 


the polymerization process, at relatively 
high cost. 

Alkylation process has been much more 
widely introduced than has polymeri- 
zation. So, for the immediate future, the 
chief source of safety fuel will be from 
alkylation. 

Perhaps the greatest impetus toward 
development of safety fuel has come 
from commercial airlines. As these air- 
lines are good customers of both airplane 
manufacturers and petroleum refiners, 
they have a large say in deciding what 
type of planes are built and what fuel 
they will burn. There are three points in 
airline operation where safety fuel might 
help tc reduce fire hazard: 

1—During fueling of planes. 

2—During storage of planes in hangars. 

3—In case of accidental or crash land- 
ings. 

In connection with the latter, Socony- 
Vacuum points out that the plane carry- 
ing safety fuel would probably catch 
fire just as readily as that loaded with 
volatile gasoline. But, because the safety 
fuel is less volatile and burns more slow- 
ly, there might be precious seconds gained 
in which to pull out the victims. 

In the years ahead, it is predicted 
that “jet propulsion” and “turbine pro- 
pulsion” may ultimately be used in part 
by commercial airliners. To the extent 
that the internal combustion engine is 
replaced, the market for both conven- 
tional aviation gasoline and safety fuel 
will be reduced, Neither require fuel of 
the high octane types. 

Viewing the 
Says, 


future, Socony-Vacuum 
provided consumer demands are 
not too exacting and do not greatly re- 
strict the specifications of safety fuel, 
there no doubt will be an ample supply 
to meet aviation needs by the time en- 
gines are perfected to use such a fuel. 


Oil Sales to Bus Companies Expected to Rise 


As They Prepare to Meet Rail, Air Competition 


Bus companies are progressively think- 
ing of the future and how to meet the 
competition not only of the railroads but 
of airlines. They promise to become an 
even larger customer for petroleum prod- 
ucts. Some of the ideas which one bus 
line official has regarding the bus of to- 
morrow is contained in a paper presented 
by T. L. James, president and genera! 
manager of Burlington Transportation 
Co., before the Society of Automotive 
Engineers’ meeting at French Lick, Ind. 

The future bus should more 
power, improved method of transmission 
of power, improved air conditioning, 
radio equipped and the same or lighter 
in weight. This was the description of 
the future bus given by Mr. James. 

Mr. James says that both gasoline and 
Diesel engines for bus use should be of 
greater horsepower, He fee's that at least 
a 50% increase jn power from the present 
range of 165. to 220 h.p. is needed 

Under consideration, the author states, 
is the use of two engines in busses. Per- 
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formance in early tests with the com- 
bined 300 h.p. developed by these two 
engines is not yet fully tested, but it is 
believed that fuel consumption will not 
be much more than at present. 

Diesel busses have been, in the main, 
highly satisfactory prior to the wartime 
shortage of parts and skilled labor. Oper- 
ating costs were lower, Mr. James says, 
but now they are approximately the same 
as the gasoline bus. The author feels that 
improvements can still be made on Diesel 
engines for busses. 

Mr. James says that torque convertors 
or some other type of semi or full auto- 
matic transmission of power is a require- 
ment in the future. He states that fluid 
drive or other automatic transmissions in 
passenger cars have been successful and 
predicts that it will soon be used in 
heavy-duty equipment. 
communication in 
an important place in inter- 
city lines, Mr. James says. He cites its in- 
stallation in the Chicago area by more 


[Two-way radio 


busses has 


than 100 busses. Inter-city Bus Radio, 
Inc., owned by the National Assn. of Mo- 
tor Bus Operators, is now installing a 
central station in the Board of Trade 
Building in Chicago. Authority was of 
course received from the Federal Com- 
munications Commission. Two-way radio 
is to be tried for a period of six months 
in these busses and if found advantage- 
cus, permanent authority for the bus in- 
dustry will be asked. 

Mr. James states that better tire mile- 
age and improved braking with longer life 
can be attained with larger wheels. From 
operations of his company and from tires 
taken out of service during the last six 
months of 1945, 11:00 x 22 tires traveled 
approximately 10% more than sizes 
11:00 x 20, 12:00 x 19 and 12:00 x 18. 

Mr. James says that he thinks a bus 
can be built that will operate for over 2,- 
000,000 miles at a cost of about $20,000 
and weighing 19,000 Ibs. He gives as 
example some of the busses in service 
today with. over 1,500,000 miles. 


Urges Cash Basis for Oil Sales 
To Tobacco Crop Growers 


Special to NPN 

RALEIGH, N. C.—W. A. Parker, sec- 
retary of North Carolina Oil Jobbers 
Assn., sent a warning June 18 to asso- 
ciation members against selling burning 
oils to tobacco growers to be paid for 
after the crop is harvested. 

Mr. Parker says in many cases the crop 
is already mortgaged to the fertilizer, 
mule or implement dealer and therefore 
the oil jobber gets little or no security. 
There is also the threat that farm crop 
prices will decline. Thus the oil jobber 
can have a large amount of his capital 
tied up. 

Jobbers should do this type of busi- 
ness on a cash basis, Mr. Parker says, 
and crop growers should be taught to 
use banks for financial assistance so they 
will have cash available for their needs. 
Mr. Parker believes this will improve the 
financial condition of the ,farmer and 
save money for the oil jobber. 

He urges jobbers to act before another 
season and to let the farmers know now 
that business will be on a cash basis in 
the future. 


Controllers Institute Elects 
Oil Men to Membership 


NPN News Bureau 
NEW YORK—Seven new members 
from the petroleum industry have been 
elected by Controllers Institute of Amer- 
ica: William E. Eberhart, Jr., vice presi- 
dent and treasurer of Climax Engineer- 
ing Co., Clinton, Iowa; William S. Hen- 
dry, assistant treasurer and controller of 
Gilbert & Barker Manufacturing Co., 
West Springfield, Mass.; W. A. Tokola, 
treasurer of Capital Co., San Francisco, 
Cal.; John H. Bossert, treasurer, of Ma- 
guire Industries, Inc., New York City; 
f. W. Carson, controller of Interstate 
Oil Pipe Line Co., Tulsa, Okla.; Martin 
4. McNulty, controller of Standard Oil 
(Indiana), Chicago, Ill.; and Ivan R. 
Cunningham, controller of Creole Pe- 
troleum Corp., New York. 
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...to give you MORE AIR PER DOLLAR 


“Built better by Kellogg-American” means MORE COMPRESSED 
AIR PER DOLLAR. It’s simple arithmetic. How much compressed 
air the compressor actually delivers—not the displacement—tells the 


story in dollars and cents. Actual air delivered to the tank (compressed 
air) is always /ess than displacement. Therefore, the actual compressed 
air delivered is the true rating of the capacity of a compressor—the 
rating you should know before you buy. “Built better by Kellogg- 
American” means more cubic feet of air per kilowatt hour. Volumet- 
ric efficiency is high. Operating costs are low. Kellogg-American 
delivers more compressed air per dollar. American Brake Shoe Com- 


pany, Kellogg Division, Rochester 9, N. Y. 


A PRODUCT OF 


Brake Shoe. 


KELLOGG DIVISION 
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“I get at the bottom of Tanks” 


“LOOK UNDERNEATH TO UNDERSTAND THE 
a REAL VALUE OF GOOD DESIGN” 









@ ‘“‘Here’s an engineer- 
ing PIPE dream. It’s 

simple in design, bug 

free and works slick as a mi 
whistle. Maybe you a 
think piping isn’t too 
important. It is, but I ci 
won’t argue about that. 1 
What I do know 1s, the 
piping usually indicates 17 
the type of engineering 
that went into the design A 
of that tank. 


“If the underside of v 
your tank looks like a 
plate of spaghetti, start p 





worrying. You’ve prob- b 
ably bought headaches S 
for your repair shop and 
a lot of dead load to haul y 
around.’’ ¢ 


g ecialist4 Lnginee "4 
: Pyclusively in the 


f 2 niet 
Field of Fluid 


DAVISBILT 
THE 


DAVISBILT PRODUCTS 
COMPANY 


Affiliated with Liberty Aircraft Corporation 


CINCINNATI, OHIO 


Engineering is like any 
other job, you have to stay c 
at it to be good. Here at 
Davisbilt we maintain a 
staff of engineers who spe- 
cialize exclusively in the | 
field of fluid carriers. That 
is why you can be sure, 
when it is Davisbilt, it is en- | 


























gineered for maximum pay- 
loadandsafety through prac- 
tical simplicity in design. i 
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July Texas Allowable 
Set at 2,255,562 B/D 


Special to NPN 

AUSTIN, Tex.—Texas Railroad Com- 
mission has reduced Texas crude out- 
put somewhat for July after hearing 
testimony that most Texas fields, with 
exception of few on Gulf Coast, are 
producing beyond their maximum effi- 
ciency rates and that big East Texas 
field’s bottom hole pressure dropped 
10.18 lbs. during May. 

July proration order is designed to 
produce 2,255,562 b/d of crude and 
173,356 b/d of distillates and natural 
gasoline for a total production of all 
petroleum products of 2,428,918 b/d. 
Actual crude allowable was 2,386,381 
b/d but engineers estimate state’s wells 
would underproduce by 5.44%. 

Fullerton, Wasson and Yates fields in 
West Texas were reduced to conform 
with their maximum efficiency vote and 
also because of difficulties in trans- 
porting this oil. East Texas field was 
reduced 10,161 b/d by cutting the num- 
ber of production days in July to 21. 
State as a whole will have 27 produc- 
tion days. 

At statewide hearing preceding or- 
der Clayton Orn of Ohio Oil Co. testified 
Yates and Wasson are producing in ex- 
cess of transportation facilities and Jack 
Baumel, commission chief engineer, told 
hearing that most Texas fields with ex- 
eption of few on Gulf Coast are pro- 
ducing in excess of their MER. 

July demand for crude continued to 
climb and nominations were 2,485,541 
b/d increase of 45,692 b/d over June. 


Agriculture Department Delays 
Planning of Resources Parley 


NPN News Bureau 

WASHINGTON—Plans for an_inter- 
national tem- 
Agriculture De- 
partment fear of a conflict with plans 
f United Nations food crganization, 
but Interior Department hopes that sit- 


uation can b 


resources conference are 


porarily hung up by 


within 
neal future and recommend ilions made 


straightened out 


to President Truman to call conference. 
If present 
probably 


views are adopted, confer- 
would be held in fall 
of 1947 and American delegates would 
include 


ence 


representatives of oil industry. 
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2 Proposals for Conservation of Natural Gas 
To Be Urged By Oil Men to Texas Lawmakers 


By Brown Booth 
Special NPN Correspondent 

AUSTIN, Tex.—Two far-reaching pro- 
posals for conservation of natural gas will 
be recommended to the next session of 
Texas Legislature by the oil industry, 
NPN has learned. 

They are: (1) granting permission for 
unitization on oil leases, and (2) requir- 
ing the Texas Railroad Commission to 
give consideration to flare gas when ai- 
locating natural gas for pipelines. 

The proposals will be worked up by a 
legislative committee from the Governor’s 
Committee of oil men appointed last year 
by Gov, Coke Stevenson to go into ways 
and means of conserving natural gas. 

The first proposition will work like this: 
In most gas-pressure oil fields there are a 
large number of leaseholders. Some of the 
wells on top of the dome make excessive 
gas (up to 200,000 cu. ft. per barrel of 
oil brought up) while the ratio decreases 
out toward the flanks. 

The high ratio wells are producing gas 
in excess of the Railroad Commission’s 
permissible, yet if these wells are closed 
down the oil and gas under them is 
drained by other producers on the flanks. 
Under the unitization plans the high gas 
ratio wells would be shut in and their 
allowable transferred to the wells making 
smaller amounts of gas, and the owners 
of the shut-in wells would receive pay- 
ment for their share of the oil and gas 
produced. Unitization has already been 
put into effect in Texas in purely gas 
fields but never in oil production. 

The second proposal is designed to con- 
serve flare gas now being wasted in Texas 
in excess of one and one-half billion cu. 
ft. daily. Pipelines transporting dry nat- 
ural gas must receive tenders for the gas 
just as oil pipelines do for crude. Under 
the committee’s plans, if a pipeline 
sought 200,000,000 cu. ft. daily of dry 
gas, the commission would be empow- 
ered to determine how much flare gas 
was available to the line, and subtract 
that from the dry gas al'owable. Thus 
the pipeline would have to take flare gas 
if it jis to run at full capacity. NPN’s in- 
formant said this move is calculated to 
increase the value of flare gas to such an 
extent that oil operators now wasting it 
cannot afford to de so and will be justi- 
fied in going to the expense necessary to 
gather it and take it to pipelines, 


New Ceilings Are Set by OPA 
For Three Condensate Fields 


NPN News Bureau 
WASHINGTON — _ Dollar-and-cent 
ceilings have been established by OPA 
for three crude condensate fields, in two 
cases to provide uniform ceilings and in 
another to bring price up to general level 
in surrounding area. 
Paloma and South Coles Levee Fields 
in California, small volume _ producers, 


have been given uniform ceiling of $1.45 
per bbl., to which may be added overall 
10c increase recently allowed in all crude 
ceilings. Condensate from this field pre- 
viously sold at prices ranging from $1.33 
to $1.74 per bbl., most of it at the lower 
price. 

Opelika Field in Texas also was given 
ceiling of $1.45 per bbl., to which may 
be added recent 10c crude price in- 
crease, in effort to bring ceiling up to 
general level in surrounding area. Pre- 
vious ceiling for this field was $1.25 per 
bbl. 

Action was taken in Amendment 24 


to RMPR 436, effective July 1. 


4 Stripper Pools Granted 
Premium Price Increases 


NPN News Bureau 

WASHINGTON — Four additional 

stripper pools have been granted premi- 

um price increases ranging from 5 to 

35c per bbl., effective as of June 1, 

while increase for another pool has been 
revised by OPA. 


Friendsville (Ill.) pool was granted 35c 
increase, Mt. Carmel (Ill.-Ind) a 20c in- 
crease, and Koopman (Tex.) pool a 20c 
increase. Compensation for Desota-Red 
River (La.) was increased 5c to 30c per 
bbl. Edwards (Tex.) pool was deleted. 
Action was taken in Amendment 17 to 


Order 37 of RMPR 436. 


Crude Oil Marketers May Apply 
To OPA for Price Increases 


NPN News Bureau 
WASHINGTON — Gatherers and 
marketers of crude oil with “freeze” 
ceiling prices below their costs have 
been authorized by OPA to apply for 
higher price ceilings, permitting price 
agency to make individual adjustments 
for resellers whose increased costs 
threaten to curtail their deliveries. 


Adjustments will be granted, how- 
ever, only where purchaser is unable 
to obtain deliveries at same or lower 
price and where need will not be creat- 
ed for increase in prices at another de- 
livery point. 


OPA pointed out that during war pe- 
riod crude was delivered to refiners 
from any available sources to maintain 
maximum production of petroleum prod- 
ucts, with excessive cost cf delivery at 
some points borne in part by govern- 


ment subsidy. 


Since discontinuance of subsidy, re- 
finers have been required to ob'‘ain their 
crude supply from normal supply sources 
ind in some areas gatherers and mar- 
keters have been faced with increasing 
costs and decreasing volumes to such 
extent that their maximum price at de- 


livery point away from well is not suffi- 
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cient to cover cost of purchase and de- 
livery. 

In some cases, refiners in these areas 
have been forced to obtain crude from 
more remote sources at higher prices than 
would be necessary to secure delivery 
of crude produced in surrounding areas. 

Adjustment now being made by OPA, 
effective July 1, will allow gatherer and 
marketer to recover actual cost of pur- 
chase and delivery provided such ad- 
justed price is equal to or less than 
cost cf securing crude oil from any other 
source. Action was taken in Amendment 


24 to RMPR 436. 


Indiana Co-Op Sued 
By State to Recover 
Royalties on Oil 


Special to NPN 

MT. VERNON, Ind. — Suit to re- 
cover oil rcyalties, estimated by the 
State Conservation Department at from 
$2 to $3 million, has been filed in Posey 
County Circuit Court here by State of 
Indiana. 

Suit asks an injunction to prevent 
further drilling on Mink Island in Wa 
bash River. Inciana Farm Bureau Co- 
Operation Assn., Superior Oil Co. and 17 
individuals are named as defendants. 


Wells drilled at Mink Island to date 
are bcttomed on state land, suit charges 
in its claim to ownership of the bed of 
the Wabash River to the mid-point, 
and including the 34.6 acres comprising 
Mink Island. 

Present owners of Mink Island loca- 
tions now leased to either Farm Bureau 
or to Superior Oil Co. are: David Henry 
Smith; Mr. and Mrs. Clarence R. Mar- 
tin; Mr. and Mrs. L. A. Jack Carroll; Joel 
Vail; Mr. and Mrs. Urmel Wade; W. P. 
Wagner, Clayton A. Lynch, C. R. Lynch, 
Ira Van Tuyl, Mr. and Mrs. B. M. 
Heath; Mr. and Mrs. Victor K. Galla- 
gher and DeRoo Weber. 

State of Indiana, as plaintiff, claims 
ownership to the bed of Mink Island 
by reason of a grant of Nov. 21, 1896 
which established the fact of owner- 
ship when the United States issued to 
John M. Eaton a patent to the land, 
then containing 34.6 acres. 

Defendants Joe Vail and Urmel and 
Opal Wade claim title to the island as 
remote grantees of Eaton, the suit sets 
out. 

Department of Conservation on Oct. 
6, 1944, issued to David H. Smith a 


} 
oil and gas permit involving the land 
owned by the state bordering on Mink 
Island, complaint states. Smith and 


Clayton Lynch are Superior Oil ( 
operators. 

An amended oil and gas permit or 
100 acres: around Mink Island has 
been issued to Clayton Lynch with the 
provision that he pay one eighth roy- 
alty on all oil with an over-riding roy- 
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alty equal to one-sixteenth of oil from 
the Mink Island wells, after deducting 
from the latter a sum equal to one-six- 
teenth of production. 

Lynch has not complied with these 
terms, state contends in the suit, and 
has failed to pay any royalties. 

Farm Bureau Oil Co. likewise has 
failed to pay state any proceeds from 
oil which has been delivered to them 
from the island and its adjacent wells. 

Suit asks court to enjoin defendants 
from drilling oil from under the river 
bed through wells on the island; asks 
that a survey be permitted of wells to 
determine whether they are bottomed in 
the state’s land; asks that Farm Bureau 
account for proceeds from oil delivered 
to the firm; asks court to determine 
amount due plaintiff and to render judg- 
ment in that sum; asks court to declare 
rights of all parties in the oil prcceeds, 
and asks cancellation of state permit 
issued to Clayton Lynch, arising out 
of David H. Smith permit to drill for 
oil and gas on the island and adja- 
cent river areas. 

Winslow Van Horne, deputy attor- 
ney general, says geologists have ad- 
vised state that oil minerals are be- 
lieved to have formed a pool under 
Mink Island, and that any wells drilled 
in the 100 acres around Mink Island 
cut into state’s share. 


Oil Discovered at Signal Hill, 
Calif., 25 Years Ago June 25 


Special to NPN 

LOS ANGELES — June 25 marked 
the 25th anniversary of Signal Hill oil 
field at Long Beach, Calif. Shell Oil 
Co.’s Alamitos No. 1 was brought in on 
June 25, 1921 and opened a new era in 
California oil industry. 

At time of discovery, Signal Hill was 
devoted largely to cultivation of cucum- 
bers by truck gardeners, with land val- 
ued as low as $100 an acre. With dis- 
covery of oil, 1400 acres were made to 
yield $500,000 worth of oil per acre. 

Two years after discovery cf oil at 
Signal Hill, more than 300 wells were 
drilled at once. In 1923 field reached 
its production peak of 69 million bbls 
Production has gradually declined and 
now 1135 wells produce about 25,000 
b/d 

Up to June 1, 1946, Signal Hill, now 
called Long Beach field, had prceduced 
712,600,000 bbls. of crude. 


Cal‘fornia Standard Takes Over 
2 Fields in Santa Barbara 


NPN News Bureau 

NEW YORK — Standard Oil Co. of 
California on July 1 will take over op- 
eration of two oil field producing prop- 
erties in Santa Barbara County, Calif., 
known as the Magenheimer and Tognaz- 
zini leases in Gato Ridge Field. Leases, 
previously operated by Petrol Corp., were 
acquired by California Standard in 1941. 
At same time Standard intensified ex- 


ploration and drilling activities on other 
properties to meet war requirements, 
and Petrol agreed to continue operat- 
ing properties until now. 


Works Out Equations 
On Gas Flow Rates 


Special to NPN 

AUSTIN, Tex.—Equations which wiil 
determine the rate of gas flow in gas con- 
dersate wells and permit prediction of 
both well head pressures and tempera- 
tures—have been worked out by H. H. 
Power, University of Texas professor of 
petroleum engineering, in a_ research 
problem just completed. 

Dr. Power worked out a new approach 
to the study of vertical flow of gas in 
condensate wells and results of his study 
will be valuable not only in petroleum 
engineering but also in cther branches of 
engineering. 

An analysis of flow velocities and de- 
grees of turbulence have some. bearing 
on corrosion problems, in that protective 
films on the inner surfaces of lires may 
be destroyed if velocities and turbulence 
are permitted to exceed conservative 
values, Dr. Power said. 

To some extent the so-ca'led “hydrate” 
formation in equipment may be _ con- 
trolled by a knowledge of the proper 
combination of flow string size, and rate 
of flow which will result in a desired well 
head pressure and temperature. 

Other investigators have analyzed and 
compared the flow in pipelines and have 
developed equations for a varying de- 
gree of accuracy, the engineer said, After 
considering individual flow tests on more 
than 40 wells, Mr. Power develoved the 
ceneral, or polystropic process, which per- 
mits the prediction of both pressure and 
temperature drops at various rates of 
flow. 

Svecific advantages of the procedure 
Mr. Power has worked out, and the equa- 
tions proposed for the general process 
involved in the flow of condensate gas 
wells, are these, he said: 

1. Flow rates may be determined ac- 
curately. 

2 Temperature gradients and differen- 
tials mav be calculated. 

3.—The proper diameter of flow string 
to meet the optimum terminal pressures 

nd temperatures may be selected. 

4. Selection of the proper rate of flow 
for given diameters of flow strings to 
meet the optimum terminal pressur¢ and 
temperature conditions is facilitate iD 

5. Supplementary equations for an- 
nular flow are provided. 

6. There is a closer relationship be- 
tween the mechanical and thermodynamic 
quantities involved in flow, obtained by 
determining the exact general exponent 
which governs the process under con 
sideration. 

Mr. Power’s work was done in the Kats 
condensate gas field near Houston in co- 
operation with the Humble Oil and Re- 


fining Co. 
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A Good “Lead” to 


Lower Valve Costs 


By choosing Jenkins Valves, you not only get valves 
made with extra endurance that means extra economy. 

You also get the experienced advice of top-rated 
valve specialists, Jenkins Engineers, on any question 
of selection or placement. Write for Booklet No. 944 
on installation. 

Base your valve buying on the 3-Point Formula, 
and make sure of the extra value that means lowest 
cost in the long run. 


Jenkins Bros., 80 White Street, New York 13; Bridgeport; 
Atlanta; Boston; Philadelphia; Chicago. Jenkins Bros., Ltd., 
Montreal; London, England. 


JENKINS 


LOOK FOR THIS FAMOUS DIAMOND MARK 


BRONZE * IRON * STEEL 


G Atloys...1 


ERING, 
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Jenkins U-Bolt Gate Valve 


Its Patented Bonnet 
») Saver Bushing, Heavy 
Duty Body and Bonnet, 
and Easy Accessibility 
are three of sixteen ad- 
vanced features that 
reduce care and guard 
against wear. Compare 
it, feature for feature, 
and you'll agree it’s tops 
in its class! 

Sizes 4,” to 3”. Work- 
ing Pressure up to 125 
Ibs. steam or 175 Ibs. 
O.W.G. Bronze Mounted 
or All Iron—Screwed or 
Flanged. 

ONE OF OVER 600 EXTRA 
VALUE VALVIS MADE BY 
JENKINS VALVE 
SPECIALISTS 





VALVES 














‘Gas’ Sulfur Limit 
Studies Scheduled 
To Start in 10 Labs 


NPN News Bureau 
WASHINGTON—Concerted assault on 
moot question of sulfur limit in motor 
gasoline specifications will be launched 
as soon as picked fuels can be distrib- 
uted for initial comparative tests by 
about 10 industrial laboratories and Bu- 
reau of Standards. 

Program calls for field tests next win- 
ter with representative motor fleets if 
laboratory tests are not deemed con- 
clusive. It was planned by Sulfur Group, 
Motor Fuels Division, Co-Orcinating 
Fuel Research Committee of CRC, at 
SAE summer meeting, French Lick, 
Ind. 

Hope is that lab work can be com- 
pleted in September, according to chair- 
man of group, Donald B. Brooks, chief 
of Automotive Section, Bureau of Stand- 
ards. 

For wide coverage of conditions, each 
of laboratories will test three represent- 
ative fuels of about 0.3% sulfur in com- 
parison with fuel meeting former .10% 
limit, and different engines and_tech- 
niques will be used. 

Sulfur Group will then meet and de- 
cide whether field tests are required. 
However, preliminary arrangements are 
being made tor these trials in event 
they prove necessary. 

The 0.3% fuels, being selected with 
eye to diversity cf crude types, will 
come from West Coast, West Texas and 
Rocky Mountain fields. These and other 
fuels will be employed in single-cylinder 
engines for most part, although it is 
expected some laboratories will use 
multi-cylinder engines, perhaps includ- 
ing an oil test engine. 

If field trials are decided on, these 
will be undertaken with view to deter- 
mining if material amount of corrosion 
occurs under any of number of service 
conditions. 

Continucus service study probably 
will be made with inter-city bus fleet; 
a milk truck fleet might be used for in- 
termittent-service study, and taxicah 
fleets might serve to cover “average” 
service. All vehicles would have new 
engines, and those would be measured 
for all significant dimensions. 

Choice of winter for field trials was 
prompted by results of research con- 
ducted generally, and engine wear tests 
of petroleum and substitute fuels made 
by Bureau of Standards for FEA. 

° Qo Q 

NEW YORK—Names cf nine labora- 
tories that will co-operate with Bureau 
of Standards in test to determine sulfur 
limit in motor gasoline specifications 
were revealed here. They ar 

California Research Corp., The Texas 
Co., Universal Oil Products Co.. Pure 
Oil Co., Union Oil Co. of California. 
Standard Oil Co. cf Indiana, Tide Wa- 
ter Associated Oil Co., and Shell Oil 
Co. (two laboratories, one at Wood 
River, Ill., and one on West Coast). 
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Carbon Black Plants 
Get Gas Bid Approval 


NPN News Bureau 

WASHINGTON — Manufacturers of 
channel carbon black have been autho- 
rized by OPA to enter into contracts for 
natural gas at ceiling prices already ap- 
plicable to pipeline purchases for use as 
heat, light, or fuel. 

In Amendment 24 to RMPR 436, ef- 
fective July 1, carbon black manufac- 
turers are placed in same class as pipe- 
line purchasers cf gas in effort to pre- 
vent diversion of gas supplies to pipe- 
line purchasers. 

By putting channel black manufac- 
turers in competitive buying position 
with pipeline purchasers, OPA said, chan- 
nel black manufacturers will be en- 
abled to purchase gas in sufficient quan- 
tities to operate their plants at full ca- 
pacity. 

Effect of OPA action is to raise ceiling 
price of gas for channel black from bas 
f 2.12 per mef to maximum price of 
6c in Panhandle and Hugoton areas of 
Texas, Oklahoma and Kansas. New price 
under present contracts will be 4.75 per 
mef for gas of 1030 b.t.u. content and 
5.62 for gas of 1100 b.t.u. content until 
Dec. 31, 1947, then 5.5 for 1030 b.t.u. 
scaling upward to’6.5 for 1100 b.t.u. gas. 


Oil Demand First Half of '47 
May Exceed Earlier Est:mates 


NPN News Bureau 
WASHINGTON — Interdepartmental 
committee for petroleum requirements 
indicated last week that tentative out- 
look of demand tor all oils during first 
half of 1947 will be 18 to 20 million 
bbls. higher than estimated requirements 
of 946 million bbls. during first half of 
1946 
\ committee official said another 
meeting of-group will be held in about 
one month to continue discussion of 
forecast for next year in addition to 
naking possible revision in forecast for 
last six months of this year. Latter esti- 
mate, it was stated, may be upped about 
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Waste Disposal Grows 
In Importance, WPRA 
Regional Meeting Told 


By NPN Staff Writer 

LANSING, MICH.—Refiners today 
must devote increasing amounts of at- 
tention to the proper disposal of waste 
materials coming out of their plants, ac- 
cording to L. C. Burroughs, assistant 
superintendent at the Houston refinery 


of Shell Oil Co., Inc. 


Speaking here last Thursday, June 20, 
before nearly 50 refiners attending the 
second postwar Regional Technical Meet- 
ing of the Western Petroleum Refiners 
Association, Mr. Burroughs told them: 

“Today it is becoming more and more 
important that strictest attention be di- 
rected to the control of waste materials 
discharged into rivers, lakes and other 
waterways . All petroleum refinery 
uperators are now waste disposal con- 
scious; they are devoting more thought, 
t'me and money to keeping the waste 
waters free of polluting substances than 
ever before.” 

He divided refinery wastes into two 
general groups: (1) oil and sediment, 
and (2) objectionable solutes, including 
caustic solution, acid sludges, spent cata- 
lysts and waste gases. As the first step in 
good waste disposal practice, Mr. Bur- 
roughs recommended that “everything 
possible should be done at the source to 
reduce the amount of pollutive substances 
entering the refinery sewers.” 

Water treating problems and the pre- 
vention of scale formation in cooling 
equipment were also discussed at the 
meeting in a paper on “Water Treatment 
in Refineries” presented by R. W. Kelly 
of the Dearborn Chemical Corp., Chi- 


cago. 


$11,603 Damages Granted OPA 
In Northwestern Refining Suit 


Special to NPN 

ST. PAUL—Single damages of $11,- 

603.36 and permanent injunction against 

violation of ceiling prices in the future 

was granted OPA in suit against North- 
western Refining Co. 


Decision to that effect was handed 
down by Judge Robert C. Bell ia Fed- 
eral District Court here June 18, ac- 
cording to David Dockman, OPA, Chi- 
cago attorney. Case was heard during 
week of April 93. 


No decision on an appeal has yet been 
made, Elmer R. Erickson, president of 
Northwestern, declared. He added 
that the court decision states that the 
acts were not wilful, and that Judge Bell 
reduced the amount from $12,700.00 to 
$11,603.86, and allowed single instead 
of treble damages of $38,166.02, asked 
by OPA. Erickson added that the suit 
was the result of confusion regarding 
procedure for determining ceilings origi- 
nally, but that prices have been spelled 
out for them by OPA. 
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| 90 million yards of Reeves Army Twill helped equip 


FOR UNIFORMS THAT SPELL SERVICE—DEMAND 


L 


REEVES ARMY TWIL 


“FROM COTTON TO CUTTER” vy 














Look For This Label 


Uniforms and work clothes of durable, smart looking Reeves 
Army Twill insure good appearance. High tensile strength 
means rugged wearability. Vat dyed colors are fast to sun, 
water and perspiration. Sanforized Shrunk*, they retain 


smart tailoring after repeated washings. Remember—over 


America’s fighting men—exceeding Government specifica- 


tions under the toughest climatic and combat conditions. 


* Residual shrinkage less than 1% 


THE REEVES FABRIC GROUP INCLUDES: Reeves Army Twill 
Glengarrie Poplin * Reeveking Gabardine * Byrd Cloth 
Marine Herringbone * Mountain Cloth * Warrior Twill 


“@ 
a 


REEVES BROTHERS, INC. 


54 WORTH STREET e NEW YORK 13, N. Y. 








Representatives in Atlanta * Boston * Chicago * Dallas * Los Angeles * Philadelphia * St. Louis * Montreal * Toronto 
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NEUTRAL LUBE OIL 


Gravity (A.P.I.) 27/28 
Flash (C.O.C.) 435/450 
Fire (C.O.C.) 495/505 
Viscosity @ 210 

(Saybolt) ... 63/70 
Viscosity Index 90/100 
Color (N.P.A.) . 5/6 
Pour (A.S.T.M.) +15 max. 
Carbon Residue 

(Conradson) 0.40 max. 
Neutralization 

Number . Neutral 


This oil contains no free alkali 
or acid. 


This is a Reprocessed Oil, and is 
therefore, tax paid. 


Shipment in tank car only. 


Price and sample on request. 


CUTLER CHEMICAL CO. 
1701 Walnut Street 
Philadelphia 3, Penna. 
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His Brand Name Suggestion Wins Socony-Vacuum Check 
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J. M. Martin 
Vacuum Oil Co. eastern mar- 
keting manager, 
to Thomas J. 
Jr. (r), marketing assistant at 
Brockton, Mass., for suggesting 












(1), Socony- 


presents 
Griffin, 


“Mobil-Flame” as brand name 
for Socony’s LPG 


Socony-Vacuum Starts Selling 
LPG for Household Appliances 


NPN News Bureau 

NEW YORK—Socony-Vacuum Oil Co. 
has entered the marketing of liquefied 
petroleum gas for household appliances 
and farm equipment. Product is sold 
under brand name “Mobil-flame.” 

Socony-Vacuum is marketing the prod- 
uct through representatives 
handle household appliances equipped 
to use LPG. Each representative is given 
in exclusive marketing territory. 

Supply points for Mobil-flame are be- 
ing established at Portland, Me.; Boston, 
Mass.; Burlington, Vt.; Hartford, Conn.; 
Buffalo, Albany, Newburgh and Syracuse, 
N. Y.; Paulsboro, N. J. and Baltimore, 
Md. Other supply points will be de- 
signated later. 


House Group Votes $130 Million 
For Army Fuels, Lubricants 
NPN News Bureau 

WASHINGTON — House Appropria- 
Committee reported $7,091,034,- 
700 War Department appropriation bill, 
approximately $90,000,000 
for fuel and lubricants for air 
and $40,000,000 for petroleum items 
used by ground forces. Money is for 
fiscal year starting July 1. 

Size of appropriations for fuel and 
lubricants represent sharp cutbacks from 
wartime highs, air forces having spent 
$654,446,245 in fiscal 


who also 


tions 


containing 


forces 


year 1945 and 
about $200,094,358 in current year. 
Ground forces spent $151,548,153 in 
ficcal year 1945 and estimated $207,- 


100,554 for fiscal year ending June 30. 

Testimony before subcommittee by 
Lt. Gen. Ira C. Eaker, deputy 
mander of Army Air indicates 
that AAF intends to rely more and more 
on jet 


com- 
Forces, 
planes. Discussing operating 
Eaker told committee that 
expense would be reduced because high- 


costs Gen. 


octane gasoline cost $7.14 per bbl., 
while jet fuel (kerosine) cost only $2.94 
per bbl. 


Included in Army cround force fuel 


funds for 
of 196,235,000 gal. of 80-octane gaso- 
line and 78,660,000 gals. of 72-octane 
12,000,000 gal. of 
80-oclane gasoline for Philippine Army. 


appropriation are purchase 


gasoline, including 


Two More Fuel Oil Men 
Join Frozen Food Company 


NPN News Bureau 

NEW YORK—Congressman Hadwen 
C. Fuller of Parish Oil Co., Parish, N. Y.., 
and John E, Henry, of Capitol City Auto- 
matic Heating Corp., Albany, N. Y., were 
added to the board of directors of United 
Frozen Food Distributors, Inc. at recent 
annual meeting of stockholders. 

A number of co-operative committees, 
representing the company’s distributors, 
were also elected. Among the distributors 
represented on committees are Griffiths 
Consumer Co., Washington, D. C., Bur- 
rell Oil and Air Conditioning Corp., Har- 
rison, N. Y., and Northern Controlled 
Heat Co., Watertown, N. Y. 

Officers of the company are: presi- 
dent: R. F, Horan, at one time active in 
the oil burner trade and a participant in 
the organization of Oil Heat Institute; 
vice presidents—R. S. Blazer, vice presi- 
dent, Allied Oil & Burner Co., Inc., 
Cleveland, and Robert F. Doepel, presi- 
dent, Braun Bros. Oil Co., Inc., Winnetka, 
Ill.; treasurer, William D. Baskett, Jr., 
Allied Oil & Burner Co. Inc.; secretary, 
David Wepman, New York, formerly 
with General Electric’s Heating Division 
ind with Automatic Burning Corp. Also 
serving on the board of directors is Ed- 
ward F. Marquard, operating retail man- 
ager, Allied Oil & Burner Co, Inc. 


Tank Cars Requisitioned 
WASHINGTON—Rubber 


requisitioning 100 


Reserve is 
tank cars 
government and formerly in 
liquefield petroleum gas service to haul 
along Gulf 
Coast for butyl rubber program. Move 
permits utilization of purification facili- 
ties not available on spot. 


pressure 
ow ned by 
ne ded 


petroleum fractions 


NATIONAL PETROLEUM 


NEws 


hE ETE ggg PIT 








It 


ha 
cle 
on 


ea 
an 
OP 











It has been tried .... 


. « » » and it really works! 


NPN Service Station Housekeeping 


INSPECTION FORM 


Among station operators, not 1 in 1,000 
has to be sold on the advantages of having a 
clean, attractive station. Selling operators 
on that idea is not the problem. 


THE PROBLEM IS—to find a practical, 
easy-to-use way to get the spruce-up job done, 
and then carried on as a regular part of daily 
operating routine. 


ONE THING IS SURE—Every operator 
(even the best of the natural born good house- 
keepers) needs some kind of a reminder... . 
for two very sound reasons: First, there are 
more than 100 vital points at every station 
where customer confidence can be won or lost, 
and no operator can carry that many points 
in his mind: Second, it’s just plain human 
nature to grow so accustomed to things around 
us that we accept them “‘as is’’. 


Yes, every operator needs some kind of a 
reminder . . . but it has to be the right kind. 
Using just any kind of a reminder has been 
tried, over and over, and it won’t work. 


The right kind of an Inspection Form will 


do the job... it has been tried . . . and it 
works. 


The NPN INSPECTION FORM is based 
on the experience of many successful oil men; 
tested at every step in preparation, and as a 
finished unit, the NPN Inspection Form was 
developed to meet an industry-wide need... . 
and it works. 


Of course, buyers of a supply of NPN 
Inspection Forms will have their own plans 
for using them most effectively; but one thing 
seems rather fundamental; each station oper- 


Orders should be sent to: 


ator should have a copy of the form left with 
him at all times . . . as a reminder of things 
to be done, and as a guide in regular daily 
check-ups. Probably the station supervisor 
will also want to keep a copy of each “‘official’”’ 
inspection showing the station rating .. . to 
hold the operator’s interest in follow-ups, and 
as a record of progress. 


The NPN Inspection Form is handy in 
size—4 x 9—slips into the pocket, and fits 
easily in one hand when making check mark 
entries; questions are grouped in sections and 
arranged in logical sequence; a simple rating 
system provides the essential incentive and 
competitive angle; finally, good quality of 
paper, durably bound in stiff covers, makes 
this a convenient, practical working tool. 


Supplies of NPN Inspection Forms are 
available for immediate shipment at the 
following attractive prices: 


ee, ee rr a 
I fos 8..5 a he les nuetea hn ub as is aoe al aN 5.50 
DRG as sw aw ened sna cer mae et ewes 10.00 
SN INS 65 nino 4%8 wee 0 RN a 18.00 
ree Seek Fs 32.00 
ere ree ; nor ma 70.00 
I irks ie ow pate wie sete aed oss 130.00 


Prices for larger quantities on request 


Quantities other than those shown above will be billed at the 


per copy rate for the next smaller quantity shown. 


(Ohio purchasers, add 3% Sales Tax) 
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1213 West 3rd Street 


JUNE 26, 1946 
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GUN 


GREASE 


MADE TO RIGID U.S. ARMY AIR 
FORCE SPECIFICATIONS BY 
AMERICA’S LEADING GREASE 
MANUFACTURERS 


Cc 


PER 
POUND 


STOCK CONSISTS OF: 


Graphited Gun Grease 





Med. in 14 cans 
Aluminum Soap Base 

Gun Grease in 5 cans 
Aluminum Soap Base 

Gun Grease in 10% cans 
Cup and Low Temp. 

Grease in 1 cans 
Controllable Pro- 

pellor Grease in 5 cans 
E. P. Gear Grease 

in. 1-Gal. cans 


All of the above greases are 
packaged in beautifully litho- 
graphed metal cans. 





WE ALSO HAVE:— 
PETROLEUM BASE 


HYDRAULIC FLUID 


in one-gallon cans 


Per Gallon 25c 


CASTORDAG 


Colloidal Graphite) in 
1# containers $1.50 ea. 
STARTER--ENERGIZER OIL 
ROCKER ARM OIL 
SOLOX DE-ICER FLUID 
SHOCK ABSORBER FLUID 
ANTI-SEIZE AND SEALING 
COMPOUND 
CORROSION PREVENTIVE 
COMPOUND 
GYRO INSTRUMENT OIL 


and many other specialty oils at 
a fraction of their regular cost. 


SUPPLY IS LIMITED 
PLACE ORDERS NOW! 


SHAPIRO OIL CO. 


7126 So. 9th St. Springfield, Illinois. 


(Acheson 
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Deep South Gets 2 New Marine Oil Terminals 





Above is shown the new three-million- 
gallon marine oil terminal of Moore 
Oil Terminals located at Vicksburg, 
Miss. Photo below was taken at the 
company’s other new terminal at St. 
Marks, Fla. It also has a three-million- 
gallon capacity. Dale W. Moore is 
president of Moore Oil Terminals, Hous- 
ton. The projects cost approximately 


$100,000 each and are supplied by 
towing companies. Joe H. Elarbee is 
manager of the St. Marks terminal 
while S. E. Towery manages at Vicks- 
burg. Products handled are gasoline, 
kerosine, tractor fuel, Diesel oil, heat- 
ing and lubricating oils. (See NPN 
June 5, 1946. p. 4) 








May Truck Production Drops; 
Passenger Car Output Gains 
NPN News Bureau 

WASHINGTON—May passenger car 
production of 105,362 trucks and 161,- 
war output and 2,742 units higher than 
April, CPA reported this week, but motor 
truck production dropped from 81,882 
in April to 74,650 last month. 

CPA said manufacturers forecast June 
production of 105,362 trucks and 161, 
094 passenger cars, During May, CPA ex- 
plained that all manufacturers were 
“plagued” by materials and parts difti- 
culties because of strikes in suppliers’ 
plants. 

Total truck production during first five 
months of this year was 278,847 units, 
while 499,739 passenger cars were manu- 
factured. 


Interest Spurred in Pipelines 


WASHINGTON — Establishment of 
July 30 cut-off date for offers on “Big 
Inch” and “Little Big Inch” pipelines 
has spurred interest in the _ lines, 
according to WAA, with number of per- 
sons announcing their intention to sub- 
mit bids. No additional firm offers have 
been received since announcement of 
cut-off date, however. 


Compressor Stations Deal Okay 

WASHINGTON—Tennessee Gas and 
Transmission Co., Houston, has been au- 
thorized by FPC to purchase four com- 
pressor stations from RFC. Estimated cost 
is $6,607,550. The stations have an aggre- 
gate of 33,600 horsepower and are located 
in Mississippi, Tennessee and Kentucky. 
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Chicago Oil Men 
Frolic at Annual 
Golf Tournament 


NPN News Bureau 

CHICAGO — Members of Chicago Oil 
Men's Club and their guests locked 
business worries in their offices June 
13, and betook themselves to sunshine 
and golf at Rolling Green Country Club. 


One hundred and seventy-six attended 
the annual spring tournament and party, 
with a record number of 131 participat- 
ing in the golf. Average score of all of 
the players was 97, or about 10 strokes 
improvement over last year. 


First prize for low gross was won with 
an 83 by Melville C. Hill, for many years 
with Johnson Oil & Refining Co. The 
prize was a nylon robe. 


First guest prize for low gross score 
went to J. Stanley, who also had an 83. 
Prize of three wood clubs offered by 
Matt Jans, the club pro, was won by 
Frank E. Dolezal. Attendance prizes 


In photo at right Milville C. Hill (right) takes the Llue nylon 
robe with an 83. It was first low gross prize of Chicago Oil 
Men's Club golf tournament, held at Rolling Green Country 
Club on June 13, and is being presented by Phil R. Crippen. 
Chicago. Apex Motor Fuel Co., master of ceremonies 


Left to right in photo below are: M. R. Wiseman, Cleveland. 

Canton Refining Co.; C. L. Wedell, Canton, Canton Refining 

Co.; D. R. (Tiny) Forsberg, Chicago, Geo. Olson Co.; Henry 

Plane, Chicago, Johnson Oil & Refining Co.; Carl Heitzler. 
Cincinnati, Allied Oil Co. 


Being resuscitated by golf and sunshine are (left to right 

in photo at lower right): C. J. Woods, Chicago, Harry P. 

Dunn Co.; H. A. Steffen, Milwaukee, Socony-Vacuum; A. J. 

Burkhardt, Chicago, Sinclair; George Thacker, Chicago, 
Continental Can Co. 





were taken by George H. Donovan and 
E. M. Blott; door prizes by Dave Gustaf- 
son, C. E. Kelly and H. E. Cutner. Non- 
golfer prizes went to John M. Carson and 


E. R. Onr. 


Other prize winners under the Peoria 
system were: 


Karl F. Holdefer, M. R. Wiseman, 
M., G. Benedict, Charles Ephgrave, Thom- 
as Murray, F. W. Souerberry, E. G. 
Lang, C. W. Ephgrave, Jr., E. Dull, E. 
M. Blott, H. Honson, Henry G. Plane, 
M. Keim, B. Jaros, D. R. Forsberg, Holger 
Jansen, W. Robinson, E. J. Walters, 
Russell P, Baker, Charles J. Wood, Georg 
D. Daly, A. J. Gallaphan, H. B. Kirby, 
J. Getwood, W. Owens, J. Van Pelt, R. 
Hirth, E. Matkey, J. Kistner, C. L. Mit- 
chell, J. Reidy, H. Reynolds, F. Pasco, 
J. G. Pyke, B, Crandall, W. W. Askew, 
Julius Loeffler, F. E. Dolezal, Robert 
Jensen, R. J. Thompson, W. Kirkbride, 
Raymond Morrill, G. Keister, C. Jonswold, 
F. E. Malone, C. E. Kelly, J. T. 
McDowell, W. L. Barbon, F. A, Schaefer, 
A. Hendrikson, A. H. Eisler, George A. 
Bump, E. G. Youngberg, George N. 
Olson, Carl Heitzler. 


247 Attend Annual Outing 
Of Cincinnati Oil Club 


Special to NPN 

FT. MITCHELL, Ky.—Two hundred 
and forty-seven oil men, members of the 
Cincinnati Oil Club and their friends, 
forgot all industry problems for a day 
and a night at the Summit Hills Country 
Club here on June 20. 

The occasion was the annual picnic of 
Cincinnati Oil Club, one of the oldest oil 
clubs in the country. Attendance broke 
all records for these affairs, which 
brought oil executives from Kentucky, 
Ohio, Indiana and other states. 

Main attraction of the party was golf. 
But entertainment was provided to suit 
the taste of all comers. The club's swim- 
ming pool provided swimming for those 
so inclined. 

Those who preferred a bit of shooting 
were taken care of with darts and other 
devices. There were no spectacular 
golf scores chalked up, but J. Frank 
Feck, president of Feck Oil Corp., and 
chairman of the entertainment commit- 
tee, provided a sensation by appearing in 


varpie shorts. 
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SOLVENT - REFINED 
LUBRICATING OILS 


in 
Tank Cars for 


Domestic Consumption 


Drums for Export 


Product of 
The British-American Oil Co., Ltd. 


Toronto, Canada 


Address Inquiries to 


INDUSTRIAL RAW 
MATERIALS CORP. 


22 Wall Street New York 5, N. Y. 
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OILGRAM 


Oil Markets 





MIDWESTERN — Prices for all 
erades of gasoline were up 0.125c in 
the Midwest the third week of June 
and refiners generally reported 
against contracts. 

Quotations of most refiners were at 
ceiling levels as the week ended. Ethyl 
ranged from 6.625 to 6.75c, with two 
refiners at the low; regular-grade ranged 
from 5.875 to 6c, with four at the low 
and one quoting 5.9c. 

One refiner reported making 
open market” sales of gasoline at 6.625c 
for Ethyl, 5.875c for regular, but aside 
from this shipments were against con- 
tracts Another refiner, a consistent 
buyer for past two months, said he had 
unable to locate 
tion leaded gasoline at 
prices. 


heavy 


shipments 


“some 


been up-to-specifica- 


under ceiling 

Shortage of Ethyl gasoline threatened 
the midwest area, according to reports. 
Jobbers in the Rocky Mountain region 
reported low inventories. 

Marketers continued to report a 
market” for gasoline. Their 
quotations for Ethyl ranged from 6.375 
to 6.625c; for regular grade, from 5.625 
to 5.75c, FOB Group 3. Reports, mar- 
keters indicated independent re- 
finers were short of crude or were sell- 
ing to major companies at prices too 
high to permit marketers to operate at 
a profit. 


“dragging 


said, 


PRICES 


When OPA Quits Fooling With Oil Prices 


Whatever happens when the Government “decon- 


trols” oil prices, it will be important to you. 


i a “a. ee. ee ~ 


not try it? 


FRE 


Whether prices go up or go down, one thing is 
sure... They will change oftener and more suddenly. 


As a buyer or seller it is important that you know 
what the daily prices are—and what the trend is. . . 
prices can make or break a business. 


With OILGRAM PRICES on your desk every morn- 
ing, it’s easy to follow oil market prices 


(i n° iin 2 a. a .  ~ 


why 


Two week trial subscription, upon request. 
Please use your company letterhead. 


Write to: PLATT’S PRICE SERVICE, INC. 
1213 Wes? Third Street, Cleveland 13, Ohio 


Brief, accurate, daily reports to help busy 
executives make profitable decisions quickly 





CENTRAL 


this area 


MICHIGAN—Refiners in 
continued to report heavy 
withdrawals _ of from storage 
and prices firm the past week. Other 
products also wer? steady. 

Refiner 
line at Te, 


forced to 


gasoline 


offering regular-grade  gaso- 
Ethyl at 8c, said he was 
meet competition at thes: 
Excluding that area, 
he said he was quoting 0.25c higher. 
Quotations of other refiners ranged up 
to 8.25c for regular, 9.25c for Ethyl. 


prices in one area. 


Demand for kerosine continued spotty 
although late in the week one refiner 
reported “unusual” demand for _ this 
time of year. The 46-49 grav. grade 
was up 0.05c on the low at 6.3c with 
quotations reported 
ranging up to 6.5c. 

Refiners generally saw no relief in 
sight from. the heavy demand for resid- 
ual fuel oil. Most were of 
would even 
local strikes were settled. 


by some refiners 


opinion 
that demand increase as 


o cod ° 

MIDCONTINENT — Gasoline prices 
were up 0.125c in Oklahoma and Kan- 
sas the past week with several refiners 
in each state reporting advances in their 
quotations. As the week ended, quota- 
tions of Oklahoma refiners ranged from 
6.625 to 6.75c for 78-80 oct. Ethyl, 
5.875 to 6c for 73-75 oct. In Kansas, 
refiners’ quotations ranged from 7.125 
to 7.2c for Ethyl, 6.125 to 6.2c for 73- 
75 oct. and 5.25 to 5.5c for 60 oct. & 
below. 

Refiners generally reported continued 
strong demand for gasoline with inven- 
tories declining rapidly. Sales of all 
motor grades the first 20 days in June 
were estimated 15 to 20% higher than 
like period in May. 

Inter-refinery inquiries for gasoline 
were still in market, according to re- 
ports. A north Texas refiner, who said 
he had been unable to buy gasoline, re- 
ported borrowing 10,000 bbls. A Kan- 
sas refiner said he had been able to 
make arrangements 
whereby he received gasoline now in 
exchange for heating oils next fall. 

Total of 21 cars regular-grade gaso- 
line at 6c, and two cars Ethyl at 6.75c 
were reported sold open spot to midwest 
jobbers by Oklahoma refiners. Sale of 30 
cars regular-grade at 5.875c and five 
cars Ethyl at 6.625c for shipment over 
balance of June to another refiner, part- 
ly in buyer’s cars, also was reported 
by an Oklahoma refiner. 

Grade 26-70 natural gasoline prices 
remained unchanged with sellers quot- 
ing 3.25c, FOB Group 3, and 2.75c, 
FOB Breckenridge. 

° ° ° 


GULF COAST — Open market trad- 
ing and inquiry for gasoline were active 
at the Gulf the past week. Supplies of 
regular-grade were still closely held. 
Ethyl gasoline was said to be offered 
readily and several sales were reported. 

Ethyl barge lots, south 


some exchange 


gasoline in 


NATIONAL PETROLEUM NEWS 


vein iia 











and 


on 

000 
that 
app 
tool 
5.7¢ 
bar: 
bbl: 
CTa 


lifti 


da 


m 


ot 








and west of New Orleans, was off 0.25c 


WESTERN PENNA. — Demand fer 


terest in open market although no open 


on the low with sale reperted of 100,- most products remained heavy during spot sales were reported. Indicative of! 
000 bbls. at 6.25c. Indications were the past week, according to reports this trend was report that some large 
that price was shaded for size of sale from Western Penna. refiners. There companies, said to be short of gasoline, 
approaching cargo lot. Same buyer’ was some slackening in call for kero- had entered open market at New York 
took 160,000 bbls. of regular-grade at sine, and quotations of 6.5c by Brad- as buyers. 

5.75¢ for July barge delivery. Another ford-Warren district refiner and 6.75c Advance in gasoline quotations to 
barge-lot sale was reported cf 35,000 by one refiner in lower field were off 7.25¢ for regular-grade at Norfolk, Wil- 


bbls., half Ethyl at 6.5c and half regular- 


from lows the second week of June by 


mington, Charleston, Savannah, Jackson- 


: grade at 5.75c, to a jobber for July 0.05c and 0.175c, respectively. Prices \jJle and Tampa was reported late in 
; lifting. for all other products remained un- the week by one large supplier who also 
; Late in the week, sale of full cargo of | changed. posted price of 6.25c at New Orleans. 


Ethyl (78.5 oct. ASTM, 79.5 research) Gasoline shipments against contracts These prices were 0.15c¢ over previous 
‘ at 6.25c was disclosed, while a part continued heavy. Industrial demand for high at Norfolk, 0.2c at Charleston, and 
' igo of 35.000 bbls. of Ethyl to test fuel oil was reported easing by some 0.25c at New Orleans. Price range at 
78.5 oct. ASTM, 87.5 research, brought — refiners whose industrial users were now other points was not affected. No changes 





6.75c. Generally speaking, buyers were able to reconvert to coal with the coal were reported by other suppliers and for 
favoring gasoline with at least a five- strike settled. However, other sup- all other products remained unchanged. 
point “jump” from ASTM to research pliers reported no slackening in in- In the New York, Philadelphia, Balti- 
octane rating; most of the available sup- dustrial demand. 


ply was “low jump” material. 
Two cargoes of regular-grade gasoline 
ASTM, 78 oct. research) sold 


the week “market-date-of- 


76 oct. 


late in on 


Easing of kerosine demand was termed 
“not at all disturbing” by most refiners 
who indicated that continued off-season 
call was due in part to tight supply of 


more areas price of regular-grade gaso- 
line was reported firm at low of 6.9c 
for tank car lots and 6.8c for barge lots 
for material meeting summer specifica- 
tions. However, some sources indicated 


lifting” basis; one cargo is for last-half- No, 1 and No. 2 fuel. Two Bradford- that these prices might be shaded on 
of-July lifting, the other for July 25/Aug. Warren district refiners _ still quoted high vapor pressure material. 


5 lifting 

Kerosine and No. 2 fuel were scrace 
with “any number of the 
market,” according to one source. Inter- 


buyers in 


6.55c for kerosine, and 7 lower field re- 

finers continued to quote 6.925c. 
Lubes, petrolatums, and wax remain- 

ed “very tight”, according to reports, and 


Off-season demand for kerosine and 
light fuel was exceeding expectations ot 
some suppliers, and most of them said 


they were unwilling to make forward 


7 - : 4 = . __. be ss “ ra prices were firm with most refiners sold Gommitments on basis of current prices. 
a ee ae up for months. Jobbers, in the market for kerosine and 
pice reported. Sale of 100,000 bbls. of ° ° ° No. 2 fuel for July shipment, were be- 
13 d.i. gas oil for mid-July lifting also die 


ing quoted prices on “market-price-date- 





was disclosed; basis was market price ATLANTIC COAST — Fair to good he s ‘ . 

' ite ‘ Q . of-shipment basis only, it Was said. 
date of sale plus 0.125c¢ per gal. for demand for gasoline was reported by 

each 5c per bbl. advance that might be _ refiners at most Atlantic Seaboard points There was no relief in tight supply 
made in East Texas crude prior to date during week ended June 21. Contract of heavy fuels, which were practically 
of lifting. shipments were in good volume with ‘impossible to obtain in the open market, 

Heavy fuels continued critically scarce. some suppliers hinting at revived in- according to reports. 

Summary of Daily Gasoline Prices (June 17 to June 24) 
U. S. Motor (ASTM octane Monday Friday Thursday Wednesday Tuesday 

78-80 octane Ethy): June 24 June 2! June 20 June 19 June 18 
EE NEE CR Re en re ner 6.625-6.75 6.625-6.75 6.625-6.75 6 .625-6.75 6625-6 75 
Mid-Western (Group 3 bnsis:............ 6.625-6.75 6.625-6.75 6.625-6.75 6.625-6.75 6625-6 75 
N. Tex. (For shpt. to Tex. & N. M. dest’ns.) 7 7 7 7 4 
W. Tex. (For shpt. te Tex. & N. M. dest’ns.) 7 7 z > ~ 
ey =e ON eee 7 7 7 ; ‘ 

73-75 octane: —" 
NS ca cohen sides Xp ws ere 5 .875-6 5. 875-6 5 875-6 5. 875-6 5 .B75-6 
Mid-Western (Group 3 basis)....... ear 5. 875-6 5°. 875-6 5 8-6 5. 8-6 5.8 
N. Tex. (For shpt. to Tex. & N. M. dest’rs.) 6 6 6 6 6 
W. Tex. (For shpt. to Tex. & N. M. dest’ns.) 6 6 6 6 6 
eS eS eee ee 6 6 6 6 6 

63-66 octane: 

I Cra te ee ie ee ote ae 5.5(1) 5.5(1) 5.5(1) 5.5(1) 5. 5(1) 
Mid-Western (Group 3 basis)............ 5.5(1) 5.5(1) 5.375(1) 5. 375(1) 5. 375(1) 
N. Tex. (For shpt. to Tex. & N. M. dest’ns ) 5 .625(1) 5 .625(1) 5.625(1) 5.625(1) 5 .625(1) 
W. Tex. (For shpt. to Tex. & N. M. dest’ns.) 5 .625(2) 5 .625(2) 5 .625(2) 5.625(2) 5 .625(2) 
ee ee ere ae . 

60 octane & below: - 
ee nk ai ns wi isa uanlbe ak a 5.125-5.25 5.125-5.25 5 .125-5 .25 5.125-5.25 5.125-5 25 
Mid-Western (Group 3 basis)............ 5 .125-5 .25 5.125-5 25 § 125-5 .25 5.125-5.25 5.125-5.25 
N. Tex. (For shpt. to Tex. & N. M. dest'ns.) §.2-5.25 5.2-5.25 §.2-5.25 5 .2-5.25 5.2-5.25 
W. Tex. (For shpt. to Tex. & N. M. dest’ns.) 3.25 5.25 5.25 9.25 5.25 
ee arr 5.25 5.25 5.25 5.25 5.25 

Motor Gasoline, 78-80 oct. (Ethyl) 
LB OS era (2)7.9-8 .95(1) (2)7.9-8.95(1) (2)7.9-8.95(1) (2)7.9-8.95(1) 2)7.9-8.95(1) 
New York harbor, barges................ (2)7.8-7.9(2) (2)7.8-7.9(2) (2)7.8-7.9(1) (2)7.8-7 .9(1) (2)7.8-7.9(1) 
| Gap EN (2)7.9-8.95(1) (2)7.9-8 .95(1) (2)7.9-8.95(1 (2)7.9-8 .95(1) 2)7.9-8 .95(1) 
Philadelphia, barges.........-.......... (2)7.8-7.9(1) (2)7.8-7.9(1) (2)7.8-7 .9(1) (2)7 .8-7.9(1) 2)7.8-7 .9(1) 
la SR SE Se aT (2)7.9-8.7(1) (2)7.9-8.7(1) (2)7.9-8.7(1) (2)7.9-8.7(1) 2)7.9-8.7(1) 
OR Ge 5 ks comeneceuascs (2)7.8-7.9(2) (2)7.8-7.9(2) 2)7.8-7.9(1) (2)7.8-7.9(1) (2)7.8-7.9(1) 

Motor Gasoline, 74-77 oct. 
PEO WON MINED cas sso ss cseedes cesee (2)6.9-8(1) 2)6.9-8(1) (2)6.9-8(1) (2)6.9-8(1) (2)6.9-8(1) 
New York harbor, barges................ (2)6.8-7.6(1) (2)6.8-7.6(1) (2)6.8-7.6(1) (2)6.8-7.6(1) (2)6.8-7.6(1) 
ate ele nin. nl ence ta Bee (2)6.9-7.7(5) (2)6.9-7.7(5) (2)6.9-7.7(5) (2)6.9-7.7(5) 2)6.9-7 .7(5) 
i, [Ns sass <i ddewenineaiaa (2)6.8-6.9(1) (2)6.8-6.9(1) (2)6.8-6.9(4) (2)6.8-6.9(1) (2)6.8-6.9(1) 
NESE eae ano (2)6.9-7.45(5) (2)6.9-7 .45(5 (2)6.9-7 .45(5) (2)6.9-7 .45(5 (2)6.9-7 .45(5 
EE Ee ee ene (2)6.8-6.9(2) (2)6.8-6.9(2) (2)6.8-6.9(1) (2)6.8-6.9(1) 2)6.8-6.9(1 

Motor Gasoline: 

Western Penna. Bradford-Warren: 
74 Oct. er ee ee ee eee (1)7.25-7.5(1) 1)7.25-7.5(1 7.25-7 .5(2 7.25-7 .5(2 7.25-7 .5(2 

Western Penna. Other Districts: 
| | SRE is Te ee 3)7-7.25(5) (3)7-7.25(5) 7-7.25 7-77.25 7-77.25 

NOTE: Gasoline prices are as reported in each day’s Platt’s OILGRAM Daily Oil Price Service. Figures shown in parentheses with Atlantic Coast 
& Western Penna. prices indicate number of companies at the high and at the low: figures shown in parentheses with other prices in this 
summary indicate number of companies quoting when less than three are quoting. 

JUNE 26, 1946 51 








OIL 


PRICE SECTION 
* 


At Refineries and 
Terminals and by 






Tank Wagon 


OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 


Prices herewith are reproduced from Platt’s | 


sentatives in all NPN-OILGRAM offices devote | 


their time exclusively to reporting oil indus- 
try prices everywhere. 

Prices shown are actual sales prices, or quo- 
tations meaning sellers’ general offers or posted 
prices; for current sales and shipment; for the 
business day or period stated; except Tank 

agon prices, prices are for bulk lots such as 
tank car and motor transport; barge or tanker 
cargo lot prices are identified; FOB refineries 
or terminals; in cents per gal. except where 
shown in bbls. of 42 gals.; ex all fees and 
taxes; for crude oil and its products lawfully 
produced and transported; reported as received 
by OILGRAM and National Petroleum News 
but not guaranteed; for subscribers’ private use 
only and not for resale or distribution or publi- 
cation. For further details of price conditions 
apply to any NPN-OILGRAM office or see back 
of any OILGRAM Price Service invoice. 


For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address Platt’s Price 
Service, Inc., 1218 W. 3rd St., Cleveland (13), 
Ohio. Annual subscription rate payable in ad- 
vance $100 per year train mail and $112.50 
per year air mail. 


H U. S. Motor 
Gasoline ASTM) octane 
except where otherwise 





Effect 


Prices in 


OKLAHOMA 


June 24 June 17 


78-80 oct. Ethyl 6.625-6.75 6.5-6.75 
73-75 oct.... 5. 875-6 >. 75-6 
63-66 oct....... 5.5(1) 5.5(1 

60 oct. & below. 5.125-5.25 5.125-5.25 


MID-WESTERN 


(Group 3 basis 


78-80 oct. Ethyl 6.625-6.75 6.5-6.75 
73-75 oct....... 5.875-6 5. 75-6 
60 oct. & below >.o(n) 9. d70(1 
60 oct. & below. = 5.125-5.25 9-5.25 
N. TEX. (For shpt. to Tex. & N. M. dest’ns 
78-80 oct. Ethyl 7 rs 
13-23 OCb.cccee. © 6 
63-66 oct.......  5.625(1) 5 .625(1 
60 oct. & below. 5 2-5.25 §.2-5.25 
W. TEX. (For shpt. to Tex. & N. M. dest’ns 
78-80 oct. Ethyl 7 7 
73-75 oct... rigs: 6 
63-66 oct... - §,625(2 >. @25(2 
60 oct. & below >.29 ;. 20 
E. TEX. (Truck Tnspt.) 
78-80 oct... ..... 7 ‘ 
40°69 O88... .6c00 © 6 
60 oct. & below §.25 5.25 


CENT. W. TEX. 


78-80 oct. 71 7(1 
73-75 oct. 6(1) 611 
60 oct. & below §.25(1) >.20(1 


KANSAS (For Kansas destinations only 
78-80 oct. Ethyl 7.2-7.25 7-7.2 
73-75 oct.... 6.2-6.3 6-6.2 
63-66 oct. 5.6.1 
60 oct. & below §.25-8.5 5.2-5 

ARK. (For shipment to Ark. & La.) 
78-80 oct. Ethyl 7(1 71 
73-195 GOb.. veces x1) 6.1 
60 oct. & below 
unleaded. . 5.25(1 5. 25(1 

WESTERN PENNA. 

Bradford-Warren: 

74 oct (1)7.25-7 .5(1 7.25-7.5(2 

Other districts: 

Serre (3) 7-7 .25(5) 7-27.25 


} 








Prices in Effect June 24 June 17 
CENTRAL MICHIGAN (FOB Central Mich. | 
refinery group basis; for shpt. within Mich.; shpts. | 
may originate at plants outside Central group 

U.S. Motor: 


78-80 oct... . 8-9 .25 8-9 25 
73-75 oct . 8.25 7-8 .25 
Str. run gasoline, | 
excluding De- 
troit shpt..... 5-6 5-6 
OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 


disturbances. 


73-75 oct 8 8 
CALIFORNIA 
80-82 oct. (Ethyl 8-8.5 8-8.5 
74-75 oct... cam 7-7.5 7-7.5 
Kerosine, Gas & Fuel Oils 
OKLAHOMA 
41-43 grav. w.w. 4.875 4.875 
42-44 grav. w.w. 5 5 
Range Oil ‘.6 A.5 

o. 1 p.w 4 375 4.375 
No. 1 straw 4.25(1) 4.25(1) 
No. 2 straw 4.125 4.125 
No. 3 fuel 2 4 
No. 6 fuel $1.11-$1.18 $1.11-$1.18 
14-16 fuel . $1.18) $1.18(1) 
MID-WESTERN (Group 3 basis 
11-43 grav. w.w. 4.875 4.75-4 875 
42-44 grav. w.w. 5 4.875-5 
Range Oil........ 4.5 4.5 
No. 1 p.w 4.375 4.375 
No, 2 straw 4.125 4.125 
aie x ak be ere 1 4 
No. 6 $1.11-$1.18 $1.11-$1.18 
NM. Tez. For shpt. to Tex. & N. M. dest'ns 
41-43 grav. w.w. 4.875 4.875 
42-44 grav. w.w. 5(1 5(1 
No. 1 p.w 4.375(2 4.375(2 
58 D.!I 4.5501 4.55(1 
No. 6 fuel $1.18(2 $1.18(2 
W. TEX. (For shpt. to Tex. & N. M. dest’ns.) 
No. 2 straw $.125(1 4.125(1) 
No. 6 fuel $1.18] $L.1801 
F. TEX. (Truck trnspt. 
41-43 grav. w.w... 4.875 1.875 
lractor fuel 4.875-5 4.875-5 
Range oil 
No. | p.w. 
15 Cet. Diesel 4.25(1 4.25(1 
No. 2 straw 
58 D.1. & above 4.5-4.75(2 4.5-4.75(2 
No. 6 fuel ; $1.18 $1.18 
U.G.1. gas oil 3.501 3.5(1) 


KANSAS 
42-44 grav 
No. 1 p.w 
No. 6 fuel 


ww 


ARK. 
12-44 w.w 
No. 2 
No. 3 fuel 
Tractor fuel 
Diesel fuel 52 & 
below 
Diesel fuel 58 & 


above 


kero 


3, k20-O.2 5 
f { 


| 
$1.23 $1 


WESTERN PENNA. 


Bradford-Warren: 


5 grav. W.W 
a2 * 
No.3 ” 


36-40 gravity. 


Other districts 


5 grav. w.w 
iT grav. w.w 
No. | fuel 
No, 2 

No. 3 


36-10 grav 


5(1 5 
4.12501 4 
1 1 
5.5(1) 5 
o(1) 1 
4.75(1) 4 
l 6 6 55 2 6 
6.25(1) 6 
6.25(1) 6 
6.25(2 6 
(1)6.75-6.925(7) 6 
7.05(1) 7 
1)6.675-6.925(2 6 
1)6.25-6 .375(7 
16. 25-6. 375(2 
1)5.75-6.375(8 


For Kansas destinations only). 


125-5 .2 
6 
92 


For shipment to Ark. and La.) 


wearer 
tom DS 


totes 


925 
05(1) 
675-6 925 














Prices in Effect June 24 June 17 
CENTRAL MICHIGAN (FOB Central Mich. 
refinery group basis for shpt. within Mich.; shpts 
may originate at plants outside Central group.) 


44-46 kerosine ... 6.25(1 6.2511 
16-49 gravity w.w. 6.3-6.5 6.3-6.5 
P.W. Distillate... 6 6 

No. 2 light straw. 5.75(1 5.75(1 
No.3 gasoil,Straw 5.5 5.5 
U.G.1,. gas oil..... 5 3 


Fuel Oils 


300-500 Vis.... 4 64 4.64 
100-300 Vis.... 5 5 
OHIO (S. O. Ohio quotations for statewide 
delivery) 
See 75 7.5 
CALIFORNIA 
40-43 grav. w.w... 
San Joaquin Valley: 
Heavy fuel..... $1.25 $1 25 
Light fuel...... $1.35 $1.35 
Diesel fuel..... 4.75 4.75 
Stove dist...... 5.75 5.75 
Los Angeles: 
Ileavy fuel..... $1.25 $1.25 
Light fuel...... $1.35 $1.35 
Diesel fuel..... 4-4.75 4-4 75 
Stove dist...... 5.75 5.75% 
San Francisco: 
Heavy Fuel $i 30 $1.30 
Light fuel...... $1.40 $1.40 
Diesel fuel: .... 5.25 5.25 
Stove dist...... 6.25 6.25 


NOTE: All above heavy fuels meet Pacific speci 
fication 400; light fuel, spec. 300; Diesel fuels, 
spec. 200; and stove distillute, spec. 100 
Lubricating Oils 
Prices in Effect 
WESTERN PENNA 

Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 
col. Vis. at 70° F. 


June 24 June 17 


Viscous Neutrals—No. 3 


200 Vis. (180 at 100 420-425 fl. 
ae 3801 38(1 
10 p.t 37(1 37(1 
oy) Seer 3611) 3601 
25 p.t 1)28-33(5 28-33 

150 Vis. (143 at 100°) 400-405 fl. 
LS ae 3661 36/1) 
10 p.t . 351 35(1 
15 p.t : 3401 3t1 
25 p.t 26-3115 26-31 


NOTE: Limited quantity neutrals available to 
regular trade 


Cylinder Stocks: 


Brt. stk., 145-155 vis. al 210°, 540-550 fl., No. & 
col 
10 p.t.... . 30.501 30.501 
cf > sare 29.541 29 .5(1 
Zo @.t. , 25(4 25 
600 S.R. filterable = 15(4 15 
650 S.R... ee 15.5(4 15.5 
600 fl 16(4 16 
630 fl oe 17(4 17 
MID-CONTINENT F. o. b. Tulsa 


Neutral Oils 
Pale Oils: 


Vis. al 100° F. 0 lo 10 P.P. 


Vis. Color 
60-85—No. 2..... 7.5-8 7.5-8 
86-110—No. 2 8-8.5(2&a 8-8.5(2 
150—No. 3 12-13 12-13 
180—No. 3.. 12.5-15 12.5-15 
200—No. 3.. 13-15 13-15 
250—No. 3 15-16.5 15-16.5 
280—No. 3 16-1 16-17 
300—No. 3. 17 .5-18(2 17.5-18(2 
Red Oils: 
180 (i See 12(1 12(1 
200—No. 5...... 12.5(1 12 Sl 
3:00—No. 5 ccs 16.5-17.5(2 16.5-17.5(2 
Bright Stock— Vis. ai 210 
200 Vis. D sos: eee 27(1 
150-160 Vis. D: 

0 to 10 p.p. 23 23 

10 to 25 p.p. 22 .5-23 22 .5-23 
25 to 40 p.p.... 23(1 23(1 
150-160 Vis. E. 22(1 22(1 
120 Vis. D: 

0 to 10 p.p 22(2 22(2 
600 S.R. Dark 

Green. .... 8.501 8.5(1 
600 S.R. Olive 

Green 10-11/2) 10-11/2) 


a Effective June 
NPN of June 12 & 19 
SOUTH TEXAS Neutral Oils 
Pale Oils (Vis. al 100° F. 


shown inaccurately in 


Vis. Color 

190 No. 14-2... 6.5 6.5 
296 MO. S-B...<. 8.95 8.75 
300 No. 2-3..... 9.25 9.25 
500 No. 24-3%.. 10 10 

750 No. 3-4.... 10.25 10.25 
1200 No. 3-4..... 10.375 10.375 
2000 No. 4 ita Se 10.5 


(Continued on next page 





NOTE—Parenthetical figures after prices indicate number of companies quoting when less than 
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three companies are quoting 


News 


NATIONAL PETROLEUM 














ee ee a 















Co 
mmerc 
al or consumer 
Mhril 
tane 


ne y uv car, lank wiqo dealer 
I o— ° 7 
R f ! ' n inued I r ple , 
? 
onk and service station prices jor 
T ’ ° fi bd H MB 
lumbl 
(3rd < rade) 























h ne ee ie 
s R in Effect j 
ed Oils: June 24 j 
: June 17 
00 Sg es 6.5 
300 Ne 3 8 5(2 6.5(2) Wa gasoline do 
e . » oe. « — oa ares n cane 
oe <6... .. 9.25 °. gon a : thev do gy lide OIL UR 
1350 Re ce * 10.25 10 Pri — ~ gg ar gga 
_ No. 5-6 -- 10.25 a rices bent ag general eon MR W ank Re- *T Gane 
2000 No. 5-6 ‘ 10.375 10.25 tasoline tares Jootnole. Dallas. T agon tail W ank Re- li >= 
CHICAGO se 10.5 10.375 ser parale column, town in Ft. adh #7 8 i. 2 agon tail To. 
Neutral oll From Mid-C 3 10.5 inditonted i ed federai, and t include Houston %, ex.47.5 10 2 *6 5 85 — 
> s vis. al 100° F ontinent p.l als in footrol also city and stale ares; Sa » Pex.. 8.5 5 *6.5 4 9.5 
de Pale Oils: F. Ot p.l. crude) so do nol ales. Keros ad county ¢ “ach an Ant., Te 4 12.5 oe 8.5 ee 
a ee 0 10 p.p e). | are ind include tax sine lank tares as “Cc pk sae ee ee 2 
Vis. Col . pe ool dicaled in fi - : herasine te wagon prices ' Consumer t.w _&6.8 75 0 5 5 5 
60-85 N og 1946. in footnotes. ouineten. Sesie dine rere levied than dealer t ing = Po ae le 5 5.5 
86-100 Ni . 9.501 al their ~~ od by jon oe prices in a are ‘Ww. prices shown 3B aid gal. higher 
150—No. 3 0. 2. 9 75( 1 95 caleestinn. headquarters yo oes mark fe a x red 24, «. 
180- No. Ge l 3 9c 9.75 ces, bul } om panes ‘inn Kerost 
9, .3 25(1 2 subjecl to | Dallas. T *Tank erosine 
209—No.3.... 14 TY 13.25(1) wd Ft as, Tex nk Wagor 
c 0 Doves “4 t. W om ja au ‘“ a Retai 
250—No. 3 14 14(1) I orth, Tex 7 § ail 
Red O teeeee 15 14( ATLA Atlanti fouston, T ie sees + 10.5 
ils: o(1 4(1) NTI antic Whi : Sx y o ACK... 7.5 2 
188- No. 5 5. " 15(1) siete c ee ee a, page yr Tex! 8.5 + 5 
200—No. 5 sige 1) ts ommer Glee o all ck 7.5 5 
250— No. See 1401 14(1) etal as Gen ' asses of deale 10.5 
280—No. 5 151 14(1) , “ oe & a Kere- rs & consume 
ene 1601 15(1) Philadelphia, Pa... 8. TW. Taxes Tew 7 
“ L¢ 16( sburgh.|...... 8.7 ‘ -W. 
ena Meny ous oils, 98 “ ret) * Hentown pee 9.5 10 . 5.5 11.25 Canada 
> > te e eee eee « = « pi) 
to 30 p.p., oo ~ 110 ag ee quoted 0.5¢ Scranton... .. Balls 0 5 * 5 5 5 + ° P re -ES OF I 
Unfilte -_ ower. = viscous oils, 15 Altoon a ae ek @ e 0 ~ her .6 er Iunpe MPEI 
wad & , 15 a.. ys 5.§ perial ( MAL 
140. ed Steam Refined (Vi . . -mporium Cea cicde a 9 Ps = 5 5 7 : zallon, which is ot LTD. 
160... invede Seen iscosity at 210°) a Beecseces Be 3.3 IL.6 IMPERIA Seems Medial S. Gallons 
Beprsassetsessen= a 11.5(1) ee an a < i 5.5 11.6 OIL “ (Regulor rod 
; Bright stock 13.501 12.5(1) Wilh. WIRE... ss 9.5 10 5.5 11.¢ " rrade) 
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30 to 40 PP. * 53° 5(1 24(1) Boston, Maz Del. 4 7 ar 11.6 olan Sat. a e il bg 
E filtered. c 21.5(1 23.5(1) Springtield, M. sees e: : : . << : 6 Winnipeg : — 2, 2. 11 18 
Stock yl. 21.5(1) Vorcester _ ' ; 10 4.5 I Regina, Sask an... 20.0 10 23 5 
Nc f 15.5(1 Fall River. — ae 6 45 Saskatoc 1 195 10 =s.9 
ate: Se inet 7 $= Hartt ass... ce 19.3 ae Ed on, Sask.. ae 4 11 22 
ly add 0.25 tain prices deli rie~ N ford, Conr . 9.8 4.5 cdmonton, Alt 22.3 21.5 
> per gal. s delivered in Chica ote Have on, Cc = +e eee 10.4 4s Calgary Alta a.. 2.4 + 24 ; 
ahicago rovidence mn. hak ~ ty 4.5 anomver, 8. C.. 17.5 ) °° 
tel Raat, SR meee Ee He 
Group 3 & ral Gasoline Camden, Ned. .022 1. os as 8 St.John, N.B.... . 1 24 
freight Bs = ckenridge price Sera N.J ; o* 92 4 2 9 a ax, N.S... : 16 13 17.5 
nate in any Mi Cot below. Shipem to blenders on Bs altimore. Md... ; os 4 5 ; Includes 3¢ Federal 13 9 
FOB GR d-Continent n ments may ¢ Hage d ; -° 9 55 ee 9 +To divi . ral, and Provinci 
>ROUP : ranufact ‘ wigi- agerstown, R 4 5.5 « vided & “te vincial taxe 
Grade-26 - P 3 uring district.) eee, ‘ _ oi = ~4 5.5 : : undivided dealers Axes 
; 3.2518 ming ease a 
FOB BRECKENI — 4 25(S deren. og ? anne oe «6,93 
srade 26-70.... tIDGE 25(Sale) Jacks tet? Ga 7 . 9 8 7.5 11.3 
CALIFOI 2 75(Or sonville, Fl: sdb aa 95 soo 10.9 | 
IN Juote 97- = o> 7 § 
to basin -_ FOB plants i 2.75(Quotes) ; 9.5 8 4 *10.1 SOCONY Socony Mobil 
21-21.9 pound s in Los Angel Mineral Spiri ; am. | VACUUM (Regular € oy 
fc nd vapor pre es Phi il Spirits ! Co zrade) 
w blending ere i hiladelphia, P r.W.t ‘ae pen Undiv G 
71-4.83(1 meena. Ps a . Wai, N a ga 7a80- 
) 4.71- = Pi er, Pa il ew Y T.W. E Ir. li 
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; phthas and Sol :# 13.5 Manhattan& Bronx. 8.9 san 
VOR «.0 hb d * ° 
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Cle dard solvent és FUE Albany, N. vy. sees Ae 8 5 »4 «55 
seat” iamieiietlae. 6.5-6.625 A =e EL OILS—T Bingh ee a? 9 —o 
M M.&P. n eiahe 7.125 6.5-6.625 a Da 1 o S rw. aa N. Y. 9 ‘ 9°? 5.5 
lineral — um 7 125 “i lentown, P > o.5 3 5 —s . + y 3 5.5 
al s 7 > 7.126 lent _P: g § J ol a” Se 10.3 . @ 
wig LI SEAN fey ee yg | ements 88 33 
acquer dilue 7 1-7.12 > 6 1-6.125 Springtield, Mz 0] — 7 ere Platt: = Oe = 9.7 5.5 
Benzol Is at 7.375-8 125 ES 125 Worcester rng 8.4 : soils ee as Maes s 9 9.4 §.5 
WEST 1ent 7 875 7 875-8] = Hartford C ass 6.4 tee Ss rester, N. Y 8 10.2 5.5 
STERN PEN 75-8.625 7 875 125 , Conn a oe ee yracuse, N. Y ve 96 3 5 5 
a Disipiste INNA. 7.875-8 625 *Does not incl $.2 8.2 ° an Bridgeport Co toows 9 3 Ie 1 5 5 
! ntreated naphtt a +Mineral Spi lude le Georgia k eR eons met seg ~ 4 8 5 5 
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7.55 6.8 N. M.... e, iio 7.5 4 ing 5 9.3 
90 pe a +o 7 gs & a 4 
7.55 Roswell, N_N -° 10.5 ak 17.5 Cnnene - ° 8.3 24 
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Snow ata ess ., carloads; tank cars = City 7.75 6 73 5.5 “ . Jementown - 4 h 9 ~ 4 z 7 4 02 
aly White . a 6.5-7.5 , T a : Y, ae 9 85 Pp . ernon 6 6 -* 9 , Ps 9 - 
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) ‘ffective M alers New H: ».S 6 8 a 
arch 26 oa 6.3 9.3 8.5 6.4 oo 
Bangor ; S $3 5.4 8.2 
P ee 5.9 8 
ortlond... 6.5. ¢ 3 6.4 "7 
v2 5.8 a 6.4 8.1 
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Tank Wagon Prices— Continued 


Mobil- Mobil- 
Kero- fuel ne 
sine Diesel Fuel 
Yard T.W. T.C. T.W. Yard T.W 
Mass.: 
Boston.... 6.8 9.6 5.8 8.3 6.2 8.1 
N. H.: 
Concord ye ee ys a $6. 73 9.1 
Lancaster... 8.5 10.8 ica ao 82 o0.8 
Manchester 7.5 10.1 ed 93 7.0 8.8 
M.. Bs: 
Providence. 6.8 9.3 5.8 83 6.2 8.1 
Vermont: 
Burlington. 7.1 9.4 65 8.8 6.5 8.2 
Ratland... 7.3 %.6 9.0 64 8.5 


tDoes not inciude 1% city vere tax applicable 
to price of gasoline (ex tax). 

+Ih steel barrels. 

Discounts: Diesel—-On t.w. deliveries, 0.5c for 
at least 400 gals.; 1c for full tank truck. 


—CHEVRON— 

Av. Gaso- Kero- 
(Regular) 80 line sine 
T.T. Retail T.T. Taxes T.T. 





Sap Francisco, 
Cal 


er 0 14 13.5 4.5 12.25 
Los Angeles, 

- Fee e > 23.5 13 4.5 10.75 
Fresno, Cal.. 11 15 14.5 4.5 13.25 
Phoenix, Ariz.. 12 16 3.5. 6.5 13.25 
Reno, Nev. via ae 16 S.5 5.5 14.25 
Portland, Ore.. 10.5 14.5 14 6.5 14.25 
Seattle, Wash.. 10.5 14.5 14 6.5 14.25 
Spokane, Wash. 12.5 16.5 16 6.5 17.25 
Tacoma, Wash. 10.5 14.5 14 6.5 14.25 

5 1.2 17 ce 17 


Boise, Idaho... 13. 

Resale and Commercial Gasoline —Tank car 
deliveries of Chevron Aviation 80, unleaded, and 
Chevron Gasoline .25c per gallon below posted 
net tank truck price. Pearl Oil (The Standard 
Kerosine):—Tank car deliveries 3c below posted 
tank truck price. 


Red Crown (Reg Grade) 
Blue Crown (3rd Grade) 
Red Red Blue 
Cr’n. Cr’n. Cr‘n. Gaso- Kero- 
Cons. Dir. Dir. line sine 


T.W. T.W. T.W. *Taxes T.W 











Chicago, Ill... .. 11.9 9.9 9:2 3: 323.3 
Decatur, Ill...... 11.6 9.6 8.7 $5 10.8 
Joiet, 18........ 11.9 10.3 9.2 5 41.1 
Peoria, Ill....... 11.7 9.9 9.7 1.5 10.9 
Indianapolis, Ind. 11.6 10.1 5.5 10.6 
Evansville, Ind 11.4 9.9 3.6 5.5 10.4 
South Bend, Ind. 12.0 10.5 10.0 5.5 11.0 
Detroit, Mich 11.4 9.9 3 0.3 
Grand Rapids, 

MK Sclk css Se OD 4.5 10.4 
Saginaw, Mich... 11.4 9.9 1.5 10.4 
Green Bay, Wisc. 12.2 10.7 10.2 5.5 11.4 
Milwaukee, Wis.. 12.1 10.6 10.1 2.5 11.3 
La Crosse, Wis 11.9 10.4 9.9 3S 4.3 
Minneapolis - St. 

See 11.9 10.4 9.9 5:5 2.2 
Duluth, Minn 12.2 10.7 > 3.4 
Mankato, Minn.. 11.9 10.4 9.9 5.8 32.3 
Des Moines, la. 11.4 9.9 9.4 »5 10.6 
Mason City, Ia... 11.7 10.2 9.7 5.5 10.9 
St. Lou 11.0 9.5 9.3 15 10.6 
Kansas 11.0 9.5 8.6 1.5 10.2 
7 Joseph, \ Mo 11.0 9.5 15 10.4 

Fargo oes) ee one 10.9 29 12.1 
Huron, S. D 12.3 10.8 10.3 5.5 11.5 
Wichita, Kans... 9.8 8.8 1.3 5.5 9.5 
Omaha, Neb 11.4 9.6 9 4 6.5 10.6 

Stanavo Ethyl Aviation Number 73 
Cons. T.W. Taxes 
Detroit, Mich. 16.0 .5 
Fargo, N. D 15.4 5.5 
Huron, S. D 14.8 5 
Indianapolis, Ind. . . 14.5 5 
hansas City, Mo i3.s 1.5 
Oleum V.M. & P. Stani- 
Spirits Naphtha = sol *Taxes 


Prices are base prices before discount 


Chicago... 135 13.8 12.8 ‘5 
Detrot 15.8 15 16.3 15 
Mo 13.3 14.3 13.8 1.5 
St. pte Mo. 13.7 14.7 i3.2 l 
Milwaukee. 14.4 15.4 14.9 ) 
Minnep'ls 14.2 15.2 13.5 } 


Fuel Oils T.W. 
Chicago 


Standard Stanolex 
Heater Oil Furnace Oil 
Cl ee —— 9.8 9 
100-149 gals.......... 3.8 8.3 
150 gals. & over... . 8.3 
150-399 gals... .. 8.3 
40% gals. & over 7.8 
Stanolex Stanolex 
Fuel A Fuel C 
it ECTS 7.0 6.2 
750 wb. . & over. 6.25 ». 45 
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Stanolex Furnace Oil 


Other Points 100 gals. 
1-99 gals. & over 
Indianapolis ..... 9.5 85 
ME. Sa tanh oces6s,5 9.2 8.2 
Milwaukee........... 9.5 8.5 
gn koeese cus 9.3 8.3 
a eee 8.9 ie 
Kaz UN as dea adam 8.6 x iP 


*Taxes: In gasoline tax column are included 
these city taxes—Kansas City, St. Joseph and 
St. Louis, le. Lowa keresine prices are ex 4c state 
tax. In naphtha tax column are included 1.5c 
federal tax and state taxes. State soles, occupation, 
consumer and use taxes to be added where appli- 
cable 





Crown Gasoline (Regular) 


tCrown Gaso- Kero- 

Net line sine 

Dealer Taxes iw. 

Covington, Ky.... 9.5 6 5 9.8 
Lexington, Ky.... 10.25 6.5 9.8 
Louisville, Ky... . 9.75 6.5 9.3 
Paducah, ie os « 9.75 6.5 9.3 
Jackson, Miss ; 9.5 7.5 *9 25 
Vicksburg, Miss. . 9.25 rf 5 *9 0 
Birmingham, Ala.. 9.75 *8.5 9.5 
Mobile, Ala...... 9 79.5 90 
Montgomery, Ala. 10.00 *95 *10.5 
Atlanta, Ga...... 10.25 7.5 *10.9 
amaueta, Ga.. ee cP: *10.6 
Macon, Ga vess MOuae rf. *10.9 
wget Ga... 9.5 1.9 *10.1 
Jacksonville, Fla. . 9.5 3.5 9.1 
Miami, Fla....... 9.5 8.5 9.1 
Pensacola, Fla ee 9 *9 > 8.5 
Tampa, Fla...... 9.5 3.5 9.1 
*Taxes: In tax column are included these city 


and county gasoline taxes: Mobile, 2c city: Birm- 
ingham, Ic city, Montgomery, lc city and Ic 
county: Pensacola, le city. Georgia and Ment- 
gomery, Ala. have Ic kerosine tax, Mississippi 
0.5e, included in above prices. 

+Consumer t.w. prices are same as net dealer 
prices 


Esso (Regular Grade) 

Consumer Gaso- Kero- 
Tank Dealer line sine 

Wagon T.W. Taxes T.W. 
9 


Atlantic City, N. J 8.79 9.20 45 1) 
Newark ere 9.20 $.5 9.0 
Annapolis, Md.... . 9.05 9.55 §.5 : 
Baltimore Sevack« Bee “aoe $.5 8.8 
umberland » 9 10.55 5.5 10.3 
Washington, D.C... 8.70 9.20 4.5 9.3 
Danville, Va ....... 9.60 10.10 7.5 9.7 
Petersburg........ 9.25 9.75 7.5 9.2 
INOPIOIR «6... cccces — Se 9.20 7.9 9.0 
Richmond $2 See 9 50 °7.5 9.3 
Roanoke . 10.20 10.70 4.2 10.0 
Charleston, W. Va. 10.30 10.89 6.5 11.1 
Parkersburg : 12.30 10.80 6.5 10.8 
Wheeling scccese Rose BOSE 6.5 11.4 
Charlotte, N. C.... 9.80 10.30 7.5 9.6 
Hickory citnece ae Becae F.5 10.6 
Mt wg aanees 10.40 10.99 7.5 9.8 
ES 10.19 10.6% 460 10.6 
Salis =. ..- 9.90 12.40 7.5 11.0 
Charleston, S.C... 9.20 9.70 7.5 
Columbia e eace See 20.0 7.5 
Spartanburg osce 9.OO 90.50 7.5 

New Orleans, La 8.45 8.95 8.5 *7 5 
Baton Ronge 8.45 8.95 8.3 *8 0 
Alexandria wee * O48 8.95 8.5 *o 0 
Lake Charles..... 8.79 9.20 8.5 ry 5 
Shreveport . 8.20 8.70 8.5 "6.5 
New lveria, La..... 8.70 9.20 3.5 a 
Knoxville, Tenn... 9.95 10.45 3.5 11.0 
Memphis ; 8.90 9.40 8.5 9 0 
Chattanooga oa 9.70 10.20 8.5 9.5 
Nashville .. 10.20 10.70 3.5 ,.5 
Bristol ; 9.45 9.95 3.5 10.5 
Little Rock, Ark... 9.20 9.70 8.0 10.5 


Mineral — V.M.&?. 
W. 


‘E. Bs 
Newark, N. J 13 14.5 
Baltimore, Md : 5.5 nite 
Washington, D. C 15.5 
Fuel Oils—T.W. No. 1 No. 2 
Atlantic City, N. J on 8.0 
Newark ‘ 9.0 8.9 
Raltimore, Md & 8 £.0 
Washington, D. C.. 9.3 8.4 
Norfolk, Va....... 9 0 4.8 
Petersburg. . ere 9.3 2.0 
Richmond. .. rr 9.3 8.0 
Charlotte, N. C..... 9 6 9 4 
Hickory. . a ie ee 9 0 
Raleigh ; ; 19.6 9 ] 
Charleston, 8. C..... ; 8.0 
Columbia ee ‘ 9.0 
Spartanburg. ‘ ‘ . 9 8 








*Does not include Ic Louisiana kerosine tax. 
Discounts: 

Esse gasoline—to undivided dealers, 0.5c off 
dealer t.w. 

Kerosine—In South Carolinn le per gal. off 
posted t.w. price for 25 gals. or more. In Arkansas 
2c per gal. off posted t.w. price. 

Naphtha -To buyers petting fcllowing quantities 
at one time: Newark, > per gal. on 200 gals. or 
more, less than 200 g: Fg 0.5¢ higher price; Balti- 
more, 2c off on 25 to 100 gals. and 3c on over 100 
gals.; Washington, 2c off to contract buyers. 

°Virginia state tax increased’ le to 6c, 
June 19. 


effective 


Sohio X-70 Gasoline** 
(Regular Grade) 
Con- Re- Gaso- Kero- 
sumer sel- line sine 


T.W. lers °S.S. Taxes ba 


Ohio, Statewide. tt12 10 i3.5 3.3 9.8 
INES nik Seis 6 12 9.5 lc.y:. Dp Bz 
eee 2 9.5 12.3 5.5 9.8 
Cincinnati oe oe 9.5 12.5 5.5 9.8 
Cleveland....... 2 95 35 $85 9.38 
Columbus... . . ¥2 9.5 12.5 §.5 9.8 
rr 12 9.5 12.5 $.5 9.8 
Reo 12 95 12.5 §.5 9.8 
Mansfield. ...... 12 9.5 12.5 5.5 9.8 
ae 12 9.9 12.0 5.5 9.8 
Portsmonth 12 9.5 12.5 5.9 9.38 
Toledo. .. ; 12 9.5 2.5 $5 $3 
Youngstown. . 12 9.5 13.5 5.5 9.8 
Zanesville. ...... 12 9.5 2:5 $65.82 3: 


Aviation Gasoline—Statewide 


Consumer Gasoline 


Sohio Aviation Gasoline Clear T.W. Taxes 

Spec. AN-F-22, Amend. 1... 14.5 5.5 
Esso Ethyl Avia. Grade 73.... 15.5 5.5 
Esso (Clear) Avia. Grade 80.... 16 5 §.5 
Fsso Aviation Grade 91/98.... 17 5 55 
Esso Aviation Grade 100/130... 20.5 5.5 


Naphtha—T.W. 


Varnolene.. . 
Sohio Solvent... TS ee ee 
Fuel Oils—T.W. No. 1 No.2 No.3 No. 4 
Ohio, Statewide....... 3.8 8.8 8.3 *8.05 
**Renown (third-grade) prices are same as X-70 
unless otherwise noted. 
°p 


Statewide 
i Wt NNN isa a ora eras ee! acd ok we ek 13.5 
ie RS nie nid a on hae 0.0 eaolsa 14 
V.M.&P. — vans 14 
14 
14 


rices at company-operated stations 
+tStatewide prices are subject to exceptions 
other than those shown 

Discounts: 

Esso aviation—on contract to hangar operators 
and resellers, 2c off consumer t.w. 

*For Cleveland area only. Full compartment 
hose dumps. 

Fuel oils—Statewide prices are for t.w. & drum 
deliveries of 59 gals. or more; prices for deliveries of 
less than 50 gals. are 0.5¢ higher. 

Naphthas— toe 


wrices—Statewide: 


contract consumers off | t.w 
300 to 999 gals., 0.5e; 100€ to 
2499 gals., 0.75c; 2500 to 4999 gals., Le; 5000 or 
more gals., 1.5c. Lucas County: Less than 50 gals., 
tank wagon price, 50 to 249 gals., 0.5¢; 250 to 4199 
gals., lc; 500 gals. or over, 1.5c. 


Casoline—Dealer T.W. Gaso- 





Fire-Chief Indian line 

(Regular) (3rd Grade) Taxes 
Dollas, Tex re 6.5 5.5 
Ft. Worth. Tex 41.5 6 5 5.5 
Wichita Falls, Tex. 8 5 2.8 5.5 
Amarillo, Tex 8.5 2.5 >.5 
I vler, Tex 8.5 7.5 Fe 
Fl Paso, Tex 11 10.5 5 .S 
San Angelo, Tex 8.5 4.5 >.5 
Waco, Tex $.5* rte 5.5 
Austin, Tex o> 4.9 5.5 
Houston, Tex 8.5 7.5 
San Antonio, Tex %.5 7.5 55 
Port Arthur, Tex 8.5 y es 5 5 


*Less le temporary allowance to all dealers 


Notice 
Tank Wagon prices include inspection fees «1 
both gasoline and = kerosine unless otherwise 


specified per gallon as follows 
Ala 1/40¢ on gasoline; Ark. 1/20c¢; Fl 1/8 

Ii. 3/100c; Ind. 2/25e; Kans. 1/50c¢; La. 1/32. 
Minn 7/200c; Neb. 2/l00ce; Nev. 1/206; N.C. 
1/4c; N. Da. 1/2%c; Okla. 2/25c; S. Car. 1 
S. Da. 1/40ce; Tenn. 2/5e; and Wisc. 3/1006 

Kerosine inspection fees only: Ala. 1/2e; kia 
1/8e; Lowa 3/50c; Mich. 1/5 per gai 
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Atlantic Coast 


Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 
operators FOB their terminals)—Prices in Effect June 24 


MOTOR GASOLINE (ASTM Octane) 





Seaboard 
Export 


Coastwise 
Prices 





KEROSINE & FUEL OILS 


KEROSINE 

78-80 Oct. &/OR 
District 74-77 Oct. (Ethyl NO. 1 FUEL NO. 2 FUEL NO. 3 FUEL No. 5 No. 6 
N. Y. Harb oo, (2)6.9-8(1) (2)7.9-8.95(1) 6.1(15) 5.7(13) 5.71) $1 .90(4a) $1 .72(10) 
N. Y. Harb., barges. . (2)6.8-7.6(1) 2)7.8-7 .9(2) 6(12) 5.6(13) 5.61) eves . 
REI coc oeeaats (6)8.1-8.15(1) (1)9.15-9 .6(1) 6.3(8) 5 .8(6) 5 .8(1) $1.92(1) 
Philadelphia eae (2)6.9-7.7(5) 2)7.9-8.95(1) 6.2(12) 5.7(12) 5.7(3) $1 .93(3) $1 .72(8) 
Philadelphia, barges. . (2)6.8-6.9(1) 2)7.8-7.9(1) 1 Few cae . . 
PORUMROTO.. .. os cc ccece (2)6.9-7 .45(5) (2)7.9-8.7(1) 6.2(9) 5.7(8) 5.701) $1.80(1) $1.7214 
Baltimore, barges... . (2)6.8-6.9(2) (2)7.8-7 .9(2) 7 : be . 
| Se (1)6.75-7.25(1) 1)7.75-8.5(1) 6.1(7 5 $1.76(1 $1 .68(3) 
Wilmington, N. ‘c. (4)6.65-7.35(1) (2)7.65-8.5(1) 6.05(9) §. ° . 
CIRMTORNUOE, . .6 000000 (2)6.65-—7 .25(1) 2)7.65-8 .5(1) 6.2(5 S. $1.71(1) $1 .63(2) 
EE (6)7—7 .37(1) 2)8-8 .25(1) 6 .05(6) §. § . 25(1) ae $1 .63(1) 
Jacksonville......... (5)7-7 .375(1) 2)8-8 .375(1) 6.05(6 5 ‘ (1)$1 58-1 .63(4) 
oe (4)7-7 .375(1) 2)8-8 .375(1) 6.05(4) S; . + ee 
Nn aan recktewe (5)7-7.375(1) 2)8-8.375(1) 6.05(7) 5 1)$1 .49-$1.53(3) 
Pensacola 71) pa a 5.3(1) 5 sees 
Mobile age eres (1)6.75-6.87(1) ith 5.25(2) te es wees 
New Orleans........ (2)6—6.25(1) )6.75-7 .25(1) 4.625(3) 4.25(2) . $1. 26(1) $1 18(4) 
>... ere (1)8.1-8.3(4) 1)9.55 8(1) 6.3(2) 5 .8(6) 5.8(1) 2. 245(1) $1 .765(3) 
ae (1)7.1-8.2(4) 1)8.1-9.7(1) 6.2(9) 5. 8(8) 5. 8(1) $1 .945(3) $1 .765(4) 
Providence. .... (1)8-8.2(5) (1)9,45-9.7(1) 6. 2(9) 5 .8(7) 5.81) $1 .865(2) $1 .735(4) 
New Haven... : va on $1.735(1) 


>; three refiners quote $1.80 for high pour test No. 5. 


Diesel Oil 
Ship’s bunkers 
(Ex Lighterage) 


a) Price is for straight- -run tne pour test No. 5 


Bunker C Fuel 
Ships’ bunkers 
(Ex Lighterage) 


Gas House 
Gas Oil 
28-34 Gravity 


Diesel Oil 


Shore Plants 











ee $1 .72(8) $2 .36(6) 5.7(1) 5 .8(2) 
RN cchcew dads $1.92(1) 2.52(1) 5.801 6(1) 
Philadelphia......... $1 .72(7) 2. 36(5) eee 
ERS $1 .72(3) $2 .36(2) 5.7(1 
ER dso weieemeadis $1 .68(3) 2. 36(2) 5.7(1 
Charleston........ bon $1 .63(2) 2.36(2) ee 
a. Re $1 .63(1) - ; 
Jacksonville......... (1)$1 .58-$1 .63( 4) $2.20(1) 
Pa saws cheesut (1)$1.49-$1 .53(3) ’ 
New Orleans......... $1 .18(4) $1.86(1 
Farr $1 .765(3) : 5.801 5.9(1) 
eee $1 .765(3) 2.4001 5.8(2 5.9(1) 
Providence.......... $1 .735(4) 2.402(2 5.801 3.9(1) 
New Haven.......... aiate ; ae 
Gulf Coast 
Prices in Effect June 24 
CARGOES 
Domestic & 
New Orleans & Lower Texas Gulf Coast Export 
Mississippi to Baton Rouge South of New Orleans From all Gulf 
Tank Cars Barges Tank Cars Barges Ports 
MOTOR GASOLINE 
78-80 Oct. Ethyl. . 6.75(2) 6.5(2 1)6.25-6.75(2) (3)6.25-6 we) 
74-77 Oct 6(3 5 .ime >. 75-6(a) 5.7516 5.75(10 
70 Oct : 5 625(3) 
Unleaded (ASTM Oct 
70 Oct 
68 Oct . 
65 Oct >. 2tn 5(1) 
60 Oct 
KEROSINE & LIGHT er 
11-43 w.w. kero 62513 1.62513 t.625(2 1.62514 1 62513 
12-44 w.w. kero 1.62511 1.62511 1.625(1 
No. 2 fuel oil $.25(4 4.25(4 4.25(2 1.2514 $.25(5) 
DIESEL & GAS OILS 
In diesel index No 
No *. fuel oil $1.26(1 $1.26.1 $1L.26(1 $1.26(1 $1. 26(1 
13-47 di F $.5(2) 
ose di 41.5(2 t.5(2 $.5(2 $.5(2 5c 
93-57 di ae 4.625(2 1.62512 i 3 4.625(2 4.625(2 
»8 and above 1.735(2 4.75(2 $.75(2 $.75(2 $.75(1 


a) One refiner quotes 5.7 


5e for shipment to Dist. 1, 


6e for shipment to other districts; one other refiner 
75e for unrestricted shipment. 


quotes 5 


HEAVY FUELS & In Ship's 

BUNKER OIL Bunkers 

all Gulf Ports In Ex 

Heavy Diesels Cargoes Lighterage 
Below 28 API 


Mid-Continent Lubes 


Grav 1)$1.35-$1.56(2 
28 & above 

API Gravy $1. 8616 (At Gulf; in packages, FAS. New Orleans; in bulk, 
sunker C Oil $1.1816 $118.11 FOB terminals). 





Prices in Effect June 24 


TANKER RATES 


Approximate rates, cents per bbl.; Gulf- Bright Stock Steel Drums Bulk 
. Atlantic, not east of New York D color, Vis al 210° 
Heavy crude & fuel, 10-19.9 grav.... 43.8 150 vis., 0-10 p.p. 32.65 (1) 24.8 (1) 
Light crude, 30 grav. or lighter...... 39 
COND, 4:00.00 440200,60066000 oeeeas 32.9 
Kerosine...... 00 60ceseces 36 


No. 2 fuel 











Pacific Coast (In Ships’ Bunkers, or Deep Tank Lols) 


Prices in Effect June 24 
Diesel Fuel Bunker C Fuel 


P.S. 200 P.S. 400) 

Oe Sree re ee ern er ee ee ee oe as 5 765 $1.25 

San Francisco, Calif.. Lit O Week tebe ea hoe, 6a ce eaten aa nines 815 1.30 

PT. 144 vephancenae comers sabbehansakss ose eakeh eae 2018 > 1.45 

ER Soin 5a coh waa co ce ewe aed he ba com ae tienes 2.015 1.45 
NOTI 


on this page 


26. 


1946 





In Atlantic & Gulf Coast price tables, figures in parentheses indicate number of companies at the high and at the low 
figures in parentheses indicate number of companies quoting when less than three are quoting. 


Wax 


(Melting points are AMP, 3° higher than EMP. 
Prices are FOB refinery and do not include bag, 
freight or export differentials). 


Prices in Effect June 24 


New Orleans N. Y. N. Y. 

Crude Scale Export Domestic Export 
124-6 Yellow 4.25 (1) 4.25(1) 
122-4 White conn a 25 (2) 4.25(2) 
124-6 White... . 4.25 (1) 4.25 4.25 
Fully Refined: 

UZS-B..ccccce 5.2 (1) §.2 (2) 5.2 (1) 

2 ee 5.2 (1) §.2 (2) 5.2 (2) 

128-BO....cc% 5.6 (1) 5.6 5.6 (1) 

130-32..... 5.85 (1) 5.85 (2) 5.85 (1) 

oe eee 6.15 (1) 6.15 6.15 (2) 

ary 6.4 (1) 6.4(1) 6.4(1) 

Naphtha 
Effective June 24 
V.M.&P. Mineral 
Naphtha Spirits 

New York Harbor. 11 (2) 10 
Philadelphia... . 11 (2) 10 
Baltimore....... 10.5 (2) 9.5 
+604 00e00« 11.5 (2) 10.5 
Providence....... 11.5 (1) 10.5 (2) 





Export Prices 
Prices in Effect June 24 
Mexican Gulf Ports 


U. S. Dollars per Bbl. 
Bunker C Diesel 
(Ships’ (Ships’ 

Bunkers) Bunkers) 
Tampico....... $1.18 $1.86 
Veracruz...... 1.18 
Coatzacoalcos. . 1.18 1.86 

Pacific Coast 

Guaymas....... $1.65 $3.22 
Mazatlan........ 1.65* 3.22 
Acapulco......... 1.65 2.89 
Manzanillo....... 1.65 2.89 
Salina Cruz...... 1.65 2.89 


Note: All bunkers sales subject to Mexican 


stamp tax of 1.65% ad valorem. 


*Port accessible only for small vessels drawing 
14 to 15 feet. 





NPN Gasoline Index 


Dealer Tank 
ra So lar 
Cents Per Gal. 
NS 9 85 6 40 
Month ago....... 9.80 6.26 
WOOT GED ccasece 10.27 6.72 
Dealer index is an average of “undivided” 


dealer prices, ex-tax, in 50 cities. 
Tank car index is weighted average of following 


wholesale markets for regular-grade gasoline, 
FOB refineries or terminals: Okla., Mid-Western, 
. Penna., Calif., N. Y. Harbor, Philadelphia, 


Jacksonville, Boston and Gulf Coast 


In other tables 
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Statistics 





REFINERY OPERATIONS 


(American Petroleum Institute figures in Gasoline 
thousands of barrels of 42 gallons each. Daily Production at Gas Oil & Residual 
Figures include reported totals plus es- Average Crude Refineries Inc. Kerosine Dist. Fuel Oil Fuel Oil 
timate of unreported amounts and are Runs to Stills Natural Blended Production Production Productien 
therefore on a Bureau of Mines basis.) Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts une 15 une 8 une 15 me 8 > 
East Coast , eT ee Se ey ee . 761 ’ 750 ’ 1,726 " "569 june 3S -" — ~*~ -— by a0 
Appalachian (Dist. 1)... 222222222: 96 98 310 317 28 “49 81 "80 81 81 
Appalachian NS Peer 54 56 184 212 14 10 40 17 97 85 
“3 edie ies reap pees 748 787 2,733 2,665 294 277 714 780 1,081 1,061 
Okla., Kans., Mo. ............. 389 387 1,336 1,331 183 215 178 385 "456 "483 
—— | -—epeeeeeaenerenrannaeE 212 229 893 944 7 88 113 104 406 407 
Texas Gulf Coast 1,206 1,210 694 3,235 625 611 1,796 1,762 1,877 2 158 
Louisiana Gulf Coast ........ 334 316 1.009 907 272 289 525 446 367 334 
No. La. & Arkansas 57 48 149 135 37 31 72 60 94 7 
Rocky Mt. (Dist. 3) 1] 10 42 37 6 6 10 9 26 24 
Rocky Mt. (Dist. 4) ...............- 129 135 354 406 17 18 117 115 261 265 
California 802 801 2,080 2,106 189 31 560 690 2.657 2.476 
U. S.—B. of M. Basis, June 16, 1945 4,799 4,827 14,510 13,864 2,068 1,827 5,447 5,441 8,931 8,015 
fotal U. $.—B. ot D1. Basis : 4,957 14,940 1,541 5,440 9,385 
i Total Total Stocks Total Stocks Stocks of Per Cent 
ij Stocks Gas Oil and Residual Finished and Daily Refining 
a Kerosine Distillates Fuel Oil Unfinished Gasoline Capacity Reported 
\ Week Ended Week Ended Week Ended Week Ended Week Ended 
«hoy June 15 June 8 June 15 June 8 June 15 June 8 June 15 une 8 une 15 une 8 
at 5,432 5.430 10,955 — 10,499 8,306 8601 32-894 92082 | "yos 799.5 
inne Wie MSS 226 262 455 459 203 186 2,466 2,503 76.3 76.3 
lancet tien GP... ecke 7 63 147 139 191 178 1,025 979 84.7 84.7 
Ne NN eek Wager en iee® 1,992 1,828 4,921 4,676 3,635 3,507 19,058 19,565 87.4 87.4 
Cite ee PR cw cewneeeswseewe 827 757 2,117 1,958 1,271 1,255 8,137 8,253 78.3 78.3 
Sen <n cceehcccee as 364 361 _ 350 320 689 697 3,024 3,075 59.8 59.8 
coy 9 AAA aieicinaie: 2,332 2,181 5,821 5,311 5,315 5,683 14,140 13,851 89.2 89.2 
(cmon Me ...c.. ne ceccees 1,270 1,211 1,791 1,825 1,335 1,192 3,997 4,070 97.4 97.4 
i ha ween... ceca 204 195 406 417 191 182 1,841 1,708 55.9 55.9 
a Oe  Beeerrerreo rn 20 15 42 40 34 32 91 87 19.0 19.0 
Rocky Mt. (Dist. 4) ...........-+--% 136 128 443 408 747 778 2,140 2,220 70.9 70.9 
California Ft REE EP I ee 701 582 8,136 7,906 23,998 23,647 14,636 14,853 85.5 85.5 
Total U. S.—B. of M. Basis ......... 13,611 13,013 35,582 33,958 45,915 45,938 (a)93,449 94,146 85.8 85.8 
U. S.—B. of M. Basis, June 16, 1945 8,562 30,282 39,808 87,105 


| nfinished gasoline stocks included are: (a) 8,523,000 bbls. (b) 11,773,000 bbls. 
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U. S. Crude Oil Production 


(American Petroleum Institute figures) 


+Ok ie, Kans., Neb. 


ended 7 a.m. June 12, 


JUNE 26, 1946 


figures are 
1946. 


for week 


GASOLINE STOCKS 
(MILLIONS OF BARRELS) 


7 
Week Ended 5 
June 15 June 8 
Da. Tres asd 21D “ge 
Daily Ave ave 
*New York-Penna 50,350 48,300 | 8 
Florida 250 250 
*West Virginia 8,800 8,150 | | / 
*Ohio—Southeast 5,650 4,950 I 
Ohio—Other 2,850 2,300 ae as 
Indiana 19,600 20,850 ' 7 
Illinois 207 800 208,400 R / | 
: Kentucky 29,900 31,000 7 
: Michigan 50,150 47,400 3 42 
: Nebraska + 750 750 
§ Kansas 4282,900 239,450 S ae 
t Oklahoma +383,150 385,000 Pa 
Texas: 
District 1 19,650 19,650 
District 2 155,650 155,650 
District 3 515,400 515,400 
District 4 229,600 229,600 
District 5 43,950 43,950 GAS OIL AND DISTILLATE STOCKS 
East Texas 326.000 326,000 (MILLIONS OF BARRELS) 
Other District 6 107,350 107,350 
District 7-B 32,400 32,400 
District 7-C 28,450 28,450 
District 8 580,450 584,200 
Disirict 9 132,400 132,400 
i District 10 86,450 86,450 
Total Texas 2,257,750 2,261,500 
North Louisiana 81,750 81,050 
Coastal Louisiana 296,100 290,100 
Total Louisiana 377,850 371,150 
Arkansas 74,150 74,200 
Mississippi 63,450 64,150 
Alabama 1,150 1,150 
New Mexico—Southeast 97,600 97,600 
New Mexico—Other 500 350 
Wyoming 117,350 111,400 
Montana 21,800 19,350 
Colorado 31,800 32,800 
California 875,100 865,200 
Total U. S. 4,960,650 4,895,650 
*Penna. Grade crude 
included 64,800 61,400 


APRIL 








57 





CRUDE OIL PRICES 





Prwes in $ per bbl. of 42 U.S. gals. at the well. 





NOTE Aill crude in fields with average daily production of less than 9 bbls. is purchasable at prices quoted, plus the fed- 
eral stripper subsidy which became effective Aug. 1, 1944. For amount of subsidy see issues of Aug. 23 and Sept. 27 
1944. Many other stripper pools have been granted similar subsidies because of high production costs, 





Oklahoma, Kansas, Texas & New Mexico Fields 








(See below for companies posting) 
< -=] 2) & = - = ™ i - Ss 
a a m & 2 & 2 £ im 2 & 
s s 3 z s = = s Z = 3 
t z z Fi t z 3 z = 3 
= = = = = -_ = p~} = <= = 
. ‘ ° 2 2 9 9 Py) Py P o e 9 
Gravity D L wn D D D D n D D D 
Below 20........ $1.18 $1.16 $1.13 $1.08 $1.03 $0.95 $0.93 $0.90 $0.90 $0.85 $0.80 
See :.2e 3.38 421.35 10 1.05 97 .95 .92 .92 87 .82 
Below 21........ Le. 1.18 be aie : .95 ee cer Sian .82 
fk re i: ie Bs 1.12 1.07 99 .97 .94 94 .89 84 
ke Loe 8.22 2.39 23.36 1.0 1.0) .99 .96 .96 91 . 86 
i en Rae 68:36 0—C «3.3 1.16 1.11 1.03 1.01 .98 98 93 .88 
24-24. a wa oe t.ae 3.26 12.38 1.18 2.23 1.05 1.03 1.00 1.00 .95 .90 
5 & Above. at : ; ; ch aa 1.02 Any nen 
33-25 ee 1.38 1.28 1.35 1.20 1.15 1.07 1.05 1.02 ma ae .97 92 
c.f ae 1.32 1.30 27 1,22 1.17 1.09 1.07 1.04 wae’ .99 94 
 f UiReiaer 1.34 1.32 1.29 1.24 1.19 1.11 1.09 1.06 1.01 96 
i SS iy ae ae 1.26 i 1.13 . 1.08 1.03 .98 
ES 1.38 1.36 1.33 1.28 1.23 £35 1.13 1.10 1.05 1.00 
. Sa 1.40 1.38 1.35 1.30 1.25 1.17 1.15 1.12 1.07 1.02 
ee ee 1.42 1.40 L 37 1.32 Rie 1.19 1.17 1.14 1.09 1.04 
Gris div a hve 1.44 1.42 1.39 1.34 1.29 Poe 1.19 1.16 1.11 1.06 | 
SUE Gle Oc ison 1.46 1.44 1.41 1.36 1.31 i = 1.21 1.18 1.13 1.08 
9 1.48 1.46 1.43 1.38 1.33 1.25 L.23 1.20 b.ae 1.10 
9. 1.50 1.48 1.45 1.40 1.35 Mm sy Lae Rae i 1.12 
9, 1.32 1.50 1.47 1.42 ae 1.29 1.27 1.24 1.19 1.14 
a oe ee 1.54 1.52 1.49 1.44 1.39 1.31 1.29 1.26 1.21 1.16 
smilies da 1.56 1.54 1.51 1.46 1.41 1.33 1.31 1.28 iL .2o 1.18 
i xinaieerate 1.58 1.56 1.53 1.48 1.43 . a" Loo 1.30 1.25 1.20 
Above 1.69 1.58 55 150 1.45 1.37 ee isa Rune Lae 
ALL POSTINGS ARF ©F PATE OF APRIL 1, Ordovician crude in the Dublin-Ellenburger field) , 
1916, UNLFSS OTHERWISE NOTED New Mexico. 
OKLAHOMA-KANSAS aR IANA Peat ees eenivwes os ere 
Posted by Carter Oil Co. Flour Bluff, East Flour Bluff, and La 
Schedule H is for Oklahoma and Kansas be ia ts khiees \cle ales Pe. 
ginning with Below 21 at $0.95 East Texas, Flag L: ake, and Bazette 1.35 
NOTE: Besides other companies listed later, crude Salt Flat, Clark, Darst Creek, Hilbig, 
in Oklahoma and/or Kansas territory is purchased lentz. Manford*. Tenny Creek, 
under Se hedule Hi (Midcontinent crude) by United*, and Zoboroski.............. 1.24 
Anderson-Prichard Refining Corp. in Oklahoma ee ee ae 18 
City and Cement fields, starting with $0.89 for WN. COMI ics ocr ih casscsecweeedenue 1.05 
Below 16 with 3c differential for next five higher *New postings April 1, 1946. 
gravities and then continuing, with 2c differential, Posted by Atlantic Refining Co. 
from 20-20.9 at $9.95 to 40 & Above at 41.35; : We ~ 


by Gulf Oil Corp., Mid-Continent Petroleum Corp,, 
Sohio Petroleum Co., Standard Oil Co. (Indiana 
Tide Water Associated Oil Co. and other com 
panies. Schedules in some fields begin with Below 
29 at $1.11. 


TEXAS-NEW MEXICO 
Posted by Humble Oil & Refining Co. 


Schedule A, Refugio crude, includes crude pur- 
chased in Bonnie View*, Gregory*, Greta, Melon 
Creek, O’Connor-McFaddin, Plymouth, Refugio- 
Fox, Taft and Tom O’ Connor fields. 
Schedule B includes Texas Gulf Coast Crude in 
Amelia, Clear Lake, Danbury Dome, Goose Creek 
Hastings, Lovell Lake, Magnet-W ithers, Mykawa, 
Mykawa New, North Lovell Lake*, Raccoon Bend, 
South Thompson, Sugarland, Thompson, and Web- 
ster fields. 
Schedule C, Mirando Crude includes crude pur- 
chased in Armstrong*, Colorado, Comitas, Fagle 
Hill, Escobas, Glen, Gormac*, Government Wells 
(North and South), Heyser, Hoffman, Holbein*, 
Kelsey (4700’ and 5200’ sands), Las Animas*, 
LeFevre*, Loma Novia, Lundell, Manila, Neu- 
haus, North Albercas*, Randado, Sarnosa, Seelig- 
son*, Sheriff*, South Bruni*, Welder*, and _ eager* 
fields. 
Schedule D includes crude purchased in Anahuac, 
Angleton, Cedar Point, Fishers Reef, Hockley* 
Hull, Jackson Pasture*, North Katy*, Pierce 
Junction, Red Fish Reef, Turtle Bay, Turtle Bay 
East*, and Turtle Ba Lotz* fields. 
Schedule E includes per Texas Coastal Crudes 
in Dickinson, “© Best Dome (5655’ and 
7625’ sands*), Gillock, Hardin, Mase * and 
Rowan Fields: and Lower Texas Coastal Crudes 
in Kelsey* (5500’, 5700’, 6000’, 6100’, 6400’, and 
6500’ sands), ~ tbny Negra*, Scott and Hoppe r, 
Sejita*, and ‘Stratton* fields. 
Schedule F is for East Central Texas. 
crude purchased in Anderson, Cherokee, Free- 
stone*, Limestone, and Navarro Counties, and 
Navarro Crossing field. 
Schedule H includes West Central Texas Crude 
surchased in Brown, Callahan, Comanche, Eas‘ 
fand, Fisher, Haskell, Jones, King*, Shac kelford, 
Stephens and Throckmorton counties; also Or- 
dovician Crude purchased in Barnhart*, and 
Dublin-Ellenburger* fields. 
Schedule J is for Panhandle Crudes purchased 
in Carson, Gray, Hutchinson, and Wheeler 
Counties; also for Charlotte* and Imogene* fields. 
Schedule K includes crude purchased in Hawkins, 
Sand Flat* (Paluxy sand) and Talco fields. 


— L includes crude purchased in Pearsall* 


Also for 


Schedule M is for West Texas and New Mexico 
Crudes in Andrews, Crane, Crockett, Ector, Gaines, 
Glasscock, Howard, Reagan (except Ordovician 
crude in the Barnhart field), Upton, Winkler, and 
Yoakum counties. Texas; Lea County (except 


58 


Texas Gulf Coast) crude, 


at $1. 


Aransas 
Below 34 


beginning at 


33 with 2c differential and ending 


with 40 & Above at $1.47. 

NOTE: Pure Oil Co. posts same price, on scale 
beginning at 20-20.9 at $1.07, for Blanconia crude 
in Bee County. 


Posted by Continental Oil Co. 


Schedule C is for Cameron, El Tanque. Ricaby. 


Rincon, Rio Grande City and Ross fields (Starr 
County), beginning with 20 gravity at $1.13. 


Schedule H includes all Oklahoma and Kansas | 


fields, beginning with melow 20 at $0.93, except 
Cement and Oklahoma City pools, where schedule 
is reduced 3c for each degree below 20 to 16 degrees 
at $0.80; also North Texas crudes, beginning with 
Below 29 at $1.11. Several Oklahoma and Kansas 
fields begin schedules with Below 29. 

Schedule M includes Eddy County, New Mexico, 
beginning with Below 29 at $0.98. 

Boyle, Ira, Lockhart fields, Starr County. . $1.45 


Posted by Gulf Refining Co. 
Schedule H is for following East Texas fields 
New Hope, Franklin County; Pickton, Hopkins 
County; Pittsburgh, Camp County; Winnsboro 
Wood County, beginning with 25-25.9. Also for 
Ordovician crude in Keystone field, Winkler 
County and Sand Hills-Ellenburger-West field in 
Crane County beginning with Below 25 
NOTE: Gulf Refining buys crude in numerous 
other Texas areas. 

Posted by 
Schedule C 


Magnolia Petroleum Co. 
includes Mirando, Texas. 


|} Schedule H includes Oklahoma beginning with 


Below 21 at $0.95 except for Cement and Okla- 
homa City pools where schedule begins with Below 
16 at $0.80 with 3c differential for next five higher 
gravities then continuing up with 2c differential 
from 20-20.9 at $0.95; also for North and North 
Central Texas beginning with Below 29 at $1.11; 
also for Kermit-Ellenburger and Keystone-Ellen- 
burger (Ordovician) pools in Winkler County, 
Silurio-Devonian pool in Andrews County, Fuller- 


ton-Ellenburger pool in Andrews County, Abell 
and Apco-Warner (Ordovician) fields in Pecos 
County, all beginning with Below 25 at $1.03, 


and Fullerton and Union fields in Andrews C ounty, 

beginning with Below 20 at $0.93 

Schedule J includes Panhandle T exas, beginning 

with Below 29 at $1.08. 

Schedule K is for Talco crude 

Schedule M includes West Texas, except Ordo- 

vician crude, in Crane, vee. Howard, Glass- 

c eee k, Mitchell, Winkler, Coc hran, Hockley, 
Yoakum and Gaines Counties, and in Pecos and 

Andrews Counties and New Mexico in Lea County, 

beginning with Below 20 and ending with 40 and 


Above 

Cass and Panola Counties, Texas, schedule 
begins with Below 25 at $0.98 with 2c differential. 
i ch £ek a € is db hack waa ee bke-e .$1.35 
CEC hik-s hace a awa kalevle dbs. 1.24 
EE LE TOs alanis a wise adie was Maem 1.15 


ere ee ee rere .. 
Cleveland-Liberty, North Cleveland. 136 
AG 50 hsb wie ss 304nd 2asaeeeee ee eiee 1.50 


Posted by Pan American Production Co. 
Schedule B includes Hastings, South Houston 
and Chocolate — distillate, beginning with 
Below 21 at $1. 

Schedule D oot 9 Alta’ Loma crude oil. 
Schedule E includes Gillock-Dickinson, League 
City and Chocolate Bayou crude oil, beginning 
with Below 21 at $1.05. 
East Texas... ..$1.35 .$1.10 
Cayuga, Texas.. 1.00 

Posted by Shell Oil Co., Inc. 
Schedule H includes Oklahoma and Kansas crude, 
bought by Shell Oil Co., Tulsa, and crude from the 
E llenburger (Ordovician) formation, in the Wheeler, 
Monahans and TXL pools in Winkler, Ward and 
Ector Counties, Texas, bought by Shell Oil Co., 
Houston. 
Schedule M includes West 


Willamar, Tex... 


Texas (except Ellen- 


burger and Ordovician crude) and Lea County, 
New Mexico, ending with 40 & Above at $1.2 
Oe ONS cas Kais-cnnasc decane do Sen ; $1 35 
Livingston field, Polk C ‘ounty... i 3S 
Pecos County, Tex: as (except Yates shallow 4 
SE nc. chebdcashetaveimahiasaess 1.05 
Pecos C ‘ounty , Texas, Yates shallow pool. 92 
Mercy field, San Jacinto County......... 1.35 


Posted’ by Sinclair-Prairie Oil Co. 
Schedule A includes Wade City and Clara Dris- 
coll type crude; also Saxet crudes in Nueces 
County, ending with 35 & Above at $1.50. 
Schedule B includes Texas Gulf Coast. 


Schedule C includes Mirando, Texas. 

Schedule F includes Mexia district, Texas, 
beginning with Below 25 at $1.05. 

Schedule H includes Oklahoma and Kansas 


beginning with Below 20 at $0.93; North Central 
exas, and Abell (Ordovician) pool in Pecos 
County, Texas beginning with Below 25 at $1.03. 





Schedule M includes West Texas and New 
Mexico beginning with Below 25 at $0.90 . 
I NS as oe tik «ae cea ae ee ek OK OO $1 35 
Long Lake, Texas oe . 4.33 
Chapel Hill, Washing ston C ‘ounty, Texas: 
|]. RP ee $1.28 
50 gravity and SNORE ci ce mianaenn see See 
Alfred and Magnolia City...... sh 1.45 
Alice, Ben Bolt, Tom Graham.......... 1.45 
_— Dulce. 1 45 
PM aka d) wR seek mk aw Re l 45 
vat Bluff, ‘E. Flour Bluff. 1.43 


Posted by Stanolind Oil & Ses Co. 
Schedule B includes Spindletop, Jefferson County 
and High Island, Galveston County, Texas 
Schedule D includes Jay Welder, Calhoun 
County, Texas. 

Schedule M includes Spencer and Pyote fields, 
Ward County, Texas and Magnolia, Sealey South 
field in Ward County; ending with 36 & Above 
at $1.14. Also Hendrick and Henderson, Winkler 
County, Texas, beginning with Below 26 at $0.92. 
Posted by Stanolind Oil Purchasing Co. 
Schedule B is for Clinton, Dyersdale, Lake Creek 
Pinehurst, Trinity and West Beaumont fields, 
Texas Gulf Coast, beginning with Below 21 at 
$1.18. : 
Schedule E is for Aldine, Clodine, Fairbanks, 
North Houston and Rosslyn fields, Texas Gulf 
Coast, beginning with Below 21 at $1.05. 
Schedule H is for North Texas crude in Archer 
Cooke, Jack, Montague and Wichita Counties, be- 
ginning with Below 21 at $0.95. 
Schedule M is for West Texas crude in Cochran, 
Gaines, Hockley, Lamb and Yoakum Counties, 
beginning with Below 21 at $0.82. 


Rr Orre eee e Tere rr eT Tee 35 
Satsuma and Tomball, Texas. . eee 50 
Eureka Heights, Harris County...... 1.25 


The Texas Company 
ending with 28-28.9 


Posted by 


Schedule A is for Saxet field, 
at $1.36. 


Schedule B includes Texas Gulf Coast, ending 
with 34 & Above at $1.46. 

Schedule C includes Duval, Mirando, Texas, 
ending with 28-28.9 at $1.31 

Schedule H_ includes Oklahoma and Kansas, 


beginning with Below 21 and Below 29, and 
North and North Central Texas, beginning with 
28-28.9 gravity at $1.11 Also Todd pool in 
Crockett County, Texas, beginning with 24-24.9 
at $1.03. 

Schedule J is for Panhandle 
with 34-34.9 at $1.20 
Schedule M includes West Texas and Lea County, 
New Mexico, beginning with Below 20 and ending 


Texas, beginning 


with 40 & Above. - 
East Texas RAE eer eee tree Pee a, $1 35 
Darst Creek. $1.24 Conroe... re 
Pennsylvania Grade 
Posted by Jos. Seep Purch. Agency 
Bradford-Allegany. . . pS ae $3 10 
Southwest Penna arena whe 2.75 
Eureka (West Va.).. Siac daa a spain eas 2 69 
Corning, O . rae j ; ae : 41 
Posted by The Pennzoil Co. 
National Transit............. .33.03* 
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§ 
: 
oe Prices in $ per bbl. of 42 U.S. gals. at the well. 
J 
i. CRUDE OIL PRICES (Continued) 
7 NOTE All crude in fields with average daily production of less than 9 bbls. is purchasable at prices quoted, plus the fed- 
eral stripper subsidy which became effective Aug. 1, 1944. For amount of subsidy see issues of Aug. 23 and Sept. 27, 
a 1944. Many other stripper pools have been granted similar subsidies because of high production costs. 
- 
0 : | hawk Oil I I 
0 fei : : Posted by Mohawk Oil Lines, Inc. 
Louisiana, Arkansas, Southeastern, Rocky Mountain Fields ma ee $1.47 
yn (See below for companies posting Posied by Ashland Oil & Transp. Co. 
h SCHEDULE A B Cc D E F G H J K M Somerset oil in Ash. Lines, Ky. 
Gravity: Big Sandy and Kentucky Rivers.......... $1.53 
; Below 20........ ae hwee. tee NPGS . canker cacee Me. SE Sek ee | Western Kentucky.............. PF 
a 20-20.9......... $0.78  .... 9.90 .... $0.95 $1.00 - 1.18 1.06 1.01 Posted by Owensboro-Ashland Co. 
rs 21-21.9.-.. OS .u.< ee ne. | 6 201 MB E06 2... | Qucubemn, Wb Gfeh..c.o.sscccscaccsss $1.47 
0 29-92.9 182 “194 1... 199) 04 «1.22 115110108 a. Bee _ Posted by S. O. Ohio 
j Seer eereraens een te ee ae oe ee ee a eee 
: 24-24.9......... 86 $0.96 .98 $1.13 1.03 1.08 1.26 1.19 1.14 1.09 .96 | Cleveland, Lodi & Chatham (O.) area... 
., ' $6-05.9........: 88 92 1.00 1.15 1.05 1.10 1.28 1.21 1.16 1.11 98 - ei) 
e : rr eee 90 1.00 1.02 1.17 1.07 1.12 1.30 1.23 1.18 1.13 1.00 Lovisiana-Arkansas-Mississippi 
P, ot ae .92 1.02 1.04 1.19 1.09 1.14 1.32 1.25 1.20 1.15 1.02 * . . 
d i eee .94 1.04 1.06 1.21 1.11 1.16 1.34 1.27 1.22 1.17 1.04 ee by 5S. ae ey 
he tt ee 96 .06 .08 om 13 8 . 3¢ 29 2 06 | Outsiana eves 4 
30 & Above ” . ™ _ - ” —_ “— - ' +58 ‘2 : 0g | Schedule A, Arkansas Sour: — to Atlanta, 
7 : ee ae 98 1.08 1.10 1.25 1.15 1.20 1.38 1.31 1.26 1.21 1.08 Buckner, Dorcheat-Macedonia, Magnolia, Patton, 
31-31.9..000222. 1.00 1.10 1.12 1.27 1.17 1.22 1.40 1.33 1.28 1.23 1.10 | Schuler (Jones Sand) and Village fields, 
, 32-32.9......... 1.02 1.12 1.14 1.29 1:19 1.24 1.42 1.35 1.30 1.25 1.12 | SeheduleB, North Louisiana-Arkansas-Mississip- 
¢ 33-339... rs 1.04 114 1.16 131 1.21 1.26 1.44 1 37 1 32 1 97 1.14 } pi Sweet: Applies to Atlanta-Sandstone, Cata- 
5 34 & Above se ee aioe See rea = Ss a me 1.39 1.34 1.29 __.. | houla Lake, ¢ cranfield, Cypress Bayou, Dorcheat- 
34-34.9... 1.06 1.16 1.18 1.33 1.23 1.28 1.46 1.16 | Macedonia-Sandstone. DeSoto and Sabine Parishes, 
3 35-35 .9 1.08 1.18 1.20 1.35 1.25 1.30 1.48 1.18 | Elm Ridge, Fouke, Gwinville, pry pore Holly 
6-36 9 1.10 1.20 1.22 1.37 1.27 1.32 1.50 sate Oe haste 1.29 | Ridge, Homer, Indian Bayou, Lake Larto, Lake 
- 37-379 1.12 1.22 1.24 1.39 1 ¢ 1.34 1.52 : itis cite 1 59 St. John, Magnolia-Sandstone, Mallalieu, Miller 
38-38 9 1.14 1.24 1.26 1.41 1:31 1.36 1.54 1:24 | County, North Lake St. John, Nebo and Sugar 
39-39 9 1.16 1.26 1.28 1.43 1.33 1.38 1.56 .... 1... i... 1.26 | Greek fields. ooh 
10 & Above 1.18 1.28 1.30 1.45 1.35 1.40 1.58 1.28 | Schedule C, North Louisiana-Arkansas Sweet: 
S , : : . aa Sei aati 7 Applies to Caddo, Cotton Valley, Haynesville* 
Rodessa, Sligo* and Shreveport (Cross Lake) fields 
| Begins with 24-24.9 at $0.98. 
Posted by Valvoline Pipelines Grout. 3 .. 1.39 | Schedule D, Central Louisiana: Applies to Lake 
Division of Freedom Valvoline Oil Co. Headquarte rs, Rose Lake... . Teer, St. John (segregated 3500-ft. horizon), Little 
, Bradford (Elk and McKean Cos., Pa.)....$3.10 Foster, St. Helens....... ; 1.41 Creek, Olla and South Olla fields. . 
4 Penna Grade in Warren, Forest, Venango, . s > > Schedule E, South Louisiana: Applies to West- 
t Clarion and Butler Cos., Pa.......... 3.03 | Posted by Sohio Pe —_ um Co. Mt. 1 bea ‘asant, wego field. Begins with 30-30.9 at $1.15 
” Allegheny, Beaver, W ashing rton and Greene | ‘ Schedule F, South Louisiana: Applies to Anse 
. Cos., Pa i<scnpnasaew ce chee ease 2.75 Allegan, Kent, Ottawa and Van Buren - La Butte, Arnaudville, Bastian Bay, Bayou des 
West Virginia.........00-seveccsccsccece 2.69 | Counties. wenn cece cence neers $1.55 Allemanda, Bayou Mallet, Bayou Perot*, Bayou 
. Southeastern Ohio Cee ee Coldwater (Isabella C ‘ounty sere sseeee 1.54 Sale, Branch, eumle, \aamten, CAeocten: Darrow, 
4 Zanesville, Ohio Pe nna Grade aa | Posted by Bay Pipe Line Corp. Delta Farms, Eola, Golden Meadow, Hope Villa, 
, Applies to Cochran, Fr: anklin, Hi amilton & | Saginaw, Wise and Buckeye, Bentley Jeanerette, Krotz Springs, Lake Chicot, Lewisburg, 
" Doolittle districts; prices in other lower districts | Bire h Run... $1.54 and Kawkawlin $1.52 | Lirette, Napoleonville, North Crowley, North 
- range down to $2.98 per bbl. at well. | Essexville.... 1.52 RIE: cco wake cine 1.37 Jeanerette*, Pine Prairie, Port Allen, —_ Be = : 
- Pe Potash, Raceland, Reddell, Roanoke, Rosedale, 
; Michigan Ilinois-Indiana-Kentucky-Ohio | St. James, St. Martinville, Shnuteston, South Crow 
= Posted by Pure Oil Co. | ley, South Lewisburg, South Jeanerette* and Uni 
: ; Midland, Mecosta.... .....c«ececccccoccee $1.54 | Posted by Sohio Petroleum Co., St. Louis, Mo. | versity (deep production) fields 
> Sherman, Freeman, Temple, Reed City... .$1.49 | Indiana-Illinois Basin. .................5. $1.47 | *New postings 
F RN: NE: « cccaso ca dce scene kane pa $1.37 | Western Kentucky....................0.. 1.47 Schedule G, Applies to University (shallow 
ee TET OTT Lee ee Te $1.58 Posted by Ohio Oil Co. production) field. _ oo s 
y Posted by Simrall C ‘orp. , Mt. Pleasant, Mich. | Illinois Basin* $1.47 South Arkansas, Sweet Distillate. (Sandstone), 
Chippewa, Vernon, Greendale, Porter, Crystal, | Eastern ll. and ‘% Weste wn Ind  giegel ger Aika tri I 30 Dorcheat-Macedonia. . sees tt ng $1 -40 
Wise, Fork, Bloomer, Cedar (Richfield type), | Plymouth (Ill) (April mn ree eae an é “= | Arkansas Sour Distillate (Limestone), Big Creek, 
Cato ‘a Jak seas aloes $1 54 oo es eee eek $1.25 Calhoun, Columbia, Dorcheat-Macedonia, Me- 
* 
; | Aiso posted by The Texas Co., ‘Magnolia 35 
, West Branch, Clayton, Arenac........... 1.34 | poetecleum Co. and Shell Ot) Co come ROE tees ekee . $1.35 
i Buckeye, Edenville, Beaverton "Monitor, | ‘ ; : : oe | Lisbon Distillate. ..... Se eee $1.50 
. Kawkawlin, Hampton, Essexville. 1.52 | Posted by Carter Oil Co. | Cotton Valley Distillate .. +. $1.50 
c Freeman, Redding, Lincoln, Winterfield, Ce- Loudon and Mattoon pools.............. $1.47 | Cotton Valley Crude (Holloway Sand) . $1.35 
. dar, Norwic h, Evart, Aetna, Enterprise, | Hitesville, Robards and St. Vincent pools, Ken- | Gwinville Distillate (April 1, 1946 - 1.40 
Hamilton. Riverside......... sewvebuanawd YL Serer in.ke hacen Waee ed oaess $1.47 | ADDITIONAL CRUDE OIL PRICES ON P. 60 
7 California 
Posted by S. O. California, April 1, 1946 (All gravilies above those quoted take highest price offered in that field 
‘ x =. 
- = s se 
= P . : -. ss a8 
=o § o6 e § Fy 2. § ¢3 F g&S& 
ahaa 4! ,,.2 880. ¢ AR, 
= 7] & = 5 ‘ a) ; y ~ : * re = es } = FI] 
ae oe ¢ of . ts 8 = S85 &$ & we - 8S 3 Bee E & 
3 : to = =< = sof &5 = eS “T= $s ¥ ae 28°9 = fs =2é> = = 
a] E 2 a= 2° om =S 6 ‘ re) 2a™ “e of Fe Feo 3s “E36 io = 
) eo = 2 3 5 © 39 58 § 3S 385 8 83 BE FS gut 3 wSE4 = | 
, Gravity n> B ® oH Se £€ 65 <2 &§ ££ Bat S BE dn oF SES S RetS S Ss 
12-12.9 “ ‘ ee re or er eer $1.04 $1.04 $1.04 
13-13.9 ee ‘ - ee ear ee an ee eee 1.06 1.06 1.06 
) 14-14.9 : $1.03 wns) ve $1.06 .... $1.05 . $1.05 $1.05 $1.05 $1.07 1.08 1.08 1.08 
Renee” 1.06 —. < 1.10 $1.11 1.07 » et £208 Ea Eee 1.08 1.08 1.08 
16-16.9 wou. 6 Le 2.88 3. 1.07 1.06 1.07 1.07 1.08 1.08 1.08 
17-17.9 hae pene SO Eee ee Lem 2.08 OF 1.07 1.06 1.07 1.07 1.08 1.08 1.08 
18-18.9 yee $1.03 1.06 1.11 .. 1.10 1.11 1.07 1.07 1.06 1.07 1.07 2000. Boe Bae 1.08 
19-18 1 es ae 1.03 1.06 1.11 .. 1.O T.ER 1.07 1.07 1.06 1.07 1.07 . $1.08 1.08 1.08 1.08 
oy ee * a? 2? ae Lee B.ak OT 1.07 1.06 1.07 1.07 ; 1.08 1.08 1.08 1.08 
21-21.9 abe Le Be B2ee 3s. Rone Boat BOT Os i.@e £.57 287 .. 1.08 1.08 1,08 1,08 
2 ef ere re 1.06 1.08 1.12 $1.02 1.10 1.12 1.07 Of 2:06 31.07 1.07 ... 1.08 1.08 1.08 1.08 
ee 1.10 hue &.30 23.06 28.33 3.35 1.68 1.07 1.08 1.10 1.07 ... 1.09 1.09° 1.08 1.08 
24-24.9 l 13 £20 D2. 2.30 2.88 4.56 1.22 Ll 1.312 1.18 1.07 $1.09 1.13 1.13 1.09 1.08 
DME k se +< 0565.08 L.u? 1.39 1.20 1.314 12.38 1.37 1.34 1.15 1.16 1.17 1.08 1.12 Rae Bcke . Bene 1.08 
26-26.9 or 1.21 1.22 1.22 1.19 1.21 1.20 1.18 aos Bike 2.2 £428 888 1.46 -...- 1.21 1.21 1.14 1.08 
27-27.9 are l.2> 2.25 1.25 1.23 121.24 3.24 1.213 $1.91 1.23 owe See LB 1.3 ais 1.25 1.335 2.279 1.08 
98-28 .9 1.28 2.30 O.8f &.23 2.27 3.37 1.36 1.36 1.27 ° 1.18 1.23 1.18 1.29 1.29 1.20 1.10 
29-29 .9 1.30 1.31 coe Boae 8.08 £808 scco 2.08 1.22 1.27 1.22 .. SB. Se ee |b 
30-309 1.33 1.34 1.33 1.33 1.32 1.31 1.25, 1.31 1.25 $1.11 $1.19 1.38 1.38 1.26 1.14 
31-31 .9 . 1.36 .... 1.34 1.35 1.29 1.34 1.29 1.14 1.22 1.16 
| Rey 1.39 1.39 1.33 1.36 1.33 1.17 1.24 1.19 
33-33.9. ; ea 1.42 yy i.36 1.20 1.27 1.21 
34-34.9 . 1.46 1.41 .... 1.40 1.23 1.30 1.23 
4 55 36.9 4 ees: Se 
36-36 .9 . ° 1.49 : 1.29 1.35 
37-379... . . 1.53 1.32 
) 38-33.9.. . . 1.57 1.35 
‘ 39-39.9.., ama ews Rie Adee @b8S Bebe Gare eeke cane Soca® cbse. aes Eee . 
$008.9... 0050 1.63 : Si ag OS aa et IA ; 
| Wheeler Ridge: 22.9, 23. 9 ants 2 4.5 9, $l. 05 be -Nowhall, item, Rien pe ame. Me Kittrick ont Round Men ntain: 12 42 2.9, $1.04; 13-13.9, $1.06; 
14-14.9, $1.08. Elwood Terrace (FOB ship) 33-33.9, $1.32; 34-34.9, $1.35; 35-35.9, $1.38. Gato Rid 2-12.9, $0 -13.9, $0.86; -14.9 
14.9, $L.f ge: 12-12.9, $0.84; 13-13.9, $0.86; 14-14 
$).88; 15-15.9, $9.9). Kettle man Hills; 35-35.9, $i. 33; 36- 36.9, $1.35; 37-37.9. $1.39 
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Don't Abandon Synthetic Rubber 
Plants, Declares Dr. Egloff 


NPN News Bureau 
CHICAGO — Plants manufacturing 
synthetic rubber 
neered during the war, should never be 
abandoned in favor of British-French- 
Dutch natural rubber monopoly in the 
Far East, in the opinion of Dr. Gustay 
Egloff, Universal Oil Products research 
chemist. 

Dr. Egloff’s plea for maintenance of 
synthetic industry was issued over week- 
end, following announcement that U. S. 
State Department had agreed with East 
Indies operators to an increase of 
a lb. for natural rubber, bringing price 
up to 23.5¢ a lb. at Far East ports. 

“We were caught flat-footed for rub- 
ber when this war started,” he declared, 
“and it was only luck that America had 


from petroleum, pio- 


3.25¢ 


uction going. We can't be caught that 
way again.” 

He pointed out that petroleum is the 
cheapest raw material for manufacture 
of synthetic rubber, 
duceable from petroleum at less than 
10c a lb. while that made from grain 


alcohol js more than 40c a lb. 


as butadiene is pro- 


Increases Natural Rubber Use 
In Making Tread Repair Stock 


WASHINGTON—CPA last week au- 
thorized tire manufacturers to use larger 
natural making 
tread repair stock and stripping stock. 

Agency stock of 
inch maximum gauge may now be made 
with 62% rubber, instead of 
50% as in the past. Amount of natural 
rubber permitted in stripping stock (tire 
material of % 
thickness ) was increased from 50 to 60% 


amounts of rubber in 


said tread repair 


natural 


repair inch maximum 





the know-how to get synthetic prod- 
CRUDE PRICES 

Complete tables of crude oil prices 

are carried in this week’s issue of NPN 


on pages 58 and 59. Prices are subject 
to stripper subsidy as noted before. 


NOTE: Identical schedules. except for starting 
and ending points are posted in Louisiana and 
Arkansas areas affected by Arkansas Fuel Oil 
Corp., A, B, © and D; by Continental Oil Corp., 
(Abbeville and other crudes), F; by Gulf Refining 
Co., C, E, F and G: by Magnolia Petroleum Co 
(Rodessa district in Louisiana and Miller County, 
Arkansas), C; by Ohio Oil Co. Stephens, Ark. 
April 1, 1946), B: by Pan Americ - Production 
Co. (Sorrento and La Place crude), F; by Pure Oil 
Co. Gueydan, Good Hope and “hal crude), F; 
by Stanolind Oil & Gas Co., C, E (Acadia P. arish 
and G (Hackberry); by The Texas Co., F and G 
Posted by Shell Oil Co., Ine. 
Schedule F. is for crude purchased in Gibson 
Goodhope and Weeks Island fields, Louisiana Gulf 
Coast, beginning with Below 20 at $0.98 and end- 
ing with 40 and Above. 
Schedule H is for crude purchased in Iowa, 
Black Bayou, La Pice and White Castle fields. 
Louisiana Gulf Coast. 
Schedule J is for crude purchased in Roanoke 
and Chalkley fields, Louisiana Gulf Coast. 
Schedule K is for crude purchased in South 
Houma and West Lake Verret fields, Louisiana 
Gulf Coast. 


Mississippi Crudes 


Posted by Allied Pipe Line Corp. 
Schedule M, Applies to Tinsley field, beginning 
wit! 24-24.9 at $0.96. 

Posted by Carter Oil Co. 

Schedule M, Applies to Pickens area, beginning 
with 24-24.9 at $0.96. 
NOTE: Same prices, under Schedule M, are 
posted by Standard of New Jersey for Eucutta 
and Heidelberg fields, beginning with Below 22 
at $0.90, and by Sohio Petroleum Corp., for 
Mississippi, beginning with 21 & Below. 

Posted by Pure Oil Co. 


Carthage Point, Adams County, Mississippi, 
RR hor ae ine ee ; $1.50 


Rocky Mountain Fields 


Posted by Stanolind Oil & Gas Co 
Salt Creek field, Wyoming, excepting Tensleep 
crude; Elk Basin, Frontier crude in Montana and 
yoming and Grass Creek light in Wyoming, 
Schedule E, beginning with Below 21 at $0.95. 


Tensleep (Salt Frannie Heavy. .$0.72 
Creek) Wyo. $0 .9285 Grass Creek 
Tensleep (Elk Heavy sais a 
Basin) Wyo... 1.00 Iles, Colo « RF 
Frannie Light. . 95 Little Buffalo 
ORES 75 


Posted by Carter Oil Co. 


Schedule E is for Lance Creek field beginning 
with Below 21 at $0.95. 


Cut Bank, Montana............. ; $1.40 
Darling pool, Montana........... 1.20 
Gage Dome, Montana........... 1.40 
Elk Basin, Tensleep, Mont. and Wyo.. 1.00 
Wyoming Crudes: 

WMI ics 0 <0 5% $0.80 Mule Creek.....$1.11 
Frannie light....  .95 Osage Pool .. 1.45 
Gerland........ .70 Oregon Basin. .. 75 


Posted by Continental Oil Ce. 


Schedule C includes Ft. Collins and Wellington, 
Colo., with the addition of Below 29 at $1.06 
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Schedule E is for Walden, Colo., field heginning 
with Below 29 at $1.11 Also for Lance Creek, 
East Lance Creek and Little Ruck fields in Wyom- 
ing, beginning with Below 21 at $0.95. 

Canon City & Flo- Big Muddy, Wyo.$1.23 
rence, Colo.....$1 15 Cat Creek, Mont. 1.45 
Posted by Ohio Oil Co. 

Schedule E is for Grass Creek Light, Lance Creek 
and Rock Creek in Wyoming and for Elk Basin 
Light in Wyoming and Montana, beginning with 

Below 21 at $0.95 
Wyoming Crudes: 


RP rrr er rer te $1.00 
i PERRET ET CEELT CTT Te 75 
Sere ae rrr ee © eee .75 
GRP i ere rere re rer errr . 70 
CLE EE eee res ee er ere reer eT 80 
ES OE SE cere fy ere eee 1.575 
EeEe Se. FROUNORID «occ sc caescecsbeense : ae 


Posted by Sinclair Wyoming Oil Co. 
Schedule E is for Salt Creek, Lost Soldier and 
Bailey Dome fields excepting Tensleep crude, and 
Crooks Gap field, all in Wyoming, beginning with 
Below 21 at $0.95. 

East Mahoney Dome beginning with Below 29 
at $0.96 with = differential, and ending with 40 & 
Above at $1.2 

Big Sand spell Wertz and Mahoney Dome 
fields and Lost Soldier and Bailey Dome Tensleep 
beginning with Below 20 at $0.80 with 2c diffe oT 
ential and ending with 40 & Above at $1.2 

Posted by Standard Oil Co. ? el 
Rangely field, Rio Blanco County, Colorado, 
via pipeline only. Beginning with Below 21 at 
$0.85 with 2c differential and ending with 40 & 
Above at $1.2 
Wyoming Size k crude oil in Pilot Butte, Winkel- 
man Dome and Sicamboat Butte fields, all in 
Fremont County. Beginning with 20-20.9 at $0.75 
with 2c differential and ending with 30-30.9 at 
$1.00. 

Wyoming Black crude oil in Maverick Springs 

and Wyoming Circle Ridge fields in Fremont 

County, $0.75 

Gebo E imbar* 

Gebo Tensleep*...... ee 

Zimmerman | won Pine awake 26 kia Se ae 
*New postings. 


Nebraska Crude 


Posted by Independent Pipe Line Co. 
‘alle City, Nebr. 


Falls City (Nebr.) crude was put under Mid 
continent prices April 14, 1944. Beginning with 
28-28.9 at $1.11 and ending with 31-31.9 at $1.17 
with 2c differential for intermediate gravities. An 
additional 7c per bbl. is charged for transportation 


Canadian Fields 


Posted by Imperial Oil Limited 

Ce Rees ee. | ee cas cee. 42 
Petrolia (Dec. 16, 1942)............ 2.35 
Turner Valley a 1, 1946), prices F OB pro- 
ducer’s tankage. Beginning with 33-33.9 at $1.97 

with 2c differential for each degree of gravity, and 
ending with 64 & Over at $2.59, representing an 
increase of 45c per barrel. 

Turner Valley natural gasoline, 26 Ibs 


ee ee -. ss $2.28 
Miccellaneaus Crude Prices 


Flat prices for Louisiana and Arkansas 
Crudes with Companies quoting. 


Bear, Ville Platte (Cont.)..... 1.40 
( ‘reole Pure).... eeees 1.26 
Garden Island (| Tex xas Co. ; 1.46 
Happytown (Shell) ae ween. ee 
Longwood (Ark. Fuel) (June 1, 1946 1.40 
Smackover (Ark. Fuel), (Gulf »- 08 
Sweet Lake (Pure) Saba 1.16 
West Mermentau (Cont. 1.40 


Deaths 








Mr. Heggie 


David Heggie, retired vice president 
and director of Shell Oil Co., Inc., 
8 in Berkeley, Calif., hospital 


following a cerebral hem- 


died June 

at age 64 

orrhage. 
Mr. Heggie had been with Shell 35 


years. After an early association in the 
shipping business, he entered the oil 
business as assistant office manager at 
Oilfields, Calif., in 1909. After seven 


years he left Oilfields to go to the new 
Shell refinery at Martinez, Calif. In 
1918 he went to San Francisco as as- 
sistant treasurer of the company. 

Surviving are his wife, 
two grandchildren. 

oe ° ° 

Ethel K. Childers, secretary of Kano- 
tex Refining Co., died June 23 at Ar- 
kansas City, Kan. She had been an 
employe of company for almost 30 vears 
Burial was to be in Tulsa. 

° Q ° 

Charles L. McMahon, 70, pioneer in- 
dependent oil operator and civic leader, 
died June 23 at Tulsa. 

Mr. McMahon came to Bartlesville, 
Okla. in 1905 from West Virginia to 
represent Barnsdall interests. In 1913 
he went to Okmulgee and organized his 
own company, C. L. McMahon, Inc., 
said to be one of the largest independ- 
ent companies in the midcontinent area. 
Thirteen years later he moved to Tulsa. 
He is survived by his wife, three 
and two daughters. 


two sons and 


Sons 


Most Virginia Stations to Pass 
On Increase in Gasoline Tax 


NPN News Bureau 

WASHINGTON Most Virginia serv - 
ice stations, with exception of few who 
compete directly with District of Colum- 
bia stations, planned last week to pass on 
to motorists the added one-cent per gal- 
lon increase in state taxes. 

Increased tax went into effect last week. 
Station operators competing with Wash- 
ington gasoline retailers, who pay only 
3¢ per gallon tax, were planning to absorb 
tax increase. Virginia tax now is 6c per 
gallon. 
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CLASSIFIED 


For Sale 





For Sale 
TRUCK FOR SALE - One new heavy duty ONE BUTLER TANDEM AXLE TANKER, 


For Sale 


FOR SALE: One three compartment, 4000 gal- 


3 lon Progress Trailer with 1944 GMC truck FWD truck, 6x6 drive, extra long chassis and 2900 gallon capacity, three compartment, very 
2] tractor attached, price $3500. Also have two or cab with winch, wheel base 246 inches, overall good tires. Acme Supply Company, 755 West 
i three smaller semi-trailers for sale. If interested length 374 inches, Hercules engine IHB 559 43rd St., Chicago, Ill., Yards 6688-9. 
: phone, write or wire Tennessee Oil Company, cubic inches, air brakes, 12.00x20 tires. Hoeff- 

Dyersburg, Tennessee. 





ken Bros., Belleville, Illinois. 





FOR SALE: 1937 Dodge tank truck. Three 
compartment, 5511 gallon tank, Neptune meter, 
pump, 100 ft. hose, hose reel. All ready to de- 
liver. Price $1050.00, Louis D. Abbott, Gard- 


FOR SALE FOR IMMEDIATE DELIVERY 


BULK PLANT PUMP Viking model Propane TANKS Butane 


Ti 





ae) 





JUNE 26, 





nertown Road, Newburgh, N. Y. ZL—2”—equipped with 2 HP motor. 
$110.00. 





TRUCK TANK 
For Sale Dodge 1939 one half ton pick 
up, three compartment tank, 330 gallon, 
dual wheels, clean, A-1 Condition. 
KENNEDY MOTOR SALES INC, 


Knightstown, Ind.—Phone 2 








STORAGE TANK 


Cne sto ae tank 1,250 000 gallon ca- 
tv. floating roof. Excellent condition 
at Sean 
EMPIRE EQUIPMENT CORPORATION 
608 Empire Bldg Cleveland 14, Ohio 








FOR SALE 


Available for immediate delivery 3 late 
model 4300 gallon standard steel trans- 
ports in perfect condition. Also 2 late 
model 5200 gallon tandem trailers in 
perfect condition. 

LITTLEJOHN EQUIPMENT 

COMPANY 
Box 952, Spartanburg, S. C. 
lelephone 4081 








SEMI-TRAILER 


Three compartments, 3600 gallons ca- 
pacity, good condition 1948. 


SOUTHERN OIL CO. OF N. Y., INC. 


Horseheads, New York 








FOOT VALVES 
Immediate delivery on 1-1/2” double- 
poppet all bronze. Write for prices 
INDEPENDENT PUMP COMPANY 


535 Ottawa Street, Muskegon, Michigan 








FOR SALE 


One 12 H.P.-8 K.W. 720 R.P.M. Witte 


Diesel Electric Engine 


AL VOGT 


7300 So. Broadway, St. Louis, Mo. 








FOR SALE 


One 1941 Butler semi-tank, 3225 gallon 
pacity, three compartment with valve 
ympartment on side. One 1941 Ford 

Tractor, two speed axle, 825-20 tires. 

These units in No. 1 condition. Will not 
ll separately. Write 


OLD DUTCH REFINING CO. 
H. O. Forquer 
Box 418, Muskegon, Mich. 








J. H. STEVENS 
313 Ottawa St., Muskegon, Mich. 








FOR SALE 


2 model WA-22 White tractors com- 
plete with 4300 gallon standard steel 
trailers in extra good condition. 1 model 
WA-20 White tractor with 4250 gallon 
Heil trailer in good condition. All equip- 
ment is clean and does not need any 
type repairs. 
LITTLEJOHN EQUIPMENT 
COMPANY 


Box 952, Spartanburg, S. C. 
Telephone 4081 


150 gallon to 1000 gallon complete with 
fittings. 


We design and erect L. P. Gas Bottling 
Plants. 


Municipal L. P. Gas—Air Plants. 


KENNEY TANK INSTALLATION CO. 
2132 N. Halsted St., Chicago 14, Il. 














ALWAYS GET = QUOTATIONS 


USED TANK CAR TANKS 
For Liquid Storage 
6000 to 10,000 gallons 
HEAVIER SAFER CHEAPER 
CLE D 


PAINTED 
Also, Vertical Tanks of All Capacities 
IRON & STEEL PRODUCTS, INC. 
41 years’ experience 
13456-A S. Brainard Avenue 


Chicago 33, Illinois 
“ANYTHING containing IRON or 
STEEL” 





TRACTOR AND TRAILER 
1935 FORD TRACTOR 
with a 1940 
Motor 
1533 gal. MARTIN TRAILER 
3 compartments 
Good Rubber 
BOX 60 








Wanted to Buy or Lease 





and Wisconsin. 


bulk plants. 





WANTED 10 BUY OR LEASE 


Gasoline service stations in Indiana, Illinois, Michigan 


Trackside stations, stations with large tanks, 


stations that can be served economically from 


Locations must be on heavy traffic flow streets or high- 


ways, or in large centers of population. 


Box 58 








1946 


61 





CLASSIFIED 





For Sale 


WANTED: Gasoline delivery four to six com- 
partment tank of between 800 and 1000 gallon 
capacity. Write: Lewis Oil Company, Hillsdale, 
Michigan. 





WANTED 
Four gasoline wheel carts, good condi 
tion. State price. 


WELLS PETROLEUM CO. 
816 Haines St., Chicago 22, Ill 








WANTED 
Jobbing or commission operated business 
selling a good product, having trucks and 
installed equipment. Maybe your health 
would indicate selling. All replies held in 
strictest confidence. Prefer either of the 
Virginas or Carolinas. 


Box 61 








STEEL DRUMS 


“We buy and sell used empty steel drums 
at any point. Let us have your offerings. 
We also sell reconditioned drums. 


BUCKEYE COOPERAGE COMPANY 


$800 Orange Ave. Cleveland 15, Ohio 
Phone Express 3383 








SEMI-TRAILER 


Three compartments, capacity from 4000 
to 4200 gallons, air brakes, must be 
clean and in good condition. 


SOUTHERN OIL CO. OF N. Y., INC. 
Horseheads, New York 


Situations Open 





WANTED 


CHIEF CHEMIST — ASPHALT 
EXPERIENCE 
Independent mid-continent refiner has 
permanent position open for experienced 
oil refinery chemist. Salary open. Give 

full particulars in first letter. 


BOX 56 

















Business Opportunity 


WANT TO INVEST Capital and Experience in 
established Industrial Laboratory. Will consider 
purchase, lease or part ownership. Box. 62. 





IMMEDIATELY AVAILABLE 
STORAGE FACILITIES 
ALL TYPES FUEL OILS 


3,000,000 gals. capacity 
At Weehawken, N. J. on Hudson River 


near Lincoln Tunnel. 
Receipts and Deliveries by Barge, Rail- 
road and Motor Transport. 


HUDSON TANK STORAGE COMPANY 
Telephone, Jersey City, 
DElaware 3-0699 











Situations Open 


INDUSTRIAL LUBRICATION ENGINEER 
wanted by expanding middle western major oil 
company. Splendid opportunity for one who has 
experience and who can sell. State salary and 
qualifications. Box 55. 





EXECUTIVE WANTED 


Dealer Fuel Oil & Gasoline, city over 
160,000 in Connecticut, seeks high grade 
influential executive to expand opera- 
tions and develop new sources of sup- 
ply. Commuting distance New York 
Salary open. Replies confidential 


BOX 52 
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ENGINEERS 


Instrument Specifications—Man 
qualified to select, size and write 
specifications for all OIL REFIN- 
ERY instruments including re- 
lief and control valves; also check 
and approve manufacturers’ certi- 
fied instrument drawings. 


Equipment Specifications—Man 
qualified to write specifications 
for OIL REFINERY equipment 
such as pumps, heat exchangers, 
condensers, compressors, vacuum 
equipment, etc; also check*and ap- 
prove manufacturer’s certified 
equipment drawings. 


Two qualified engineering de- 
signers on OIL REFINERY pres- 


sure vessels. 


Our regular work week is 40 hours; 
time and one-half is paid for work over 
40 hours; good working conditions; op- 
portunity for permanency and advance- 
ment; pay for recognized holidays falling 
within work week. 


State your qualifications, experience 
record, salaries earned and desired or 
write for application form. 


ARTHUR G. McKEE & CO. 
2300 Chester Ave. 


Cleveland, 1, Ohio 











MANUFACTURERS AGENT 


Excellent opportunity for commission 
agent calling on jobbers and dealers in 
petroleum marketing and/or L-P Gas 
equipment. For the past eight years, 
Rectorseal thread and gasket sealing 
compound has been universally recog- 
nized and widely used in all Mid-Con- 
tinent petroleum producing areas, and 
is now available for distribution through 
established channels to the marketing 
trade. Exclusive territory and generous 
commission to qualified party. Give past 
experience and _ particulars regarding 
lines now handled and territory covered 
in first letter. 


RECTOR WELL EQUIPMENT COM- 
PANY, INC, 


2215 Commerce St. Houston 2, Texas 








Positions Wanted 


INSTRUMENT ENGINEER desires change of 
position, Experience, five years as instrument 
mechanic on all types of oil refinery instruments 
and processes including T.C.C. Units. Educa- 
tion, six years night Engineering College. Vet- 
eran. Box 51. 


PRODUCTION MANAGER: Consultant; 
['wenty-five years experience in production and 
compounding lubricating oils and greases, draw- 
ing and cutting compounds, quenching and 
tempering oils, full line rust preventatives; case 
hardening products, metal cleaners, detergents 
and softeners, textile products and sulphonated 
oils. Able to handle men and correlate produc- 
tion with shipping requirements and laboratory 
control. Thoroughly familiar with latest trend 
in manufacturing. Box 57. 





* Advertising Manager 
*Sales Promotion Manager 
*Public Relations Director 
*Labor Relations Director 


a complete package — or any portion 
thereof 


perating experience in petroleum from 
well to service station, former Ass’t Dist 
Mer. Major oil company. Two years 
service with PAW, ass’t to Pres. of large 
independent. oil company, association 
executive secretary and Washington rep- 
resentative. Advertising and public rela- 
tions consultant. 32 years old, YALE 
GRADUATE. 
BOX 59 











Classified Rates 





“For Sale,” ““Wanted to Buy,” “Help 
Wanted,” “Business Opportunities,” 
“Miscellaneous” classifications, set in 
type this size without border—15 cents 
a word. Minimum charge, $4.00 per in- 
sertion. 

“Position Wanted”—10 cents a word. 
Minimum charge $1.50 per insertion. 

Advertisements set in special type or 
with border—$5.00 per column inch. 

Copy must reach us not later than 
Friday preceding date of issue. 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements. 
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This index is published as a convenience to the 
reader. Every care is taken to make it accurate 
but National Petroleum News assumes no rfe- 
sponsibility for errors or omissions. 
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OIL PEOPLE 








Mr. Seubert 


Edward G. Seubert Retires 
From Indiana Standard 


NPN News Bureau 


CHICAGO Edward G. Seubert, 
chairman of executive committee and 
board member, Standard Oil Co. (In- 


diana), retired on his 70th birthday, 
June 20, after nearly 54 years with the 
company. He was called the last of first 


generation of Standard of Indiana men. 


Mr. Seubert has served continuously as 
from Nov. 17, 1919, and was 
president from March 3, 1927 to Jan. 1, 
1945. When the office of chairman of the 
board was abandoned he was _ chief 
executive of Standard of Indiana from 
March 7, 1929, until Jan. 1, 1945, and 
since has filled position of chairman of 
executive 


director 


committee. 


When 15 Mr. Seubert left high school 
in Syracuse, N. Y., to follow his father 
and take a job at Whiting, Ind., at the 
companys newly completed refinery as a 
mechanic's helper. After six months he 
was made junior clerk and from then 
until 1919, when he was elected director, 
he advanced through accounting and 
financial branch of company’s manage- 
ment 

Credit is given to Mr. Seubert for im- 
portant part in guiding the company’s ex- 
pansion activities during the early ’20s 
which resulted in a fully integrated oil 
company. Previously the firm was a re- 
fining and marketing organization. 


\W hen Dr 


as president of the 
Seubert was 


William M. Burton retired 
firm in 1927, Mr. 
chosen to succeed him. 
administration company dis- 
posed of its foreign properties and con- 
centrated its activities on domestic affairs 
and greatly expanded its crude produc- 
tion and transportation facilities. During 
depression years, it was said his guidance 
kept earnings above dividend require- 
ments and kept company financially 
When Mr. Seubert retired from 
the presidency a year and half ago the 
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Under his 


strong. 


organization had a substantial accumula- 
tion of cash available toward wartime and 
reconversion construction. 

Several years ago Mr. Seubert ex- 
pressed his philosophy as a belief in hard 
work and square dealing as a basis for 
happiness. “Hard work and exercise of 
intelligence are entitled to recognition,” 
he said. “I am always glad to help the 
man who makes mistakes, but have no 
patience with dishonesty. I believe in 
frankness and fairness. I believe in loyalty, 
discipline, obedience, They enable us to 
get the work of the world done in an 
orderly manner. I like men who win re- 
spect instead of curry favor. 
While I believe every man should be paid 
for what he does, I do not believe in seek- 
ing wealth as an end in itself. I believe 
in religion. Every man needs the inspira- 
tion of faith and the steadying influence 
of being answerable for his conduct to a 
supreme being.” 


trving to 


Chairman Robert E. Wilson told stock- 
holders at the last annual meeting that 
“stockholders him much for the 
energy and devotion he has given to the 
company’s and their interests.” 


Rubert J. financial 
president of Indiana Standard, was 
elected director effective June 21. His 
election followed Mr. Seubert’s resigna- 
tion June 20. 


owe 


Lindquist, vice 


Mr. Lindquist joined Standard last 
September to take charge of financial, 
accounting and tax affairs. He previously 
was associated with Curtiss-Wright Corp.. 
New York, as vice president, comptroller 
and director from 1943. From 1941 to 
1943, Mr. Lindquist was vice president 
and director of Reynolds Metals Co.., 
and numerous subsidiaries, with head- 
quarters at Richmond, Va. Previous ex- 
perience was in Chicago as public ac- 


countant and general auditor of Chi- 





Mr. Lindquist 


of directors of 
~ Angeles. 
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cago Joint Stock Land Bank, chief audi- 
tor in Washington for RFC and director 
of Defense Plant Corp., and Rubber Re- 


serve Co. 


W. P. McGinnis, after 16 years with 
Cities Service’s legal department, re- 


signed June 15 and has retired to his 


700-acre ranch near Denton and Ft. 
Worth, Tex. He is widely known in 
both petroleum and legal circles and 
was formerly with Tidal Oil Co. 
° ° ° 
Samuel B. Mosher, president and 


general manager of Signal Oil & Gas Co., 
has been elected chairman of the board 


Flying Tiger Line, Los 


*) ° ° 
C. H. “Jack” Coe, Kentucky Stat 
manager for the Texas Co., is leaving 
early in July for a vacation in Texas. 


Most cf the three weeks will be spent 
with his mother in Austin. 

Mrs. Coe, who has passed her 84th 
birthday, is an ardent devotee of fishing. 
“She can run rings around any Yankee 
regardless of age, in 


Mr. Coe. 


this sport”, says 


° © o 


Harry M. Batis of Austin has been ap- 
pointed chief supervisor of the oil and 
gas division of the Texas Railroad Com- 
mission, replacing C. W. Strance, 
resigned several weeks ago. 


who 
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ABOUT OIL PEOPLE 


Pfarr, technical director and 
manufacturing department, 


John S. 
manager Of 
Leonard Refineries, Inc., was elected a 
member cf the board at meeting held in 
Alma, Mich., Jun 18. Other directors 
re-elected were: J. W. Leonard, Ber- 
nard M. Jones, Grant L. Cook, I. C. 
Bradbury, F. D. Leonard, Nathan Borin, 
Reid Brazell, William H. Hoehn, L. R. 
Kamperman and Edward J. Whyte. 

Officers re-elected were: J. W. Leon- 
ard, chairman of board; Mr. Brazell, 
president, general manager and_ treas- 
urer; Mr. Kamperman, vice president; 
Mr. Jones, vice president and secretary; 
R. L. Anthony, assistant secretary and 
assistant treasurer. 


® o ° 


Louisville oil people attending the Cin- 
cinnati Oil Club picnic on June 20, in- 
cluded Herbert Clay, secretary of Ken- 
tucky Petroleum Marketer’s Assn.; Clar- 
ence Bauer, president, Continental Oil 
Co.; Julius Malkemus, president of Oil 
Terminals Corp.; and C. H. “Jack” Coe, 
Kentucky state manager for Texaco. 


© ° ¢ 


A sprained ankle prevented Harry 
Mack, Ethyl Corp. division manager, 
Dayton, from playing golf at the Cin- 
cinnati Oil Club picnic at Fort Mitchell, 
Ky., June 20. This is the first time Mr. 
Mack has missed a game at this party 
in the memory of the oldest member. 


2 oO ° 


Frank W. Lovejoy, sales executive 
of Socony-Vacuum Oil Co., recently 
was elected president of Sales Execu- 
tives Club of New York. 

7. 8 e 


J. A. Padon has been appointed a 
director and vice president in charge of 
financial affairs of the recently expand- 
ed Warren Petroleum Corp. and_ will 
also serve as assistant to President W. K. 
Warren. 

Mr. Padon is well 
known in account- 
ing, financial and 
petroleum circles 
because of his many 
years of association 
with the  account- 
ing firm of Haskins 


& Sells. He joined 
that organization 
upon leaving — St 
Louis University, 





Mr, Padon and for ™ past 28 
yeass mas DeCn Tesi- 
dent manager of the 
Tulsa office, during which time his du 
ties have centered largely around th« 
petroleum industry. He holds certifi- 
cates as a certified public accountant 
in several states and has written a num- 
ber of articles on oil industry 
and accounting. 
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finance 


W. V. Hartmann, vice president and 
member of the board of directors, and 
in charge of marketing, Gulf Oil Corp. 
and Gulf Refining Co., 
July 1. 


plans to retire 
Mr. Hartmann also is vice presi- 
dent and a director 
of Gulf Research & 
Development Co., 
and a_ director of 
Gulf Exploration Co. 
and Gulf Tire & 
Supply Co. 

Mr.  Hartmann’s 
resignation will 
bring to 
active career of 58 


a clk se an 


years in the oil bus- 
them 





iness—43 of 
with Gulf. 
A native of Cin- 
cinnati, Mr. Hartmann started in the oil 
industry in 1888 with Standard Oil Co. 
at Evansville, Ind. He joined Gulf at 
Pittsburgh in 1903 as assistant to G. R. 
Nutty, then manager of sales.  Ad- 
vaneing through various positions he was 
elected Gulf Refining vice president in 
1930 and a director in 1933. In 1935 he 
Gulf Oil 


Mr. Hartmann 


was made vice president of 
Corp. and a director in 1939, 


° ° sed 


Ray E. Miller, former vice president 
in charge of sales for Hanlon-Buchanan, 
Inc., now vice president in charge of 
Gulf Coast sales for Warren Petroleum 
Corp. when the latter bought the Han- 
lon companies recently, will make his 
headquarters in Houston as soon as he 
can find a place to live. He will han- 
dle all of Warren’s sales on the Gulf 
Coast, including cargo business, busi- 
ness with refiners, and sales of products 
from the company’s new products pipe- 
line from Ventura to Texas City, Texas. 

Mr. Miller was formerly associated 
with Marland Oil Co. which he joined 
in 1920. In 1925 he organized the 
safety section of the Mid-Continent Oil 
& Gas Assn., and three years later be- 
came secretary-treasurer of Natural Gas- 


oline Assn. of America. After five 


“and a half years with NGAA he joined 


Hanlon-Buchanan, Ine. 


9° o 6 


George Sowards, assistant to the chief 
petroleum engineer since 1942, has been 
appointed chief petroleum engineer of 
Ohio Oil Co., succeeding James D. 
Wheeler who was recently named man- 
ager of the Grand Rapids, Mich., divi- 
s1on, 

W. B. Berwald, Ohio Oil division pe- 
troleum engineer of Tulsa, since 1939, 
has been promoted to assistant chief pe- 
troleum engineer and will be head- 
quartered in Findlay. 


Succeeding Mr. Berwald is Ralph A. 


Hockenson, a member of the petroleum 
engineering staff at Tulsa. 





COMING MEETINGS 





JULY 
American Petroleum Institute, regional meet- 
ing, Division of Marketing, Denver, Colo., 
July 10. 


AUGUST 
Interstate Oil Compact Commission, summer 
quarterly meeting, Pantlind Hotel, Grand 
Rapids, Mich., Aug. 8-10. 
Society of Automotive Engineers, West Coast 
Transportation & Maintenance meeting, Hotel 
New Washington, Seattle, Wash., Aug. 22-24. 


SEPTEMBER 

Michigan Petroleum Assn., fall convention, 
Park Place Hotel, Traverse City, Mich., 
Sept. 10-11. 

Chicago Section, American Chemical Society, 
Coliseum, Chicago, Sept. 10-14. 

Society of Automotive Engineers, Tractor Meet- 
ing, Hotel Schroeder, Milwaukee, Wis., Sept. 
11-12. 

National Petroleum Assn., 44th annual meeting, 
Hotel Traymore, Atlantic City, N. J., Sept. 
18-20. 

National Butane-Propane Assn., annual conven- 
tion, Continental Hotel, Chicago, Sept. 23-25. 

Indiana Independent Petroleum Assn., fall con- 
vention, Hotel Severin, Indianapolis, Sept. 
26-27. 

Rocky Mountain Oil & Gas Assn., quarterly 
board meeting, Northern Hotel, Billings, 
Mont., Sept. 27-28. 

National Lubricating Grease Institute, 14th an- 
nual meeting, Edgewater Beach Hotel, Chi- 
cago, Sept. 29-Oct. 2. 


OCTOBER 

American Assn. of Oilwell Drilling Contractors, 
annual meeting, Plaza Hotel, San Antonio, 
Tex., Oct. 1-2. 

Society of Automotive Engineers, Aeronautic 
(Autumn) & Aircraft Engineering Display, 
Hotel Biltmore, Los Angeles, Oct. 3-5. 

American Institute of Mining & Metallurgical 
Engineers, Petroleum Division, annual meet- 
ing, Galvez Hotel, Galveston, Tex., Oct. 3-5. 

National Assn. of Credit Men, Petroleum Divi- 
sion, fall conference, Roosevelt Hotel, Oct. 
9-11. 

West Virginia Petroleum Assn., meeting at 
Daniel Boone Hotel, Charleston, W. Va., 
Oct. 16. 

Society of Automotive Engineers, Transportation 
and Maintenance Meeting, Hotel Knicker- 
bocker, Chicago, Oct. 16-17. 

Texas-Midcontinent Oil & Gas Assn., Rice Ho- 
tel, Houston, Oct. 16-18. 

American Institute of Mining & Metallurgical 
Engineers, Petroleum Division, Ambassador 
Hotel, Los Angeles, Oct. 24-25. 

Independent Petroleum Assn. of America, av- 
nual meeting, Fort Worth, Oct. 28-30. 


NOVEMBER 
Petroleum Division, National Assn. of Credit 
Men, annual convention, William Penn Hotel, 
Pittsburgh, Nov. 4-5-6. 

American Petroleum Institute, annual conven- 
tion, Stevens Hotel, Chicago, Nov. 11-14. 
Rocky Mountain Oil & Gas Assn., annual mee*- 

ing, Shirley-Savuy Hotel, Denver, Nov. 21-23. 


DECEMBER 
Society of Automotive Engineers, Air Transport 
Engineering Meeting, Edgewater Beach Ho- 
tel, Chicago, Dec. 2-4. 


MARCH, 1947 
Indiana Independent Petroleum Assn., spring 
meeting, Hotel Severin, Indianapons, March 
13-14, 1947. 


APRIL 
APTI Production Division, Eastern District, Wil- 
liam Penn Hotel, Pittsburgh, April 17-18, 
1947. 
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FOAM 


THE MODERN 
PROTECTION 


mechanical or chemical, fully protects all risks involving 


flammable liquids by quickly putting out, and keeping out fire 
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i, gerere FOAM SYSTEM, INC., has 
what it takes to quickly put out, 
and keep out, fires threatening 
American commerce on land or at 
sea. Mechanical (Aer-O-Foam) or 
chemical foam, rapidly applied, 
easily transported, produced in 
volume, wastes no time smothering 
fire. 
Generations of fire-fighting “know- 
how” stand behind National Foam 
protection. Original developer and 
manufacturer of Aer-o-foam, Na- 
tional has long produced both me- 
chanical and chemical foam. Both 
form thick, tough, enduring foam 


A 
Vv 


blankets. Fire fighters are not ad- 
versely affected in smothering fire 
with foam —that refuses to blow 
away. 

National Foam adheres to upright 
surfaces as well as flowing freely 
over level areas to block off fires and 
gases, thus preventing flashbacks. 
Blanketing threatened flammable 
liquids, buildings or equipment, Na- 
tional Foam isolates fire for quick 
extinction. 

There’s no substitute for fire- 
fighting experience. National Foams 
and equipment have proven their 
worth in peace and war. 
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Packard Building. Philadelphia 2. Pa. 











FLEEFWING 


PRODUCTS 











As the Automotive Golden Jubilee is being 
celebrated in commemoration of the birth 
of the Automobile Industry 50 years ago, 
may we remind the petroleum industry that 


FLEET-WING 


PETROLEUM PRODUCTS 


are backed by over 76 years’ Refining Experience 





Fleet-Wing Gasoline, 23 years ago under Ethyl License 
No. 1, pioneered the sale of anti-knock motor fuel in 
the United States. 
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